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Model PC-20APL— 
Plumber's pot cylin- 
der for plumbing and 
refrigeration service 
trades. 


Model CC-20— 
“Cash and Carry” type. 


GET FULL VALUE 





Model PC-20— 
with permanent collar. 


Model RC-20— 
with removable cap. 


IN 20-POUND LP-GAS CYLINDERS 


CHOOSE 


HACKNEY! 


Hackney two-piece, lightweight 20-lb. LP-Gas 
Cylinders are designed with the same quality 
features—are built with the same skill ard 
care—as the larger Hackney Cylinders which 
are so popular throughout the industry. Several 
styles are available for temporary use, small 
domestic installations, special applications, 
cottages, trailer camps, industrial application 
and demonstration purposes. 


Pressed Steel 


Model PC-5— 
with permanent collar. 


a few of the HACKNEY extra values: 
Single circumferential weld that is sound and neat. 
Light tare weight for easy handling. 

Convenient carrying handles. 


Service-tested undercoatings for protection against rust 
and corrosion. 


Thorough cleaning and drying for trouble-free service. 
Equipped with highest quality fittings. 
Available from stock for prompt shipment. | 


Write for complete information. 


Tank Company 


Manufacturer of Hackney products 


Vo 1487 S. 66th St., Milwaukee 14 ¢ 52 Vanderbilt Avenue, Room 2099, New York 
17 © 227 Hanna Bidg., Cleveland 15 © 936 W. Peachtree St., N. W., Room 112, 
MILWAURES Atlanta 3 © 208 S. LaSalle St., Room 790, Chicago 4 @ 552 Roosevelt Bidg., Los 


Angeles 17 e 18 W. 43rd St., Room 13, Kansas City 11, Mo. 


DOWNINGTOWN 


IRON WORKS, INC., pivision 


138 Wallace Avenue, Downingtown, Pennsylvania 


LP-GAS CONTAINERS FROM ONE 


POUND TO 30,000 GALLONS 
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Everything but the squeal 


in an ANCO “Pig” 


In addition to a safety relief valve set at 375 
pounds, the “Pig” has the following U. L. 
approved fittings: 
Regulator 
House Line Valve 
Visual Liquid Level Gauge... 34” Vapor Return 


Here’s a cylinder engineered for 
safety‘. . . designed for convenience 
. .. and priced for economy. The 
ANCO PIG has everything! 


Easily accessible fittings make it easy 
to service. And a tamper-proof, deep- 
drawn dome covers the fittings, pro- 
viding complete protection. 





4” Outage 
114” Filler Valve 


The ANCO PIG complies with I. C. C. 
4BA-240 specifications: 


Weight 280 ibs. approx. 
Length 45” 

Diameter 32” 

Capacity 949 Ibs. 


(Water capacity 
approx. 114 water 
gallons.) 


Stocked at: Tulsa @ East St. Lovis ® Omaha 


MANUFACTURING & 
SUPPLY CO 


Minneapolis, Minn. 
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ANCO Manufacturing & Supply Co. 
217 East Archer 


Tulsa, Okla. 
Omaha, Neb. East St. Louis, Ill. 
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Pan of Water with Propane 
Florida 


We have a customer using a space 
eater fired with propane gas. This 


ustomer insists that unless a pan of . 


ater is put on top of the heater it 

dries the air out to an extent that it is 
ealthy. 

We would like to know if there is 
pny advantage in putting this pan of 

ater on the heater when propane 
pas is the fuel. 

A.GS. 


We do not have any information avail- 
able from medical authorities re; i 
e merits of humidifying the air in a 
ouse in the manner described in your 
etter. Propane or other gaseous fuels 
burned in vented heaters do not affect the 
bir in a room any differently than heaters 
ing oil, electricity or solid fuels. Un- 
ented gas fired heaters discharge a large 
huaniity of moisture into_a room along 
ith the other products of combustion and 
ereby may increase the humidity. 
‘The amount of moisture carried by the 
hir does not change when the room is heat- 
ed by a vented appliance. The air in a 
com contains as much moisture after it 
s hesied to 70° as it did before the room 
was ‘licated; that is, if the air contained a 
ertain amount of water at 40° F. it would 
i contain that amount after heating to 
0° F. The air is not dried when heated as 
ong as all other factors remain constant. 
However, the “relative humidity” does 
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change when air is heated or cooled if no 
moisture. is added or removed by other 
means. “Relative humidity” is defined as 
the ratio of water vapor in the air to the 
amount of water vapor the air can carry 
at the same temperature. ; 

The air in our southwestern states is 
generally rather dry. The relative humid- 
ity, especially in the summer months, is 
usually down around 30% and often much 
lower. It is often recommended by doctors 
as a healthy climate for many respiratory 
troubles. We doubt if the relative humid- 
ity in your customer’s home will ever be as 
low as normally experienced here in the 
southwest. Gas fired heaters do not re- 
move moisture from the air.—Ed. 


Discarding Cylinders 


New York 

Since the hydrostatic test is no 
longer required and the visual test is 
approved by Bureau of Explosives, 
there still remains a problem for the 
bulk plant operator in determining 
just which cylinder should be dis- 
carded from service where the old 
style foot ring was used, up to year of 
1940. It seems that the foot ring is too 
close to the bottom of the cylinder 
and there is no way to clean and in- 
spect for pitted condition. Without a 
test of some sort there is no way to 
make a report as one could be dis- 


~ 


carding cylinders which were still in 
usable condition and again, the other 
way around, using a cylinder which 
should have been scrapped. Let us 
have your comments on this delicate 
subject. C.B. 


Many cylinders will successfully with- 
stand a hydrostatic test, yet a visual in-° 
spection will reveal defects that indicate 
the cylinder should be removed from 
service. 

The change in the order is based upon a 
detailed historical survey of L. P. gas cy- 
linder experience and hydrostatic testing 
conducted by LPGA’s technical commit- 
tees over a period of years. 

It may prove more economical for you 
to hire a competent person who is experi- 
enced in this visual type of inspection than 
to rely on your own inspection. Your letter 
indicates you are quite concerned over the 
condition and safety of your cylinders. 
You might be prone to reject some cylin- 
ders which are still serviceable.—Ed. 


Heat Loss in Printing Plant 


Montana 


We figure on installing propane in 
a small printing plant here, and we 
figure that any blower operated heat- 
ing would make a nuisance of the lint 
that comes from the newsprint. Hot 
water and steam is also out, since the 
walls are lined with filled type cases. 
Crawl space is practically nil. 

The building to be heated is 60 ft 
x 19 ft with a 14 ft ceiling. 

1. One 60-ft wall is 8-in. brick and 
plaster with an 18-in. areaway out- 
side and then another brick wall of 
the next building. 

2. One 60-ft wall is frame with lath 
and plaster both sides and the other 
side is heated. 

3. Back wall (19 ft x 14 ft) is frame 
with lath and plaster one side and 
other side unheated. ' 

4. Front wall is approximately 70% 
glass including door. This wall is also 
19 ft x 14 ft. Other 30% is brick. 

5. Ceiling is metal with 3 to 4-in. 
blown rock wool insulation. 

6. Floor is double on joists with 
practically no movement of air. 

Mean temperature here is —30°. 
Desired inside: 75° to 80°. What will 
the heat losses be? 

O0.A.D. 


Butane-Propane News published an art- 
icle in July, 1950, issue entitled, “Careful 
Sizing of Heating Equipment Essential to _ 
Satisfactory Installations,” which was 
written by E. G. Johnson of the Coleman 
Co. It contains many tables, charts and a 
complete description of their use in cal- 
culating the heat loss from a room. 

Based on the information you included 
the rate of heat loss through the walls, 
ceiling and floor will be about as follows: 

Floor —15 Btu per sq ft per hour. 

Solid masonry (brick, stone, etc.)—45 
Btu per sq ft per hour. 

Frame with lath and plaster, unheated— 
30 Btu per sq ft per hour. 





MANUFACTURERS OF LPG TANKS .FOR OVER 21 YEARS 


Get Acquainied 
with THE HANSON LINE 


of 250+ Working Pressure Domestic Propane Storage Tanks 




















435 Net Gallon 


250 Net Gallon 


150 Net Gallon 


The Hanson Tank is Best for You Because: 


@ Price is very competitive. 
@ Designed for ease of shipping and handling. 


@ Low weight achieved by the use 


of latest high tensile materials. SPECIFICATIONS 


@ All trim attached ‘so that ens Gee weuae 


- hidden corrosion is impossible. 16 1928 teeeeer 500% 
250 288 = 349/16" x66" 755i 


@ Drain on 250, 435, and 1002 Net Gallon 435 499 4 @"xT'10" «1285s 


Sizes adequate for excess flow valves. ME, Rog) Cae 





@ Zinc Cromate prime coat to prevent rust. 


ROY E. HANSON 


MANUFACTURERS OF LPG TANKS FOR OVER 21. YEARS 
16 . : BUTANE-PROPANE News 



















Windows and doors, without storm sash 
—1\3 Btu per sq ft per hour. 

Windows and doors with storm sash— 
15 3tu per sq ft per hour. 

Ceiling as described— 12 Btu ‘per sq ft 
per hour. 

Tne figures given above are for 100°F 
diferential which is 70° F inside and -30° 
F cutside as worst conditions. If it should 
be lesigned for more severe conditions, say 
-40° F outside, then multiply above fig- 
ures by 1.10 or by 1.20 for -50° F outside 
temperature. It is only necessary for you 
to calculate the number of sq ft of each 
type of wall and multiply by the proper 
factor above. These quantities of heat 
should then be totaled to determine the 
maximum heat loss. You should also add 
to the above figures the heat loss caused 
by infiltration of air around doors and 
windows. : 

The number of sq ft of windew and door 
area of average fit, not weatherstripped, 
should be multiplied by 50, and this quan- 
tity added to the above total to allow for 
infiltration losses. If the doors and win- 
dows are weatherstripped or fitted with 
storm sash, the above factor may be re- 
duced to 30. Also add 1000 Btu extra for 
each outside door. 

The wall next to the adjoining heated 
room need not. be considered as in the 
calculations unless it is expected it will 
be empty and unheated.—Ed. 


Connecting .Multiple-Tank Plant 


Oklahoma 

We have 16 1000 w.g. propane 
tanks for our storage plant, Each 
tank has an excess flow and valve in 
both the vapor and liquid lines and 
is directly connected into the main 
line. We don’t seem to be able to stop 
the leaks. 

We ask to be informed if we could 
with safety connect four of these 
tanks directly together and T them 
into the main line in batteries of 
four? 

This system would do away with 
about three-fourths of the fittings we 
now have and three-fourths of the 
leaks. 

Could we put the vapor line to- 
gether with 3% K copper soft tubing 
and would flare or sweat fittings be 
betier to use? 

AWS. 


We do not think the manner of connect- 
ing ‘he tanks which you outlined in your 
letter will eliminate your leak problem. 
In addition, some parts of your plan do not 
appear to provide adequate protection to 
the system. 

(1: Your sketch indicates that the ex- 
cess flow valves and the manual shutoff 
valves at the tank connections will be 
elim: nated. Each group of four tanks 
would be protected with an excess flow 
valve and manual shutoff valve between 
the :eader connecting four tanks and the 
mainline conneeting the groups. We may 
have interpreted the sketch incorrectly, 
but if we have not then we do not feel the 


ther safety 
codes, Each tank should be protected with 
its own excess flow or other approved de- 
vice in the tank outlet with a manual shut- 
off <s close as possible to the tank outlet 
connection. - 
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(2) The piping between each tank of a 
group would be close coupled and direct. 
Some allowance must be provided for ex- 
pansion, or damage to the pipe, valves and 
fittings may result. Perhaps this is part of 
your present trouble. Enough pipe length 
must be provided between the tank .cor~ 
nection and the header to allow for expan- 
sion and contraction so that the pipe and 
fittings will not be over-stressed. 

(3) The tanks should be set on firm 
foundations so they will not settle and 
move. This will require extending the 
foundation below frost line or otherwise 
providing a foundation that will keep the 
tanks in alignment. 

(4) The connecting lines or headers must 
also be well supported and anchored so 
they will remain in position. 

(5) Be sure that threads on piping are 
good. Use sharp thread cutters to obtain 
a good clean thread. Cut adequate thread 
to insure complete thread engagement 
with the fitting, but not so much that the 
end of the pipe will extend into the fitting 
and jam against the wall of the fitting. 

(6) Use a luting compound (pipe dope) 
which is approved for L. P. gas service. 
Brush the threads clean and apply a small 
amount to the male threads. Use a small 
brush to apply the compound so that it is 
spread uniformly over the surface of the 
threads. 

(7) Where possible use angle valves in- 
stead of line valves. Each one will save 
two connections. 

(8) The vapor line can be made up with 
soft copper tubing as you mention. We 
would recommend flare type fittings. Pro- 
vide adequate allowance for expansion 
and contraction. Avoid short bends. 

(9) Here is a sketch suggesting arrange- 
ment of piping and valves.—Ed. 


Where to Find Basic Information 


Florida 

Kindly advise where I can get a 
manual on L. P. gas-air systems. I 
wish the manual to cover such sub- 
jects as the following: 

1. Table showing the cu ft of gas 
that can be distributed in the main 
at different pressures and distances. 

2. General description of the air 
mixing machine. 

3. The reason for using very high 
pressures, thereby reducing the size 
of the mains. 

A.N.E. 


We do not know of any manual dealing 
strictly with L. P. gas-air systems. It is 





discussed in our Handbook Butane-Pro- 
pane Gases. There are many methods of 
mixing L. P. gas and air. Much depends 
on the conditions to be met. 

The American Gas Association, 420 Lex- 
ington Ave., New York City, has many 
reprints and bulletins which they can 
furnish describing L. P. gas-air systems. 
You can obtain a bibliography from them 
and select articles of special interest from 
it. 

There is no table available which shows 
the amount of gas which can be distri- 
buted in lines of different lengths and at 
various pressures. The Gas Engineer’s 
Handbook, McGraw Hill Book Co., New 
York, contains formulae, tables and de- 
tailed explanation for sizing gas distribu- 
tion lines. 

High distribution pressures are used be- 
cause smaller lines can be used which re- 
duce cost. Distribution at high pressures, 
with secondary regulators at each service 
provides better pressure control. Future 
expansion of the system can be accomp- 
lished without upsetting pressure condi- 
tions where the higher pressure systems 
are used. — Ed. 


Bath Tubs for Chickens 


In your April issue, “J.A.O.” of 
Pennsylvania, asks for information 
on heating water in a bath tub for 
chicken butchering. 

I would suggest a 50-gal. automatic 
water heater, or two, if necessary, to 
supply hot water for the initial fill 
each day and for the replacement 
charge. 

Set the bath tub waist high and 
an inside course of fire brick, backed 
on the outside by hard brick. Fit at 
bottom so there is the space like that 
found around the cupboard work be- 
low a sink. 

A flue opening should be provided 
to remove the products of combus- 
tion so that air can enter around the 
burners. 

Obtain some burners from old 
scrap range ovens and install under 
tub. A little practice will determine 
the proper setting to maintain the 
140° F. Leave the water heater set- 
ting at a high position to furnish ade- 
quate hot water for the initial fill in 
the morning. 

CLYDE E. COOK 
Duncannon, Pa. 














Tuloma Gas Products Company is now 
marketing the same high-quality product 
formerly marketed by Stanolind Oil and Gas 
Company. Tuloma LP-Gas is available at 
all times from 30 plants in 10 states to 
assure Our customers of a continuous supply 
the year round. 





A New Star in the LP-Gas 


Staffed with experienced personnel, forty 
with Stanolind, ready to assist you in every . 
way possible, Tuloma Gas Products Com- 
pany offers efficient, dependable service 
and a top-quality product that will better 
serve our LP-Gas distributors and dealers 
all over America. 


TULOMA GAS PRODUCTS COMPANY 


A Wholly Owned Subsidiary of Standard Oil Company (Indiana) | 


a @ PHONE 2-3261 ® 


STANOLIND BUILDING 2) TULSA, OKLAHOMA: 
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in other quarters of our industry, to an attempt to prove through 
sheer logic that the now famous -~ or infamous -- Beltsville tests 
were conducted under conditions which did not give L. P. gas a fair 
break. With these conclusions we would be the last to disagree. 
From the evidence available to date, it seems that some hardwork- 
ing, conscientious people down at the Bureau of Home Economics and 
Human Nutrition "got took" by some smart people who had an axe to 
grind. 


So what are we going to do about. it? One group of volunteer 
thinkers for the industry tells us that we should go out armed with 
reams of evidence, and undertake to persuade all prospective users 
of gas or electricity that the Beltsville tests were phoney. They 
also propose that we bring pressure to bear to have Technical 
Bulletin 1073 withdawn from circulation. 





LET'S NOT GO OUT JOUSTING WITH WINDMILLS until we seriously 
consider whether such a course would do more than break our spear. 
What would be the result if the people of our industry should go 
out in a concerted move to undermine the veracity of the Department 
of Agriculture? Tearing down the USDA is, in the eyes of most of 
our rural population (and potential customers), in about the same 
category as smashing the favorite idols of tribes less advanced in 
civilization. No sincere pagan will submit tamely to the destruc- 
tion of his pet idol. He would rather put the idol-smasher in the 
stew. Our thin veneer of civilization has not altered this primitive 
human reaction. The public will not want to believe that the USDA 
has gone off half cocked. 


And should we have Technical Bulletin 1073 withdrawn from 
circulation, assuming for the moment that we could? What would 
that accomplish? The harm comes not from the bulletin, but from the. 
flood of circulars and films with which the electrical industry has 
covered the country. Would recalling the bulletin have any effect 
on this rising wave of propaganda? Let's not be childish. 





Continued... 





Continued... (//) 4) Beyond the Mains 


QUR PRIMARY PROBLEM is not to win an argument, or discredit 
either the USDA or our competitor in the eyes of the prospect. Our 
one job is to sell more appliances that consume gas. Let's forget 
the fight against windmills, and get back to business. Regardless 
of what we say or think, most of the public is going to believe that 
Technical Bulletin 1073 is neutral and authentic. 

All right, what does it say? Throughout most of the territory 
where bulk gas is available, it hands the highest trump in the deck 

~ to L. P. gas. Put the local costs of L. P. gas and electricity into 
the frame that Bulletin 1073 has created, and it costs less to use 
LPG. (That's what BUTANE-PROPANE News did in the competitive cost 
calculator, which shows up this cost comparison instantly and 
dramatically.) 





There are limited areas of bulk gas distribution, and most 
of: the bootleg operations, where the cost figures worked out from © 
Bulletin 1073 do not appear to favor LPG. In those operations the 
situation is still what it has always been -- LPG must be sold on 
the basis that it is worth what it costs because it is more con- 
venient, cleaner, more dependable, and does a better job of cooking 
and heating water. And Technical Bulletin 1073 has definitely 
established that the margin of efficiency of utilization of | 
electricity over LPG is not nearly so great as the electric industry 
has claimed in the past -- as a matter of fact you need only look 
at customers’ bills to see how the two services compare in your 
own community. 


BUTANE-PROPANE News is not wasting any space urging the 
undermining of Technical Bulletin 1073. The electrical competition 
can not now claim that the results are not authentic. They have 
flooded the country with propaganda based on those parts of the 
report that electricity can afford to quote. Now it is our turn to 
make the best possible use of the information which has inadver- 
tently been given us. Our best bet is to take the USDA trump, and 
put it on the electrical industry's ace. And if we do not, we can be 
rather sure that the ace will take the trick. 


"Put me down as old-fashioned if you will, but I still believe 
that a profitable enterprise contributes more to civic virtue than 
an unprofitable one. . .. The other alternative to the incentive 
of profit is to force men to work by order of some higher authority. 
Wherever it has been applied, this has meant some loss of freedom. 
At times it has reduced men to slavery. The profit motive, may I 
emphasize, offers a form of incentive that does not rest on coercion. 
In this respect it is a vital mechanism of personal freedom." 

: ~-- Bernard M. Baruch 
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anana Has No Meaning 


at Gas Butano-Propano 


By Carl Abell 


TIJUA 
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Alfonso Bustamante L. 


¢ 
Do YOU think that south of the 
border life and the gas business are 
at the slow pace, and full of siestas! 
My friend you do not know Busta- 
imante. You have not seen the Gas 
Butano-Propano at Tijuana, or even 
he Gas-Mex at Mexicali, or some of 
he branches. We take time to be 
courteous, sure. It is part of the Span- 
fish tradition, which comes to us as 
e learn the language. But after 
that, muy apriso, how she moves!” 
Gas Butano-Propano S. A., and its 


various affiliated operations along 
the border between California and 
Baja California in Mexico, make up 
one of the most fabulous chapters in 
the history of the L. P. gas business. 


.The visitor from the states, looking 


in on either of the main operations, 
will find reason for surprise, and 
much to admire, and even some 
things to copy. 

First, the buildings and showrooms. 
Gas Butano-Propano’s headquarter 
building in Tijuana is new, modern, 
located on the main street just be- 
yond the tourist orbit, and would do 
credit to an exclusive suburb in any 
American metropolitan area. Inside 
the showroom, it is just as nice? The 
normal display of appliances inven- 
tories at around $25,000, and most of 


the units on display are top quality 
models of leading brands—O’Keefe 
& Merritt, Tappan, Servel, Interna- 
tional Harvester, A. O. Smith, Day & 
Night, General, and many others. On 
the back row is a full display of com- 
mercial cooking appliances, mainly 
Magic Chef and Wolf. Low-priced 
lines are noticeably scarce. Accord- 
ing to Mr. Bustamante, most of his 
customers want to buy the best; and 
for them price is no obstacle. And a 
customer who buys a good range will 
almost always buy a good water 
heater. Sales of the two units run al- 
most parallel—for the entire system, 
approximately 100 per month of each, 
except when special drives are being 
conducted to get new customers in 
the lower income parts of town. 





modernistic building in downtown tens houses the general and Nearly $25,000 worth of top-grade appliances are displayed 
in the beautifully voi showroom. 


ocal offices and appliance display. 

















Tijuana is headquarters for the 
system, and was the location at which 


the business began thirteen years: 


ago. Alfonso Bustamante was a 26- 
year old clerk in one of the local 
banks, dissatisfied with the prospects, 
and looking for some outlet for a rest- 
less and pioneering nature. One of 
the bank’s customers, Robert En- 
cinas, had a little business delivering 
butane in cylinders to 168 customers. 
Mr. Bustamante approached his fa- 
ther-in-law and suggested the pos- 
sibilities of acquiring this business. 

Initially, Erasmo Anchondo bought 
60% of the business from Mr. En- 
cinas. The remaining 40% was pur: 
chased three months afterwards. Mr. 
Bustamante took over the manage- 
ment on a percentage basis. 


Starting the business with a $4000 
liability, four years later, Mr. An- 
chondo gave Mr. Bustamante the op- 
portunity to buy the business for $68,- 
000. Mr. Bustamante states that he 
owes this opportunity, including the 
financial help he later had, to his 
father-in-law, Erasmo Anchondo. 

In February, 1954, Gas Butano-Pro- 
pano arranged to celebrate its growth 
by giving a gas range—the best in 
the house—to the 10,000th customer 
of the Tijuana store. Nobody knew 
who this would be, but all were 
happy with the results, for the recip- 
ient of the gift turned out to be a very 
poor man with 10 children and a very 
small home. It had not been built to 
accomodate modern appliances, so 
the door had to be enlarged to move 
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the range. into the kitchen. About 
500 more customers have since been 
added in Tijuana. 

The delivery operation in Tijuana 
is unique. Gas Butano-Propano’s ve- 
hicles do not go out of the city; in fact, 
they seldom travel more than three 
miles away from the office. There are 
no routes or scheduled dates of deli- 
very for any of the cylinder customers, 
who are in the majority, as there are 
only about 380 bulk accounts serv- 
iced by this office. The cylinder 
trucks go out in the morning with full 
loads, immediately take care of the 
day’s orders which have previously 
been placed, and then stop at the 
curb and wait for instructions, after 
telling the office on the two-way radio 
where they are located. 


The dispatcher at the office sits in 
front of a map of the city. On this map 
he places five plastic wafers—call 
them poker chips if you like, but they 
are red on one,side and blue on the 
other. Each chip gives the location 
of a delivery truck, blue if it is wait- 
ing, and red if it is filling an order. 
Across the counter, by telephone 
come orders for cylinders of gas. 
There is a busy truck in the neigh- 
borhood, and a waiting truck nearby. 
The dispatcher makes his selection 
according to the distance, time, and 
other factors known only to dis- 
patchers, and instructions go out over 
the air. By actual timing, deliveries 
are made in from 6 to 8 minutes after 
the order is regeived. 

Occasionally complaints are receiv- 


ed that delivery service is too fast, 
Not all customers have telephones, 
If the senora has to go down town, 
or to the neighbor’s to place her order 
for gas, the cylinder is quite likely 
to be connected, and the driver 
clamoring at the door to get in and 
light the pilot, before the lady +e. 
turns. The Mexican lady does not 
like that; if she is going to have a 
caller she wishes to be at-home. 
This unusual method of handling 
deliveries is continuous, day, night, 
week ends and holidays.’ Full crews 
work two shifts on week days, from 
seven in the morning till ten-thirty 
at night. The rest of the time there 
is one man at the dispatcher’s desk, 
and one man out on tle truck. The 
operation is unconventional, yes, but 


_who should say it is wrong? Look 
at the results—10,500 customers ina 
population of 80,000—and Mexican 
people have large families. There is 
a competitor with piped gas service 
covering part of the city, and offering 
cylinder service beyond the pipes. 
It is a big, important competitor, but 
Gas Butano-Propano has now giown 
larger. Many Butano customers could 
have piped gas service if they wished 
at about the same cost, but they g0 
right on telephoning for gas. 

Mr. Bustamante says the rez sons 
for customer loyalty are the same 
south of the border as they are any: 
where else: prompt, dependable, 
courteous service, good quality me'- 
chandise, terms based on sympaticetic 
understanding, and the willingness to 
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consider that the customer is the 
most important person on earth. 
Service is of utmost importance, 
paiticularly with customers who do 
not know the technical details of 
their appliances. This service help 
must be supplied by the gas company. 
There are special personnel in all 
branches who are trained for servic- 
ing of all appliances and equipment 
sold by the company.In addition the 
drivers are trained to handle the 
simple service operations on stand- 
dard appliances and each carries 
a kit of tools. This training is under 
the jurisdiction of Humberto Gon- 
zales, manager of the store at Tiju- 
ana, who arranges for meetings con- 
ducted by service representatives of 
the appliance manufacturers, or on 


occasion takes the English-speaking 
men to meetings in San Diego. This 
training must be translated and pass- 
ed on to the other employes who 
speak only Spanish. 

Basie to all this training is the 
knowledge of safety, and much use 
is made.of the safety material pub- 
lished in Butang-Propane News. This 
safety training is also given to most 
employes in the office, so they may 
handle emergencies properly. They 
are proud to state they have never 
had a serious accident resulting from 
the use of their gas, and very few of 
minor nature. During the war, due to 
shortage of equipment, a butane 
valve was accidently used in’ a pro- 
pane cylinder, and a small fire re- 
sulted. Later there was another 
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small fire resulting from the escape 
of gas. 

The appliance business is an im- 
portant part of the company’s sales 
volume of approximately $120,000 
per month. Appliances create the 
demand for gas, so all employes take 
part in promoting their sale. Ordin- 
arily the emphasis is on the higher 
quality lines, but last year a three 
months campaign was conducted on 
the side of town where many people 
of low incomes live, and where the 
principle fuels were kerosene and 
wood. 

A combination deal was devised 
which included a Vernois three“bur- 
ner stove such as is used in house 
trailers, the gas, installation and ser- 
vice. The down payment was set at 


$10, with low weekly payments, 
generally $2 on Monday. The cus- 
tomers’ old wood or kerosene stoves 
were traded in at $5 each, and dis- 
posed of se they could not again be 
put back into service. Even with this 
low income group payments were sel- 
dom delinquent, and repossessions 
were less than 3%. Five pickups were 
equipped to make actual cooking de- 
monstrations, resulting in the sale 
of more than 1000 stoves, and the ad- 
dition of 1800 new customers. 

Time payment plans are available 
on all appliances, and for the past 
two years the company has carried 
its own contracts, which have 
amounted to more than $250,000. 
Prices on appliances are comparable 
to those on the same items in 


southern California. This is possible 
in spite of higher freight, because 
there is no excise tax to add, and im- 
port duties are moderate. Major ap- 
pliances produced in the eastern 
states are bought in carload lots, 
and those originating in California 
are shipped by truck. Cylinders are 
also bought in carload quantities, all 
those purchased in the past 5 years 
having been made by Norris-Ther- 
mador Co. Most of the 34,000 cylin- 
ders owned by the company are 
standard 100-lb propane bottles, but 
a few 200-lb cylinders are in service 
where consumption is high but bulk 
tanks can not be used. Some 15,000 
of the cylinders have been purchased 
in the past 5 years. 

About 30 trucks and vehicles are 


required for the Tijuana operation. 
During the past year six new Chev- 
rolet trucks have been added for ‘cy- 
linder delivery service. These have 
capacity for about 24 cylinders each, 
with power lift gates, and flooring of 
diamond-tread steel on the platform 
type bodies. Nearly all vehicles, in- 
cluding the three bulk trucks, are 
Chevrolets, and maintenance is done 
on a schedule basis in the company’s 
own shop located in the warehouse 
building at the Tijuana bulk plant. 

The Tijuana bulk plant includes 
storage for 70,000 gal. of propane, 
and a four-station filling manifold 
with automatic shut-off control con- 
nected with the scales. 

In Ensenada, about 60 miles down 
the coast, Gas Butano-Propano es- 
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Case history of quick delivery service—a housewife in Tijuana 
telephones for a cylinder of gas. Gas-Butano has no routes or 
scheduled dates of delivery for any of the cylinder customers. 


SDN IOs, 


eee eee 


Phone call is received in the office. Dispatcher relays order to 
deliveryman waiting on the street in a truck loaded with filled 
cylinders. Chips on table designate location of all trucks. 





tablished a branch store, which was 
later to have its own storage and fill- 
ing facilities. This branch now sup- 
plies 2800 customers, and has storage 
for 20,000 gal. of propane and 4000 
gal. of butane. A new store and office 
building, also of modern type, is now 
being built for this branch. 

A third branch was established 
about four years ago at Tecate, a bor- 
der town about 30 miles inland from 
Tijuana. For this operation a new 
building was constructed which in- 
cludes store, office, and apartment 
for the manager. About 550 custo- 
mers are now served with cylinders 
which are filled at Tijuana and 
trucked to Tecate. 

Two rural stations serving about 
400 customers are maintained at Ro- 
sarito and Rodriguez Dam. Truck- 
loads of filled cylinders are brought 





New appliance store and office of 
Gas-Mex at Mexicali. 
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out from Tijuana and delivered in 
smaller vehicles. 


A separate corporation, Gas-Mex 
S. A., was set up in 1947 to serve 
Mexicali, which is on the border at 
the south end of the Imperial valley. 
This branch now serves 9000 custo- 
mers, and has storage for 40,000 gal. 
of propane and 5000 gal. of butane. 
The company has just moved into its 
own new ultra-modern building, with 
a solid glass front facing north to es- 
cape the desert heat, terrado floors, 
acoustic tile ceilings, and year-round 
air conditioning. Like the store in 
Tijuana, it is kept immaculate, but 
while this can be accomplished by 
one man in Tijuana, two full-time 
employes are required to keep the 
Mexicali store clean because of the 
dust from the fine silt soil and the 
almost constant breezes. 


Keeping Mexicali store spotiess takes two full- 
time employes. . 


A radio dispatching system is in 
use in Mexicali also, but it has been 
necessary to develop this along some. 
what different lines, as the customers 
are more widely scattered through 
the town (population 140,000) and a 
high percentage of the business is 
rural. Bulk service is increasing at 
this point because of increasing in- 
dustrial development related to the 
agriculture of this very rich valley. 
The company has purposely re. 
frained from pushing carburetion 
sales because its load is so closely 
balanced that no seasonal correction 
is required, and by keeping out of the 
motor fuel market they have been 
able to retain the friendship and co- 
operation of the companies selling 
gasoline in the area. 


A branch of Gas-Mex was estab- 
lished in 1953 at San Luis, Sonora, 
Mex. It has an appliance store and 
20,000 gal. of propane storage, and is 
already serving approximately 300 
customers. This town is located south 
of Yuma, Ariz., near the head of the 
Gulf of California. 


While industrial safety regulations 
in regard to L. P. gas storage are not 
so well developed in Mexico as in the 
United States, that fact would never 
be guessed by looking at the Gas Bu- 
tano-Propano or Gas-Mex piants. 
Engineering of the storage. installa 
tions follows the best American prac 
tices, including design features of the 
tanks and piping, explosion-prod! 
motors, approved Class I, Group D, 
electric installations throughout the 
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plant, overhead lighting for night op- 
eration, paved yards, and man-proof 
fences. 

Gas Butano-Propano has_ been 
granted a franchise for the installa- 
tion of a piped town plant in Ense- 
nada. All preliminary engineering on 
this installation is complete, includ- 
ing a vaporizer for delivery of 
straight propane into the system. 
Construction is expected to com- 
mence soon. 

Gas-Mex has a similar franchise 
for piping in Mexicali. Preliminary 
study is under way on this project, 
and negotiations are in progress for 
securing a supply of natural gas from 





the’ years, and that the average is 
high. In his first month’s operation, 
starting with 168 customers, Mr. Bus- 
tamante delivered 3500 gal. of gas— 
slightly more than 20 gal. per custo- 
mer. In March of 1954 both organiza- 
tions delivered almost 500,000 gal. to 
23,000 customers—still a little more 
than 20 gal. per customer. This high 
average is explained by the fact that 
a high percentage of the installations 
are in the better homes, where the 
fuel is used for water heating as well 
as for cooking. 

There is no production of L. P. gas 
in this part of Mexico, so all fuel re- 
quired. must be imported from the 


Gas Butano’s cylinder filling plants at 
Tijuana and Mexicali have the latest 
equipment and ad&omatic scales. 











Deliveryman receives and acknow- Minutes later, driver, cylinder and hand Driver relights the oven pilot after installing a fresh 
ledges the order through the two- truck come down the elevator in front of cylinder. Elapsed time, 8 minutes. Operation is 
way radio telephone, then leaves im- the customer’s home. Customers whé have unconventional but dependability and courteous 
mediately to take care of it. Service to leave home to telephone sometimes service have made 10,500 customers loyal to Gas- 
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is continuous 24 hours a day. 


complain that service is too fast. 


Butano’s Tijuana operation. 





the Texas-California pipe line. 

According to Mr. Bustamante, the 
company has never had any labor 
problems. The pay scale is higher 
than the average for the area, so high 
grade help will be interested in work- 
ing for the company and willing to 
remain. To encourage permanence 
and reward faithful service, the com- 
pany gives a dinner for the entire 
stall each year during the Christmas 
Season, at which time bonuses rang- 
ing from two to four weeks pay are 
dist:ibuted. Personnel includes about 
85 employes of Gas Butano-Propano, 
and approximately 50 at Gas-Mex. 
Quite a contrast to the one-man oper- 
ation from which it grew. ‘ 

It is interesting to note that the 
consumption of gas per customer has 
remained practically constant over 
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United States. Mr. Bustamante for- 
merly operated his own transports, 
but since the capital involved in the 
fleet could be more advantageously 
used in the expansion of the gas and 
appliance business, the vehicles were 
sold, and arrangements made to pur- 
chase fuel FOB the company’s var- 
ious storage plants. C. & S. Petroleum 
Co., of Long Beach, Calif., is the sup- 
plier, hauling out of the Signal Oil 
and Gas Co. plant at Huntington 
Beach, which is the nearest point of 
supply to the Mexican border. 

In spite of its phenomenal growth, 
capital for expansion of the business 
has come out of earnings. Growth 
could have been more rapid, but 
there was the constant necessity for 
meeting payments to suppliers 
promptly. When doing business 


across an international border these 
matters must be given meticulous 
attention. If you buy, you must.be 
ready to pay. 

From the start, the operation of 
Gas Butano and its affiliated com- 
panies has never been a “one-man 
job.” Teamwork and talent are ob- 
vious throughout the operation. All 
bulk plants, two-way radio service, 
labor saving installations in the 
plants and on the vehicles, were en- 
gineered by Alfredo Gruel Jr. and 
Humberto Gonzalez E., who have 
contributed heavily to the manage- 
ment and instruction of the person- 
nel. Back of these leaders has been 
the efficient help from the managers 
and employes of all the stores. They 
take justifiable pride in their com- 
pany and in their jobs. 
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ELECTRICAL 
COMPETITION 
By Carl Abell 


Beasiees the big town Sunday 
papers from various parts of the coun- 
try gives amazing enlightenment on 
what our industry is not doing to se- 
cure the acceptance and use of our 
product in some of the applications 
where sales effort should be most 
productive. All over the country we 
find that subdividers and builders 
are putting up “tract homes’”—mass 
produced marvels which the adver- 
tisements picture as a dream world of 
effortless living, fully stocked with 
push-button appliances which do 
everything but think. 

Sad to relate, the majority of these 
tracts seem to be equipped with elect- 
ric ranges, electric water heaters, 
automatic electric washers, and in 
some cases automatic electric clothes 
dryers and dish washers. Note that 
these homes are completely equipped 
with electrical appliances by the 
builders. The purchaser has no choice 
between gas and electricity. The ap- 
pliances are there, and.he buys them 
as part of the home. He is not a pro- 
spect for gas, and it will be many 
years before even a small percentage 
of these homeowners can be pur- 
suaded to substitute a gas appliance. 

This is not the exclusive problem 
of the L. P. gas industry; it is a joint 
problem with the utility gas people. 
Many of the tracts are within the 
service range of the utility pipe lines. 
Many more, in which LPG offers the 
only present supply of domestic gas, 
will eventually be connected with 
the utility system. Some will remain 
on tank or bottlegas for many years, 
offering the most desirable concen- 
tration of domestic customers, from 
the standpoint of delivery efficiency. 
Whether the problem is exclusively 
ours, or joint with the utilities, the 
job before us it to get gas appliances 
into these tract homes at the time 
they are built, and to keep 220 cur- 
rent out of them. 
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Let's Put L.P. gas 
In Tract Homes 


This housing tract, served by individual tanks, is in a rural subdivision located outside 


of Louisville, Ky. 





The logical line-up of appliances for 
these homes is gas for the range, 
water heater, clothes dryer, and if 
the house is located where the fuel 
cost is favorable, for the refrigerator. 
The washing machine and the dish- 
washer, if included, can be electric. 
Please note that with this line-up 
the first cost, installation cost, and 
operating cost are all held at the 
minimum, and there is ‘no need for 
the builder to go to the extra ex- 
pense of installing 220 current. It he 
does not put it in during the time of 
construction, there is little chance 
that a purchaser will install it for 
many years. 

The builders of these mass pro- 
duced homes are keenly aware of the 
cost factors involved in building the 
completely equipped home. From the 
standpoint of construction cost, there 
should be no question but what most 
builders would swing to a gas pro- 
gram such as that outlined above. 
There are many:cases in which they 


have—and many more in which they - 


have not. That the “have nots” still 
appear to be in the majority indicates 
that there are still potent reasons 
why they use electrical equipment 
where gas would serve better. The 


increasing number of installations 
where utility and L. P. gas have been 
used presents convincing evidence 
that the obstacles are not insurmount- 
able. 

Now, let’s have a look at the ob. 
stacles. Many of these homes will be 
bought by veterans, using the govern- 
ment loans which are available to 
help veterans with the purchase of 
homes. There is a string attached— 
the home that the veteran buys must 
be approved by the Veteran’s Ad- 
ministration. Back in the early days 
the VA was going overboard in favor 
of electrical appliances. This situation 
has been straightened out at the top, 
but down through the local offices 
there is still a great deal of official 
prejudice in favor of electricity. 

This can be straightened out, and 
any LPG distributor who finds him- 
self affected by that attitude on the 
part of the local VA office should not 
hesitate to telegraph a protest to 
Washington. Just as a suggest:on, 
send all such protests to your con- 
gressman. 

We have recently run across an- 
other factor in connection with offic: 
ial attitudes that ties inte this same 
picture. We have received reports 
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that certain of the REA electrical co- 
operatives have instructed their field 
men to insist that houses for which 
service is requested shall be wired 
for 220-volt current. Since this is 
obviously an unwarranted interfer- 
ence with the private lives of citi- 
zens, it is extremely likely that a 
court test would establish its illegal- 
ity. Such tactics should be brought up 
short wherever they break out, and 
the fullest possible publicity should 
be obtained. Suits for damages by the 
injured dealers, such as are now, 
pending in Missouri in connection 
with misrepresentations in an elect- 
ric cooperative’s advertising, are po- 
tent medicine in establishing proper 
ethical standards of competition. 

We find also that a good many 
builders honestly believe that all- 
electrical homes are more readily 
saleable than those equipped with 
gas. In view of the information on 
customer preference disclosed in re- 
cent surveys, there might be some- 


to convince architects who design 
homes that liquefied petroleum gas 
will do anything that utility gas will 
do, and that it will perform many do- 
mestic chores better, and at less ex- 
pense thar’electricity? Perusal of the 
architects’ magazines can lead to no 
other conclusion. This is one of the 
most important items of unfinished 
business that confronts our industry. 

Because of the far-reaching in- 
fluence of architects and builders on 
the future market, we believe they 
rank with bankers as the top prior- 
ity elements of the business commun 
ity who should be made intimately 
familiar with the advantages of L. P. 
gas. These three groups—architects, 
builders, and bankers—are con- 
cerned at one time or another with 
almost every good job of residential 
construction, whether it be urban or 
rural, and whether one home or a 
hundred may be involved in the pro- 
ject. This is a double-barreled job. It 
should be conducted at both the na- 
























































Ideal arrangement is to pipe the houses 
in groups for metered service from under- 
ground tanks. 


In some cases it might be desirable to 
serve the entire tract from a single cen- 
tral storage and vaporizing system. 





thing to this, but the difference is 
marginal. There is at most only a 
slight majority preference for elect- 
tical homes, and this should not be 
a serious factor with a tract operator 
who is able to sell his homes before 
they are completed, as is generally 
the case. 

Another influence back of the 
builder is the architect. And we 
might as well face the fact that the 
majority of architects are keenly 
“electrie conscious,” and too few of 
then give proper consideration to 
gas. There must be a reason for this 
prevalent state of mind. Could it be 
that our electrical competition has 
been more far-sighted than the gas in- 
dustry in providing information and 
tangible helps to architects? Could 
it be that the LPG industry has failed 
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tional and the local level, includ- 
ing advertising and editorial contri- 
butions to the magazines going to 
these groups, and individual work 
with the architects and builders, 
either alone as representatives of 
local L. P. gas distributors, or jointly 
with the utility gas representatives 
if there is a utility involved in the 
local situation. 

This job can not be done effect- 
ively without adequate coverage 
through the publications which reach 
the architects and builders, and it 
should be backed up by participation 
in conventions of both groups. Carry- 
ing out these parts of the program is 
a logical function of the National 
Council for LP-Gas Promotion, and 
of the various state associations in 
connection with the state groups of 


architects and builders. The coun- 
cil now has such a program under 
preparation. 

Neither the Council nor the state 
associations can carry on these opera- 
tions without funds or the personal 
support of members of our industry.: 
For the time being it might even pay 
to divert funds to this specific pur- 
pose from more general coverages 
now being undertaken. That is for 
the officers of those organizations to 
decide, but the suggestion has reach- 
ed us from several sources. In the 
meantime, they need every possible 
bit of information that can be sup- 
plied from the field on good installa- 
tions that have been made, both in 
tract developments and in single 
dwelling construction. This informa- 
tion should include attractive inter- 
ior pictures of homes with L. P. gas 
appliances, architect’s drawings 
showing typical arrangements plan- 
ned around the use of gas appliances, 
and details and, if possible, photo- 
graphs showing the L. P. gas tanks. 

There are many of these L. P. gas 
installations for tract developments 
already in use—not nearly enough, 
but there are enough scattered 
around to make an impressive show- 
ing, and to prove the financial attrac- 
tiveness of LPG as compared with 
electricity. One reason why there are 
not more is because of the cost of the 
tank. Someone has to pay that cost. 

If the purchaser of the house must 
pay for the tank separately from the 
purchase of the house, that consti- 
tutes sales resistance. In the better 
housing projects, appearance is also 
an important factor. Rows of alumi- 
num coated tanks in bare back yards 
do not look nice. Until masking shrub- 
bery can be grown to cut off the view 
of the tanks, they do not look nice 
anyway, although they can be made 
to appear less objectionable by paint- 
ing them a neutral green to harmon- 
ize with the grass or other growing 
things in the immediate vicinity. 

The ideal arrangement from most 
standpoints, including customer atti- 
tude, is to pipe the houses in groups 
fer metered service from under- 
ground tanks which are accessible 
for filling from a side street or an 
alley. This has been done in a num- 
ber of places, with very satisfactory 
results. (See this issue, page 31). 
Complete arrangements for this type 
of installation must be made in ad- 
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vance with the builder, the tract 
owner, and whatever public authori- 
ties may be concerned. If there is the 
possibility that this service may later 
be lost to an expanding utility gas 
company, an understanding regard- 
ing the change should be reached 
with their officials, and the engi- 
neering of the system and the house 
piping should be done in collabora- 
tion with the utility engineers. 

In some cases it might be desirable 
to serve the entire tract from a single 
central storage and vaporizing sys- 
tem. This may come under the juris- 
diction of the state public utility reg- 
ulatory body, and all legal matters 
in this relation should be clearly un- 
derstood before it is undertaken. The 
utility commission might want to 
control all activities of an L. P. gas 
distributor engaging in this type of 
operation, and most operators would 
prefer to remain clear of this involve- 
ment. It is generally possible to set 
up a separate corporation to handle 
such a service if the economics of the 
situation indicate that this is the de- 
sirable approach, which it could be 
if the service is to be taken over later 
by a utility company. 

Regardless of the method of pro- 
viding the storage for the customer 
service, it will be easier to get the 
builder to go along with the program 
if arrangements can be worked out so 
the deal is as painless for the pur- 
chaser of the house as the electrical 
installation. Builders will generally 
balk at the necessity of paying for 
the installation of LPG tanks, or at 
requiring their purchasers to add the 
purchase of a storage tank to the 
amount of their down payment for 
the house. In some way or other, this 
investment should be put into the 
deal in a form that is painless for the 
builder and the purchaser. 

So far we have not mentioned the 
use of LPG for heating the houses. 
The builder must provide a heating 
system. The purchaser demands it, 
and the Veterans Administration re- 
quires an approved heating system 
before the houses can be eligible for 
veterans loans. An electrical heating 
system may receive VA approval, 
but it is almost never the answer in 
the eyes of the purchaser. Here is 
where we have our strongest hold. 
The alternative is oil or coal, and the 
electrical industry plugs for these in 
preference to L. P. gas. Quite natur- 
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ally. Gas heat could very well be 
the key to the question of whether 
the house will be equipped with gas 
or electrical appliances. If the house 
is to have gas heat, that requires a 
source of gas, and a tank available 
for heating eliminates the problems 
mentioned above in providing stor- 
age for the other domestic appliances. 
If the gas is available in connection 
with heating, then every real advan- 
tage in favor of cost of appliances, 
cost of installation, and cost of fuel 
is in favor of the gas range, gas water 
heater, gas clothes dryer, and pos- 
sibly also the gas refrigerator. And 
let’s not forget in this connection 
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If each house has its own tank, the tank 
may be painted a neutral green until 
shrubbery can grow to mask it. 





that no power failure has ever yet 
made it impossible for the user of the 
full quota of LPG appliances to cook, 
heat water, or keep the baby’s milk 
from spoiling. 

Several types of heating systems 
operated by gas, including both util- 
ity and LPG, are approved by the 
VA. They include the central heat- 
ing plants and the smaller circulat- 
ing types, as long as they comply 
with the installation and venting re- 
quirements, and are designed and in- 
stalled in accordance with the ap- 
proved standards for adequate heat- 
ing capacity. 

In spite of the very creditable pro- 
gress that certain L. P. gas distribu- 
tors have made in selling installations 
for these housing projects, many 
builders and architects do not yet 
know, or are not yet sold, on the ad- 
vantages of gas. We need a coordi- 
nated industry-wide ‘program to 
familiarize these groups with L. P. 
gas equipment and its many advant- 
ages. It should include an intensifi- 
cation of the work already begun by 
the National Council in the “shelter” 
magazines such as American Home 


and Better Homes and Gardens, 
which are read by the majority of 
people who are in the market for 
new homes. It should include more 
placement of informative articles in 
the professional magazines going to 
builders and architects, possibly 
backed up by direct mailings to arclii- 
tects giving them typical installation 
details of the gas appliances which 
they could work into their house 
plans with the least possible effort. 


To facilitate this work the National 
Council should receive from distribu- 
tors serving or working on these 
tract projects every possible bit of in. 
formation, including high grade pro- 
fessional photographs, which can be 
secured in connection with success. 
ful projects already in and working. 

From some sources our industry 
salesmen should be provided with ex. 
panding portfolios of | information 
helpful in selling builders on the use 
of L. P. gas in their projects beyond 
the mains. 

And so there can no longer be any 
credence given to the supposition that 
the government is in favor of elect- 
ricity and against L. P. gas, let it 
also include a complete report on 
the Atomic Energy town develop- 
ment at Richland, Wash., where the 
United States government owns and 
operates an L. P. gas piped town sys- 
tem serving an employes’ housing 
project almost within shouting dis. 
tance of the generators at Grand 
Coulee dam. 

There should also be an active com- 
mittee of every state LPG association 
charged with the responsibility of 
maintaining contacts with the asso- 
ciations of architects and builders, 
and with all state and local depart- 
ments interested in these tract build- 
ing projects. 

This top level work, no matter how 
effective it becomes, will never re- 
lieve the local L. P. gas distributor 
of the task of doing the local selling. 
But it can remove much of the sales 
resistance from afar off which now 
surrounds most of our local sales ef. 
forts. It can make local work more 
effective, and can multiply the results 
of the sales efforts now being ex 
pended. It is team work of the same 
type that is now being used against 
us by our electrical competition, and 
we can expect it to produce better 
results, because THE FACTS 
FAVOR L.P. GAS. 
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Aerial view shows Lincoln Fields, a 
Miami rental project housing 342 fam- 
ilies. This is one of the large-scale hous- 
ing developments in which Dade Gas has 
installed central supply tanks and piped 
gas to individual homes or apartments. 
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Housing projects are coming to 
ois be an increasingly important part 
ion of the American scene. They are of 
of particular importance to our in- 
80 dustry because they offer a means 
lers, of securing numerous customers 
yart: without the expense of selling the 
iild- individuals. One sale to the builder 
does the job for the whole develop- 
how ment. 
 re- These projects also offer the op- 
um portunity to secure a large volume 
ling. of business that would otherwise 
ales almost certainly go to the electri- 
: cal industry. And when we get gas 
a equipment built into a new home, 
nore ‘RRR 
a there is little chance that any of 
er the accounts will change to elec- 
* tricity for many years. Dade Gas 
aia Corp. has been unusually -success- 
oii yu in selling gas service in the 
ye Greater Miami area. We are 
TS pleased to present this article out- 
1 lining how it was done.—Ed. 
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Develops Housing Project Business 


wv HEN Sid Langer, president of 
Dade Gas Corp. in Miami, received a 
report in 1951 that work was to start 
soon on a large rental housing pro- 
ject, Lincoln Fields, he immediately 
made an appointment to see the pro- 
ject developer. About six months 
later Dade Gas was supplying L. P. 
gas to the first 72 families to move 
into the apartments, and last year, 
when the final group of apartments 
was completed, Dade Gas was sup- 
plying 342 regular customers in this 
one project. 

Dade Gas now provides service by 
central supply facilities to some 25 
large-scale post-war housing projects 
in the rapidly-developing Miami area. 

Recognizing the potentialities for 
L. P. gas service in the post-war 
building expansion, Mr. Langer set 
up a regular routine for contacting 
all major builders and developers, 
once they had projects planned, with 
a program for putting in a central 
supply tank and for piping L. P. gas 





ELECTRICAL 
COMPETITION 


into individual homes or apartments. 

“At the time we started doing this,” 
Mr. Langer said, “there was a lot of 
project work going on and it was al- 
most. all electric. 

“If we could persuade a developer 
or a builder to use L. P. gas for the 
water heater and the range in -the 
homes in his project, we found we 
could profitably make an installa- 
tion. As a result, some of the projects 
went to gas for refrigeration and 
space heaters as well.” 

Supplying projects by central 
tanks has proved to be a profitable 
venture for Dade Gas, although it by 
no means represents the only field in 
which this company operates. For 
example, in 1953 which was the big- 
gest Dade Gas year since the comp- 
any was formed, a majority of the 
new accounts were new individual 
(rather than project) homes, old 
houses being converted to gas, and 
apartment houses. 

But the project business repre- 






31 














(io oy) ap 


sents a large portion of the company’s 
volume, and it is still rolling. A new 
office, South Dade Gas Corp., which 
is affiliated with Dade Gas, has been 
opened in the southern part of Dade 
county and is servicing Dade Gas ac- 
counts in that area. Service is being 
started daily at new project homes 
as the builders sell the houses and 
the new owners move in. 

When the South Dade Gas office 
opened for business, it already had 
some 500 project homes to keep sup- 
plied from central tanks. Those were 
in addition to individual home and 
commercial accounts in that section. 

Although there is no typical illus- 
tration of how Dade Gas proceeds 
on its project work, Mr. Langer, who 
handles the job of contacting project 
builders or developers outlined the 
steps which occurred in the case of 
the Lincoln Fields project. 

Checking on reports of building 
permits, Mr. Langer found that the 
Lincoln Fields project was about to 
start. It was to have, eventually, 342 
apartment rental units in two-story 
buildings, some with eight, some with 
12, and some with 16 units in each 
building. 

Mr. Langer immediately contacted 
Mitchell P. Miller, developer of Lin- 
coln Fields. Since plans for the pro- 
ject were already well along—the 
permit had been issued for the first 
group of 72 units—Mr. Langer found 
that electric power had been speci- 
fied for stoves, refrigerators and 
water heaters. He persuaded Mr. Mil- 
ler to change over to gas for the ap- 
pliances. Arguments used by Mr. 
Langer included: (1) gas would be 
cheaper and faster, (2) gas was not 
subject to disruptions such as hurri- 
canes, which sometimes cause a 
breakdown in the electric power sys- 
tems, (3) because the apartments 
were built for low-income tenants, 
who would eat most of their meals at 
home, the cost of operating the range 
was an important factor. 

Mr. Langer said he estimated the 
cost of gas appliances in these apart- 
ments at 10 cents a day maximum 
per appliance, or $9 a month. Exper- 
ience has shown, he said, that the 
average cost is about $7 a month. 

As part of the agreement with Mr. 
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Miller, Dade Gas guaranteed each 
stove, refrigerator and water heater 
for 10 years. 

From the developer Dade Gas ob- 
tained easement rights to run pipe- 
lines to the apartments, plus space 
for a central supply system. At the 
supply area a concrete block wall 12 
ft high was erected. In this well-ven- 
tilated enclosure were installed three 
1000-gal. supply tanks. 

Within six months after ground 
had been broken on the project, ten- 
ants in the first 72 units were cus- 
tomers of Dade Gas Corp. In addi- 


Another factor is how the builder 
plans to put up his houses — how 
many at a time, how close they are 
located to one another, ete.—which 


‘ will have a bearing on the number 


and location of tanks and_on the ex. 
pense of piping gas into the homes. 

The gas supplier has to decide, tc o, 
what concession he can make to 
cover the cost of installing gas facili. 
ties—electric power is available at 
no added cost to the builder—and 
still have an installation that will 
prove profitable to him. 

In the Miami area some tanks are 


A Dade Gas driver fills a 500-gal. underground tank in a new home division in Miami. 
Gas from this tank is piped to 13 homes in the block. 





tion to the individual apartments, gas 
was used to provide hot water for 
four central laundry rooms. 

As units were added to the pro. 
ject, Dade Gas installed other supply 
tanks and ran lines to the apartments. 
Regulations on installation had 
changed in the meantime, and 500- 
gal. underground tanks were put in 
to supply the added units. 

Last year the builder of Lincoln 
Fields came to Dade Gas with an or- 
der for gas service for the final group 
of 144 apartments. 

In figuring on a project job, the’‘gas 
supplier may run into any set of cir- 
cumstances, Mr. Langer pointed out. 
One factor, of course, is how many ap- 
pliances are to use gas. To make an 
installation feasible to all concerned, 
the water heater and range at least 
should be gas appliances. 

In a number of cases the space 
heater (now required in the Miami 
area for FHA and VA financed 
homes) also is a gas appliance, and 
in fewer instances the refrigerator, 
too, is fueled by gas. 


installed above ground, some under 
ground, depending on local regula. 
tions and on the wishes of the pro- 
ject developer. The maximum capa: 
city now allowed for central supply 
tank is 500 gal. In general, Dade Gas 
aims at keeping at least 25 gal. per 
home in storage in the supply tank at 
all times. 

Price is important to a project de- 
veloper, Mr. Langer said, but “more 
important today is service.” The pro- 
ject developer must be convinced 
that the gas company he is dealing 
with has the resources and facilities 
to supply an adequate amount of fuel, 
and above that he must be convinced 
that the gas ‘company will provide 
good service. 

A gas dealer who works with pro: 
jects often must wait months or yea!s 
for his contract and sales effo:ts to 
pay off for him, Mr.Langer said. One 
important thing is making a contac! 
early enough with a builder. 

“It’s best if you can make your col: 
tact with.a developer as soon as he 
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acquires the land for a new subdivi- 
sion,” Mr. Langer said. “At least, the 
contact should be made before the 
plans for the subdivision have been 
submitted to FHA or even before the 
developer has given his instructions 
to his architect. 

“There are many complications to 
making changes in plans—for ex- 
ample, from electricity to. gas for 
water heater and range—after the 
plans are advanced. So the developer 
should be contacted as early as pos- 
sible.” 


service to customers in creating fu- 
ture business. In 1946 there were at 
least 15,000 house trailers in the Mi- 
ami area, which were occupied for 
the most part by people who could 
find no other place to live. 

Most of the trailer owners who 
used gas could have their tanks re- 
filled only by disconnecting them and 
taking them to a gas plant. Dade Gas 
decided to take the gas to the cus- 
tomers. The company began servic- 
ing the trailer parks regularly by 
tank truck. 


Newest addition to the Dade Gas family is the South Dade Gas Corp., opened resid this 


year in south Miami. 





The contact work done. by Dade 
Gas and other companies in the Mi- 
ami area which serve projects is be- 
ginning to pay off. Satisfied project 
developers who had to be convinced 
to use gas services a few years ago 
have become repeaters and specify 
gas services voluntarily. 

The initial cost of putting in a cen- 
tral supply system for a project is 
more per home than for individual 
service to a home, but the operating 
costs for the gas company to supply 
a project home are only about 60% 
o! those required to service an indivi- 
cual home. 

Dade Gas Corp. was started in 1946. 
In that first year of business, the 
firm had storage capacity of 30,000 
gel. Today, at three storage plants 
in Hialeah, Hallandale and Ft. Lau- 
derdale, the firm has storage capacity 
exceeding 300,000 gal. 

The first year of business saw Dade 
Gas establishing 1500 brand-new ac- 
counts, Mr. Langer said. That first 
year also emphasized to Mr. Langer 
and his associates the importance of 
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The result of this policy was the 
acquisition of some 5000 permanent 
home-owner accounts. 

“Eventually these people moved 
out of their trailers into permanent 
homes. When they did, they wouldn’t 
buy from anyone except Dade Gas,” 
Mr. Langer said. 

Today 90% of Dade Gas business 
is handled by tank truck delivery and 
about 10% by cylinder delivery. 

Among government installations 
serviced by Dade Gas are Pratt Gen- 
eral (Veterans Administration) hos- 
pital and Miami air depot. 

In the hectic days of beginning 
business, Mr. Langer recalled, it was 
difficult to obtain materials and sup- 
plies. 

“Norm Evans of the Pressed Steel 
Tank Co. helped us to get the sup- 
plies we needed to start,” Mr. Lan- 
ger said. “Howard Felt and John 
Stout of Warren Petroleum set up 
the necessary financing. Henrietta 
Weiner was in New York keeping 
stoves, refrigerators and water heat- 


_ ers rolling to us so that we had appli- 





Sid Langer has - 
been president of 
Dade Gas Corp. 
since its founding 
in 1946. 








ances to sell. Bob Slater of American 
Car and Foundry Co. helped us with 
our storage facilities.” 

As business increased, Dade Gas 
expanded its sphere of operations. 
In 1947, Superior Bottled Gas Co. 
was established in Ft. Lauderdale by 
Dick Nivens and the following year 
Mr. Nivens and Dade Gas Corp. form- 
ed Superior-Dade Gas Co., which 
owns the Ft. Lauderdale plant and 
supplies gas to Superior. This opera- 
tion started with a 5000-gal. storage 
tank. The capacity of the Ft. Lauder- 
dale plant now is 90,000 gal. 

A storage plant was established un- 
der the name of Redi-Flame in Hal- 
landale in 1951, with an affiliated re- 
tail outlet, Redi-Flame Gas Co., at 
Hollywood. That same year, Dade 
Gas acquired the complete holdings 
of the Consolidated Gas Co. and still 
operates it under that name in Miami. 
Its operations are confined to housing 
project business. 

Early this year, Dade Gas acquired 
the Modern Gas Service Co. of Mi- 
ami, a retail L. P. gas and appliance 
firm. 

South Dade Gas Corp. in south Mi- 
ami was also started this year. In es- 
tablishing this office the Dade Gas 
organization is, in effect, carrying the 
facilities to the customer. A sizeable 
number of homes and commercial ac- 
counts in this area of southern Dade 
county were already customers of 
the firm. Included in this list were 
two sprawling housing projects — 
Leisure City, a retirement home com- 
munity, and Richmond Heights. 

South Dade Gas Corp. is half own- 
ed by Dade Gas Corp. officers—Mr. 
Langer and Jack and Sid Weiner. 
The manager and part-owner is Wil- 
liam Weiner, who had been associ- 
ated with the L. P. gas business in 
Liberty, N. Y. 

Dade Gas Corp.’s president, Mr. 
Langer, is also a member of the na- 
tional board of directors of LPGA, 
and secretary of the Gas Institute of 
Greater Miami. 
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"BUSMAN’S HOLIDAY™ 


¢¢ 

Kew your product” is a sales- 
man’s axiom. Yet one can work on a 
sales floor and in the field for all his 
adult life (as I have) and still not 
fully know and appreciate the plan- 
ning, construction, and modern pro- 
duction methods that combine to 
build the quality into the appliances 
he sells. 

That was the feeling I had last 
summer; and that’s the reason I de- 
cided to take a “busman’s holiday”— 
a tour, at my own expense, of the 
plants where the products I am sell- 
ing every day are made. 

I have long been a believer in ef- 
fortless selling—the kind that can 
only come from becoming so well ac- 
quainted with each product that one 
is never at a loss for words no matter 


By John H. Durney 
Assistant Manager 


Suburban Propane Gas Corp. 


Mt. Kisco, N. Y. 


what question a customer might ask. 
This, I reasoned, was an opportunity 
to make a one-man tour of half-a- 
dozen plants and learn the answers 
first-hand. 

I planned the trip to start with the 
Bryant Heater Corp. factory in Co- 
lumbus, Ohio. From there, stopoffs 
were mapped out at Tappan Stove 
Co., Mansfield, Ohio; Detroit-Michi- 
gan Stove Co., Detroit; Ruud Manu- 
facturing Co., Kalamazoo, Mich.; 
Hunt Heater Corp., Dayton, Tenn.; 
and Hardwick Stove Co., Cleveland, 
Tenn. Entrees to the firms were ar- 
ranged through S. J. McLagan, sales 
promotion manager of Suburban 
Propane Gas Corp. 

Between visits I managed to sand- 


‘wich in a call at the Chicago head- 


quarters of the L. P. Gas Information 
Service, and for the windup of the 
vacation trip a tour of Florida was 
scheduled. ; 

The trip lived up to all expecta- 
tions. At the plants I learned about 
production techniques from the first 
cutting of the metal to the final ship. 
ping-crate tests. I saw how closely 
top executives check on production 
and how quality is controlled 
through careful inspection and plan- 
ning. And throughout Florida and 
Kentucky, in particular, from the 
first roadside stand to the last home, 


‘I saw wide spread evidence of the 


public acceptance of the fuel we sell. 

A few of the highlights of the trip 
are recalled in the picture sequence 
on these pages. Care to join me? 


From Mansfield | journeyed to Detroit and the 
Detroit-Michigan Stove Co. Here | saw the 
large presses that stamp and punch out stove 
panels in one operation. Later, after these 
panels leave the heat treating oven, they are 
ers with “‘live’’ gas of the same type sprayed with a frit gun. Women often do this 


The Tappan line is not mechanized 
but moves along as the worker com- 
pletes his share of the construction. 
After the ranges are complete a work- 
man on the line checks the top burn- 


After my first stop at Bryant Heater Corp. and 
a guided tour of the plant, | went on to Mans- 
field and Tappan Stove Co. A trip through the 
plant showed me the Tappan range from start 
to finish. After the basic frame has been 
made, it is dipped in a porcelain bath. This 
submersion guarantees that every inch has 
been coated with porcelain to insure against 
rust for the life of the range. 
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as they seem to have more flexible wrist 
movements that are conducive to giving an 
even spread of the porcelain finish. 
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the range will use. This insures per- 
fect operation. Tappan ranges are re- 
jected for the slightest flaw. 
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My first introduction to a water heater factory was at the Ruud 
plant. After sheets of monel metal are rolled into cylindrical form 
at the start of tank manufacture, a giant press electrically heat- 
fuses the monel water heater tank into one continuous piece. 
Even the tank fittings are made of monel, making it impossible 
for the tank’s contents ever to contact any other material. 


ili 








After the water heater tanks are complete, thermostats are in- 
stalled. Every thermostat is tested before it is placed on the water 
heater. This gives the manufacturer a two-way check because 
the factory first checks the thermostats before shipment. Then, 
as they are mounted, they are individually checked before being 
placed on a belt that takes them to the assembly line. 


At Hunt Heater | had a A truly modern plant greeted me when ! A director of research and a staff of technicians are 
chance to see the controls in- reached Hardwick Stove Co. The complete constantly seeking ways to improve cooking perfor- 


stalled in the company’s new- operation is mechanized from 


the mill mance, to make servicing easier and to simplify their 


est product, the Hickory-Q, a_ through the production line to the labdéra- product in general, making it better for the user. 
barbecue unit with smoke tory. The range-frame has a rigid base and All tests needed for AGA approval are also made, in- 


cartridge. 


Hardwick operates four separate assembly lines, one for each of 
its 5 rincipal products, and then blends the finished products into 
a finishing or inspection line. Here all final adjustments: are 
moce—alignment of doors, checking of burners, checking of 
Specifications. A final test is made with a torch and gas to be 
Sure that there are no leaks. 
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one-piece front; whole is welded together. cluding the wall temperature test (above). 


Hardwick has machines to duplicate the wear a crated range re- 
ceives on a coast to coast shipment. To determine resistance to 
shock, the impact test is given. Crated ranges slide down a sharp 
incline and hit a bumper at a speed twice as, great as any shock 
ordinarily encountered in shipment. The crate and range must 
remain undamaged to pass the test. 
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COTTON GINS 
Off-Season Load Builders 
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This Texas butane concern uses the cotton gin business to take 
up off-season sales slack and to add to the annual profit. 








By Ruel McDaniel 


Gee gins provide an ideal 
butane market for the dealer who 
operates anywhere in cotton terri- 
tory, because cotton gin butane busi- 
ness does considerably more than 
merely add to annual volume, ac- 
cording to W. W. Zwerschke, presi- 
dent of Calhoun County Butane Co., 
Port Lavaca, Texas. 

“Cotton gin business not only is a 
load-builder but practically a life- 
saver for us,” Mr. Zwerschke de- 
clares, “because the business comes 
right at a time when our domestic 
business is at its lowest ebb.” 

As a result of cotton gin business, 
the three months of summer and 
early fall produce as much business 
as peak winter months. This not only 
levels out sales over the year but en- 
ables the company to maintain its 
quota in summer in order to obtain 
the quota needed in peak winter 
months, Mr. Zwerschke points out. 

A typical gin customer of Calhoun 


County Butane Co. is the new $150,- © 


000 Gulf Coast Gin, three miles from 
Port Lavaca. The gin is powered by 
a 12-cylinder 450-hp Climax butane 
engine, and it uses butane in oper- 
ating its two cotton dryers and its 
cottonseed sterilizer. 

The gin has a butane tank with a 
capacity of 6000 gal. The company 
services it with a truck-tank hauling 
3240 gal. to the load. When the gin- 
ning season is in full swing, the plant 
requires a truck-load of butane every 
other day. 

The butane company’s sales to cot- 
ton gins in August, 1953, totalled 86,- 
000 gal. July, August and September, 
the three low-sale months to domestic 
users, are the chief months for selling 
to gins. Since the company started 


selling to gins, the sales line has: 


run either straight or trended up- 
ward slightly during these three 
months, whereas formerly a large dip 
appeared during the same period. 
The fact that a cotton gin does not 
use butane for its main fuel does not 
eliminate it from the butane comp- 


Calhoun County Butane Co. serves Gulf Coast Gin, 


located three miles from Port Lavaca, Texas. 


any’s prospect list, Mr. Zwerschke 
says. Many cotton gins have and use 
cotton dryers and all gins in Calhoun 
county must sterilize cottonseed run 
through the plant. So every gin is a 
butane prospect, even though its 
main power is from some other fuel, 
because experience has shown. that 
butane is the most practical fuel for 
use in dryers and sterilizers. 

Chief fuel competitor encountered 
by the Calhoun County Butane Co. 
in its sales to cotton gins is natural 
gas, of which there is an abundance 
in the area. Recently Mr. Zwer. 
schke, in cooperation with two of his 
gin-owner customers, one using na- 
tural gas and the other butane, ran 
a test on the comparative cost of na 
tural gas and butane. 

The test proved that butane is just 
as economical as natural gas, even 
though the actual cost of butane is 
more, because the natural gas user 
must pay “stand-by” and a minimum 
charge for natural gas. during the 
nine months in which the gin is not 
in operation, or stand the expense of 





having natural gas cut off and on. 

Selling butane to gins for use in 
fueling and powering cotton dryers 
and sterilizers is a matter of calling 
personally on gin owners, Mr. Zwer- 
schke says, and explaining the bene- 
fits of butane over other fuels for 
these specific uses. He offers to make 
the necessary conversions for butane 
use on these auxiliary power plants 
and to install the necessary storage 
tanks for butane. Now he has ample 
experience figures and statements 
from other gin owners to use in sell- 
ing those not already using butane 
in dryers and sterilizers. Since all 
ginners in the area know each other 
and are familiar with each others’ 
operations, these figures and state- 
ments are powerful selling points. 

Cotton leads to other important 
business for Calhoun County Butane 
Co. in addition to business with cot- 
ton gins, Mr. Zwerschke points out. 
Mechanical cotton-pickers are used 
extensively in the area, and some of 
these are butane-powered. Others are 
prospects for conversion jobs. 

The company sells butane to 
owners of cotton-pickers in two ways: 
First, many of the units operating in 
the area are owned by men outside 
the area, who follow the picking sea- 
son through the state. Mr. Zwerschke 
knows most of the operators who 
come regularly to the territory, so 
he writes each a letter prior to the 
opening of the picking season, offer- 
ing them his butane service right in 
the field as needed. This lines up 
owners who live elsewhere. 

Then he keeps in touch with local 
farm implement dealers, so that when 
a local operator buys a new picker 
he is able to contact the owner at 
once. If the picker is butane-powered, 
Mr.Zwerschke talks to him about bu- 
tane service; if it isn’t, he talks a con- 
version job, pointing out the advan- 
tages of butane over gasoline. 

Still another source of business 
from the cotton industry is the sale 
of butane for farm tractors used in 
the cotton-fields. The company now 
has about 40 tractors using butane 
in the trade area. About 20 of these 
are conversions, made by the com- 
pany. The concern also has converted 
10 grain combines to the use of bu- 
tane and naturally all these conver- 
sion jobs mean new butane business. 

In addition to the store and plant 
in Port Lavaca, the company operates 
a store in Palacios, 30 miles distant. 
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Billy Zwerschke hooks up Calhoun County Butane tank-truck to fill Gulf’s tank. 


Gulf Coast’s 12-cylinder, 450-hp engine is a regular user of butane. 









































Gin man turns on butane to fire up cotton dryers in Gulf Coast Gin. 
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Workman at Minneapolis Gas Co. guns on first coat of vermiculite concrete. Rebound is caught on a canvas drop 
and used again. Metal lath has been applied to the butane tank. 


Vermiculite Concrete — A New 


And Practical Fireproofing 


Foucsme a test with a pilot 
model tank in one of its furnaces, 
Minneapolis Gas Co. has treated a 
large butane tank with a new and 
practical type of fireproofing— a 244- 
in. thickness of air-placed vermicul- 
ite concrete. 

The earlier test showed that this 
material can provide protection well 
within the limit of insurance require- 
ments for LPG tank fire-proofing, i. 
e., that the temperature of the metal 
not in contact with the liquid LPG 
shall not exceed 800° F after two 
hours’ exposure to an ambient tem- 
perature of 1800° F. 

The steel test tank, 5 ft long with 
¥4-in. wall thickness, was encased in 
2% to 2%4-in. of air-placed vermicu- 
lite concrete reinforced with hexa- 
gonal wire mesh, and the concrete 
was allowed to cure for 30 days be- 
fore it was tested. Thermocouple 
readings showed that the highest re- 


38 


corded temperature beneath the fire- 
proofing at the steel surface of the 
tank did not exceed 237° F after two 
hours in an average furnace tempera- 
ture of 1890° F. A span of four hours 
and 20 minutes was required to raise 
the temperature of the steel to 700° F. 

The new fireproofing material is 
also durable. After the test tank had 
cooled, the encasing jacket was cut 
lengthwise into three sections. All 
three were rigid enough to withstand 
rough shaking while suspended at 
both ends, and it was estimated that 
the concrete had retained 75% of its 
original structural strength. 

Speedy application is a third ad- 
vantage of this treatment. Vermicu- 
lite concrete is sprayed onto the tank 
in an operation called gunning. One 
part Portland cement and 12 parts 
No. 0 vermiculite aggregate are mix- 
ed and placed in a hopper, from which 
they are conveyed by compressed air 


through the hose to the nozzle head 
of the gun. As the dry material 
reaches the nozzle, it mixes with 
water and emerges as a spray. An 
average of 300 sq ft per hour can be 
covered with a 1\4-in. thickness by 
one machine. 

The amount of water mixed with 
the dry material depends on the type 
of surface to be covered and whether 
fresh or rebound material is being 
applied. Unlike sand concrete re- 
bound, which must usually be dis- 
carded, vermiculite. concrete re- 
bound can be shoveled up and used 
again. 

Two additional advantages of ver- 
miculite concrete are its high insu- 
lating quality and its adherence to 
painted metal surfaces, expanded 
metal laths, and hexagonal mesh net- 
ting. 

The full-scale butane tank tre: ted 
by Minneapolis Gas was 9 ft in dia 
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meter and 53 ft long, with a capacity 
of 24,000 gal. The tank lay horizon- 
taily with a concrete support at each 
end and was from 1% to 2 ft off the 
ground. 

Before it was treated, the tank was 
thoroughly de-rusted, then painted 
with metal primer and aluminum 
paint. An extra coat of water-resist- 
ant, grease-type paint was added. Ex- 
panded metal lath was applied over 
the entire surface. To assure uniform 
thickness of the concrete, four 
screens made of 2 x 4-in. steel bands 
were fastened around the tank. These 
were moved along as the concrete 
was gunned. 

The first coat of vermiculite was 
blown on 1 in. thick. As soon as a 
section had been finished, it was 
screeded. When the entire tank had 


To assure uniform thickness of the concrete, four 
screeds made of 2 x 4-in. steel bands were fastened 
around the tank. Men are screeding a section of the 


tank with a straight edge. 


After application of vermiculite concrete was com- 
pleted, sand concrete weatherproofing was applied to 
the lower half of the tank. Steel straps for securing the 
metal housing were then applied. 
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been covered with the first coat, 
hexagonal wire mesh was bound 
tightly over the concrete and a second 
coat of vermiculite blown on to a 
thickness of 14% in. 

As weatherproofing, a final 4-in. 
coat of structural concrete was gun- 
ned to the under side of the tank and 
half way up the sides. This was fea- 
ther-edged into the vermiculite con- 
crete. The entire tank could have 
been so weatherproofed, but Minn- 
eapolis Gas decided to apply a metal 
hood of corrugated steel over the 
upper half. 

Small holes were bored along the 
bottom of the tank through the total 
thickness of the fireproofing jacket 
to act as breathing vents and provide 
escape for any moisture that might 
condense on the tank. 


A good insulation factor in fire- 
proofing material can keep tempera- 
ture inside a tank constant and pre- 
vent gas from escaping through pop- 
off valves. On a hot day, and with a 
tank that does not have fireproofing, 
“wild” ethane gas present can de- 
velop a higher vapor pressure and 
cause the valves to pop. The escaping 
vapors can settle down or travel in 
layers over a point of ignition if the 
wind is right. 

At Minneapolis Gas, readings 
taken during the summer showed 
that temperature increases of un- 
treated tanks in locations comparable 
to the treated tank averaged about 
2° F from 10 a.m. to 2 p.m., while the 
temperature increase of the tank 
treated with vermiculite concrete 
averaged less than .3° F. 


Men place screeds for the second coat of vermiculite 
concrete fireproofing. Hexagonal mesh has been tightly 
bound over the first coat of concrete. Second coat is 


gunned on in the same manner as the first. 


Completed tank, with a corrugated steel sheet cover. 
The ends are framed in a half-round box. Small holes 
were Dored along the bottom of the tank through the 


fireproofing jacket to act as breathing vents. 




















Which way will tomorrow's 
LPG markets go? 


L.R GAS SALES VOLUME 
1930-1953 
OF GALLONS 
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Ln forecasting, the easiest method is to chart industry 
growth for the past 10 or more years and extend the trend 
to future years. But this extension will depend upon the 
mathematical formula used, and the chart shows three 
possible trends based on varying formulae. Take your 
pick—I favor “Trend A” or a compromise between “A” 
and “B.” To get a better understanding of the market, 
however, we should break it down into its components.... 





Production must be considered 


L.P.GAS. PRODUCTION 
1945-1954 
BILLIONS OF GALLONS 
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ee most businesses, production is geared to demand. Not 
so in the LPG industry. Demand and production must 
both be considered to see how closely they will balance. 
The production forecast for 1954 includes best available 
present information. on increased production at present 
plants, increased production of plants that went on stream 
in 1953, an allowance of higher proration in some areas, 
and an estimate of the increase in refinery L. P. gas. Total 
L. P. gas and L. R. gas production in 1953, 6150 million 
gallons, in 1954, between 6700 and 6800 million, a little 
less of an increase than in 1953 over 1952. How do we 
balance this production with demand? 
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These are the major LPG markets 











L.P.GAS SALES BY MARKETS 
1952 
MILLIONS OF GALLONS 
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SYNTHETIC CHEMICAL DOMESTIC REFINERY 
VEL RUBBER 


Gas. INDUSTRIAL MOTOR 
a ee Bureau of Mines’ analysis shows sales in six of the 
major markets in 1952. To this must be added refinery 
uses, which the bureau does not compile. Skipping gas 
manufacture, let’s look at some trends .... 
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[The industrial market is growing steadily 








INDUSTRIAL MARKET 
1948-1952 
MILLIONS OF GALLONS 
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1949 1950 


1948 1952 


1951 


A seu. growth since 1949 has been about 60 million 
gallons, accounting for 10% of the industry’s growth dur- 


‘ing the period. (Actually, part of this increase results 


from changed reporting procedures, whereby some of 
the domestic volumes are now classified as industrial.) 
The outlook is for continued growth; many new indus- 
trial uses are being developed every year. But the in- 
creasing distribution and supply of natural gas, new na- 
tural gas storage, and an anticipated lessening of indus- 
trial activity make it doubtful that the industrial market 
will absorb as many new gallons this year as it has in the 
past four... . 


Cooking is the number one 
load in the north and east 
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Aitons the Atlantic coast from Florida to Maine and 
above the Mason-Dixon line, what happens to cooking 
has an especially important effect on the industry. The 
growth of the cooking load has been slowing down, each 
year the rate of growth decreasing, and 1954 should see a 
continuation of this trend—for five reasons. First, con- 
sumers will have less money to spend. Second, the cook- 
ing market is becoming pretty well saturated with the 
modern fuels—natural gas, L. P. gas, and electricity. 
Third, natural gas lines continue to reach out and take 
customers from us. Fourth, there will be fewer new 
homes built in 1954. But, most important of all... 





| The domestic market has accounted for 
more than 50% of volume and growth* 





Consumer preference is | 
swinging toward electricity 











DOMESTIC MARKET 
1948-1952 ; 


MILLIONS OF GALLONS 
2167 

















1948 1949 1950 1951 1952 


Wie annual sales for domestic use dropped from 
58.1% in 1950 to 50.6% in 1952, this was principally the 
result of warmer winters and changes in reporting of 
classifications. This market may be broken down further; 
and first, let’s chart bulk and bottle areas geographically. 


‘The domestic market excludes the refinery market. 
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5 chart shows the swing from gas to electricity for 
cooking. The sale of electric ranges is increasing at a 
much faster rate than gas. During 1930 12% of the ranges 
sold were electric; the remaining 88% were gas. Ten 
years later gas ranges had dropped to 79%, while electric 
ranges had increased to 21%. An even greater increase 
in the sale of electric ranges was evident in 1950—43% as 
compared to 57% for gas ranges. For 1954.... 
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Farm customers express their preference 





ks the midwest, this important market is showing a 
strong preference for electric cooking. A series of market 
surveys also showed a 62-to-38 vote favoring electricity 
for cooking among customers in the east coast and north 
central areas where cooking (see “Bottle and Bulk Sales” 
chart) is the important load. 





Notes on the domestic load 











Picco is the load that makes the meters go 
around for the L. P. gas distributors in the south and 
southwest. In recent years, through 1951, a substantial 
portion of growth in the domestic load came from this 
part of the country, but for the past two years, the rate of 
growth there has been below the industry as a whole. 
(Part of this, however, results from the changed report- 
ing procedure.) Rather general poor crop conditions and 
a growing saturation, approaching 80 to 95%, in some 
Texas areas, are apparently responsible. 

Househeating demand for LPG in other areas through- 
out the central U. S. is growing, but the growth is slow 
and cautious for three reasons. First, a substantial con- 
sumer investment is required; second, seasonal product 
shortages in the past have adversely affected customer 
reaction and have made distributors very cautious. Third, 
attempts to keep winter peak demands within reason by 
adequate consumer and distributor storage have been 
only partially successful, so sizeable investments in trans- 
portation equipment, plant and underground storage are 
still required for substantial growth in the load. 

Competition from furnace oils and electricity is sub- 
stantial, but aggressive selling of the advantages of LPG 
can build a good load. 

Water heating, the third big domestic market, could 
absorb more LPG than it does at present. About 40 to 50% 
of the time, the heating or cooking customer does not 
automatically become a water heating customer, despite 
opinion to the contrary. And if you are concerned about 
the consumer preference for electrical ranges over L. P. 
gas, you will really worry about the water heater situ- 
ation because the consumer preference for electricity over 
L. P. gas for this purpose is even greater. There seem to 
be two main reasons for this: first, the electrical industry 
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The potential of the motor fuel 
market is encouraging 








MOTOR FUEL MARKET 
1948-1952 3 
MILLIONS OF GALLONS 











1948 1949 1950 195] 1952 


Keine LPG will be sold for motor fuel in 1954, but the 
market will develop slowly and aggressive selling action 
is needed in the face of competition and conditions that 
will tend to slow its growth. This is a difficult market to 
forecast. Some of the rapid increases shown on the chart 
are the results of changes in the method of reporting. 
Formerly, tractor fuel, irrigation uses, many drilling rig 
applications, and some sold for truck uses were reported 
as domestic, but this has been changed, and reporting has 
been better. The increase in the use of LPG as tractor 
fuel has been slow and will continue slow unless aggres- 
sive selling.action is taken. Six tractor manufacturers are 
making LPG tractors, but only one is making any real 
effort to sell them . .. two more are beginning to show 
some interest. Total production of factory-equipped trac- 
tors in 1953 was 5100, but only 3100 were sold. We can’t 
look to the manufacturers to do the sales job for us. More 
than 25,000 were converted in 1953, but this was about the 
same number as in 1952, and the growth should be more 
rapid. 

Two contrary factors are at work: farm income is down 
and farmers’ purse strings are tightened; diesel tractors, 
being manufactured by almost every tractor company, 
may be tougher competition than gasoline models. Of 4% 
million farm tractors in the U. S., only 165,000 use LPG. 

The bus market is slow to develop . . . only one small 


line converted in 1953. But customer satisfaction and 


smog recommendations should in time break down diesel 
and political resistance. 

Truck uses are still hampered by a lack of sufficient 
service stations, and it’s a chicken-and-egg situation right 
now. Skipping over synthetic chemical and’ rubber 
sales we come to the domestic load. 


— 





does a very aggressive selling job on water heating at the 
consumer level, and second, in many areas, by means of 
lower rates for off-peak use, they offer the customer lower 
costs. L. P. gas has such important advantages over clec- 
tricity that it is hard to believe consumers could be s0 
misled, but this situation emphasizes again that these 
advantages are going to have to be sold by the industry. 
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Let’s make SAFETY Everybody’s Business 
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HOW TO USE SAFETY EDUCATION SERIES 


This suggested program is a guide for the next SAFETY MEETING, based upon 
article No. 17, “Care Keeps Cylinder Operations Safe,” which appeared in the 
June issue. After the meeting the SAFETY POSTER which appears on the opposite 
side of this page should be posted on your bulletin board as a reminder for the 
meeting to follow, based upon the article in this issue, “Your Prime Safety Job—. 
Keep Yourself Safe.” : 








Suggested Program for Safety Meeting 


For “Care Keeps Cylinder Operations Safe” 


1— Complete the attendance record, noting the absentees. 


2— Unfinished business. Report progress or disposition of all safety suggestions 
brought up at previous meeting. 


3— New business. Invite employes’ suggestions on matters of safety which have 
come to their notice since the last meeting. This is the middle of summer—the 
time that most operators devote to necessary maintenance jobs in connection 
with customer installations. Have you made the necessary plans and assign- 
ments? 


4— Discussion of “Care Keeps Cylinder Operations Safe,” or the alternate assign- 
ment you selected if you do not handle cylinders. 


5— Announce date, study assignments, and any special instructions for the next 
safety meeting. This is about personal injury accidents. We suggest that you 
have the men start now to list the conditions around the plant that need cor- 
rection for the prevention of possible accidents in the future. The National 
Safety Council, 425 North Michigan Ave., Chicago, Ill., has published a vast 
amount of good information on industrial safety. We suggest that you get the 
following of their publications, and have each employe read them: 

Safe Practices Pamphlet No. 1, LADDERS. 

Safe Practices Pamphlet No. 14, GOGGLES. 

Industrial Data Sheet D-Gen. 21, ELECTRIC EXTENSION CORDS. 
Safe Practices Pamphlet No. 75, SAFETY INSPECTIONS. 

Safe Practices Pamphlet No. 74, SAFETY CONTESTS. 

Safe Practices Pamphlet No. 95, COMPRESSED GASES. 

Health Practices Pamphlet No. 17, BACK INJURIES. 


DISCUSSION GUIDE FOR 
“Care Keeps Cylinder Operations Safe” 





This is one of the subjects on which every em- 
ploye should be able to answer the “why” for every 
rule. You have your company rules governing the 
handling of cylinders. There is a reason for every 
rule. If all the men understand these reasons, there 
is little chance that they will forget the rule. 

The rules are pretty well established, and they 
are practically uniform throughout the industry. 
That does not mean that they can never be im- 
proved. And there is still scope for policies applying 
to the individual companies. 

For example, there are states in which it is con- 
trary to safety or insurance regulations for indi- 
vidual customers to transport and install their own 
100-Ib cylinders. In some states where this is per- 


missible, there are many companies that decline to 
fill cylinders of 100-lb and up for cash-and-carry 
customers. Some even refuse to fill 20-lb trailer 
cylinders. There are reasons both for and against 
these practices’. You have your policy, backed up 
by reasons. It might be a good idea to discuss these 
matters, explaining the reasons for your company’s 
stand on this matter. ; 

The problems given on page 54 of the June issue 
call for knowledge of the approved safety practices 
in connection with cylinders. The men should know 
all these answers, even though your operation 
might not involve the filling of your own cylinders. 
The way to be safe is to understand all of the 
hazards. : 
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@ This year American-Standard is putting an 
extra promotional push behind its popular line 
of Hot Water Heating equipment. The 1954 
Boiler-Maker Campaign stresses the reasons 
why the consumer should install a new auto- 
matic American-Standard boiler NOW instead 
of “getting by” with their unreliable, fuel-eating, 
old-fashioned heating unit. 


We're shouting “Act Now” in so many places 
that prospects are bound to hear . . . and act! 

In addition to our regular four-color advertis- 
ing in Betrer Homes & GARDENS, AMERICAN 
Home, House & GARDEN and other home-type 
magazines, we’re running two big full page boiler 
replacement ads in Lire and in the SaruRDAY 
EvENING Post during August and September. 





Get your American-Standard boiler promotion kit now. There’s one to fit 
How to make your needs exactly. You can get a kit specifically designed for the retailer 
with display facilities—it costs you only $15.00! Or you can choose the kit 


MH il | | designed for the retailér without display facilities—only $13.25. See your 
Bigger Boi er Sa es: wholesale distributor for details. 


© Hard-hitting co-op ads! 
© Colorful direct mail pieces! 
® Brand new TV film spots! 
© Special radio commercial scripts! 
@ Booklet of profitable promotion ideas! 
© Eye-catching window streamer!* 
® Big wall poster!* 
@ In-store display spots!* 
(*In “display” kit only) 


and Something Special. .. 


In both kits there’s a brand new type of sales presentation 
portfolio to help you sell easier, more effectively. It’s 
bound in a handsome leatherette case and is a complete 
self-contained presentation . . . from interest arousing 
photos to an impressive heat loss calculator and financial 
figures. It’s a real sales-clinching package! 


American-Stardard 


HOT WATER HEATING 





_—— 


American Radiator & Standard Sanitary Corporation, P. O. Box 1226, Pittsburgh 30, Pa. 
Serving home and industry: AMERICAN-STANDARD + AMERICAN BLOWER © CHURCH SEATS & WALL TILE + DETROIT CONTROLS - KEWANEE BOILERS - ROSS EXCHANGERS » SUNBEAM AIR CONDITIONERS 
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Let’s make SAFETY Everybody’s Business 


Your Prime Safety Job— 


By Carl Abell 





In the Petroleum Industry .. . 


Extensive study shows that half 
the accidents are caused by lack 
of alertness and unsafe practices. 
(Maybe people just don’t care.) 
Others causes: 

Poor physical fitness. 

Too great effort—being “Big 
man.” 

Poor housekeeping. 

Failure to follow instructions. 

Use of unsafe tools. 

Unsafe use of tools. 

Insufficient knowledge of equip- 
ment. 

Horseplay. 











il oe previous articles of this ser- 
ies have placed their principle 


emphasis on the types of accidents . 


and hazards in which property and 
the lives and welfare of others were 
involved. Now let’s get personal, and 
deal with the kind of accidents that 
might happen to you. They affect 
your present earnings and the future 
of you and your family. 

Insurance company Statistics tell us 
that two thirds of the accidents to 
workers happen somewhere else than 
“on the job.” They occur in homes, 
yards, public streets, recreation 
areas, but no matter where they hap- 
pen, they cause pain, expense, and 
sometimes loss of pay or even death. 
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Personal accidents occuring on the 
job are at least partially compensated 
for by the employer’s insurance, but 
the more frequent accidents that hap- 
pen away from the job are seldom 
covered, and almost never adequately 
covered, by any form of insurance. 

Loss of time due to personal acci- 
dents, no matter where they happen, 
is of interest to both the worker and 
the employer. Even though there is 
no company responsibility, and no 
direct cost against the employer due 
to an accident happening to an em. 
ploye away from the job, there are al- 
ways indirect costs involved when 
an employe is unable to carry on his 
regular duties. It may be in the form 
of overtime pay to other employes 
who take on additional work during 
his absence, or if the employe must 
be replaced with a new worker un- 
familiar with the tasks, there is train- 
ing time involved, and a period of low 
production while the new employe 
gains proficiency. Every accident to 
an employe, no matter where it oc- 
curs, affects the injured person, his 
family, his employer, and his fellow 
workers. 

As is the case with the accidents 
discussed in previous articles, per- 
sonal accidents do not happen—they 
are caused. They occur because some- 
body did the wrong thing. Most of 
this session will be taken up with a 
discussion of these errors, and how 
to prevent personal accidents by pre- 
venting ‘or eliminating their causes. 

Causes of personal accidents ‘may 
be mental or physical, or both. Take 
the case of the worker who backs up 
and trips over some object that has 
been left in a space that was sup- 
posed to be clear. That is the physi- 


Keep Yourself Safe! 


cal cause. But the man should never 
have backed up without knowing 
there was nothing in the way. 

The same situation can, apply to 
any person going down the cellar 
stairs at home. Suppose someone 
carelessly placed a pail, broom, or 
box on the steps, intending of course 
to remove it before someone else 
came along. And then some mem- 
ber of the family goes down the stairs 
in the dark. We come back to the 
same physical and mental errors. 
The obstruction should never have 
been left on the stairs, even for a 
moment. And the injured person 
should never have blundered down 
the stairs in the dark. 

One third of the personal accidents 
that result in death occur on the public 
streets and highways. An even higher 





ACTS CAUSING FALLS 


Falls are the second largest cause ot 
accidental deaths. Don’t take these 
chances 





© Failure to look i. 
where you are oy EF 
going z OPIS 

@ Running or 
jumping in 
working place 4u 

@ Standing on — 

xes, chairs 
and makeshifts instead of using a lad- 
der or platform. 


@ Neglecting to use handrails and running 
on stairs s 

© Carryin: jects while climbing; failing 
—— ee 

© Getting too close to edges of elevated 
platforms, docks and stagings 

© Catching rides without authority; getting 
on and off vehicles in motion ms 


© Wearing loose trouser cuffs or ill-fitting 
high-heeled shoes 











SAFETY INSTRUCTION CARD No. 16! 
National Safety Council 


PRINTED 16 Uy Me Ae 
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MADE TO SELL TODAY’S 
MARKET! 


Styled, Designed and Engineered 
to Blend with any 
Room Furnishings 


NV, mielali misenisy Ci 


WRITE TODAY FOR FOLDER ond complete information on this new idea in gas circulators. 


HUNT HEATER CORPORATION 220-8? 12th Ave., North 
NASHVILLE 4, TENNESSEE 


Please send me_complete information and prices on the new Hunt 
Vented Circulator and Silent Salesman Display. 


HEATER on 


Address 


CORPORATION 
City 


JULY, 1954 





percentage of non-fatal accidents oc- 
cur in connection with the operation 
of vehicles. Nearly all of these come 
back to carelessness or poor judg- 
ment. Nearly all of them could have 
been avoided by proper precautions 
in the handling of the vehicles. They 
do not “happen.” They are caused. 
They can be prevented. Many of 
them can be prevented by the person 
to whom they happen. 

The physical causes of these per- 
sonal injuries, on the job, at home, 
on the streets, or in other places, can 
generally be avoided by alertness 


dise requiring storage, electric ev- 
tension cords, possibly grease on a 
floor—all sorts of things which might 
cause .ah unobservant employe to 
trip, slip, or fall. Good planning, and 


good employe discipline, can elimin- - 


ate most of these hazards. 

There should be specific places for 
junk, and specific methods of stor- 
ing it until it can be properly remov- 
ed, which should happen frequently. 
Small items of hardware should be 
put in boxes or barrels, out of the 
way. Discarded packing crates and 
packing materials, which provide a 


Incidentally, cuffs on trousers may 
cause accidents in these service 
shops, by catching on projections and 
tripping the wearers. Straight-leggec 
pants are safer for every occupatior 
around industrial plants, in custo- 
mers’ yards and, believe it or not, 
on vacations or outings. Many bro- 
ken bones and bruises have been ac- 
quired in the woods or mountains be- 
cause a trouser cuff has snagged on 
some projection and tumbled the 
wearer into a rockpile or down a 
cliff. 

Carrying the same ideas to the 





“DRIVE BOTH CARS” 


ee ee ee ere eee ee 
driver figures out what the other fellow may do, 
and acts accordingly. Among other things... 

e+ he'’s ready to for the fellow who 
cone duatghs “en tha eae 

«+» he lets the reckless passer into line, even 
though tempted to squeeze him. 

+++ he watches forthe fellow who may pull 
out of a parking space 

oo lf he can, he out of the. 

he pony con, be str, oot who's 
. ng ta veces hh own tank. 

s«» he shrugs his shoulders and lets the road 
hog have his way. That kind of com- 
petition is too expensive. 

eeshe keeps pedestrians, especially 
children, always in mind. ie 


SAFETY INSTRUCTION CARD No. 827 
Notional Sofety Council PRnTED 1m 0.5.8, 








HOME BASEMENTS 
Safety Specifications 


Stairs . oot 
stairs and i lndiogs wel 
lighted, nothing 
wa ‘even temporarily) on 


eee flues 
cleaned and system in- two steps te the 
d annually. hospitelt” 
Safety valves in- 
stalled in hot water tanks and steam 


lines. 

 Weodnndh and ccminntibles protected 

from furnace heat. 
Ashes in metal containers. 


Shino. - panes Seneel ae: ets 
oily rags bumed or thrown out at once, 
rubbish in barrels or boxes, no gasoline 
or kerosene. 

Utilities . . . electrical ated 
ment grounded. Extensi .. falciiliiy Gone dyad 
off the floor. 

No “home-made” wiring; ianigan 
fuses except on service lines. 

Gas leaks reported at once to the serv- 
ice company. 


SAFETY INSTRUCTION CARD No, 477 
National Safety Council 


PRINTED 18 U.5.4. 





Enjoy your vacation .. . 
. «in such a way that you won't have 
to come back to the job for a rest! 


©Swim within QS ae 
your limits, .* PF iy) Saee 
and know ~~ ‘aoe, 
where youdive, =<“ 


~ 


Be sure of | 
good drinking 
water and safe food. 


Tan—don't cook! 


eTake a few first-aid essentials. 


© Resist the urge to pack a year's exercise 
into two weeks. 


Remember, a good vacation includes: 
CHANGE — RECREATION — REST 


SAFETY INSTRUCTION CARD No. 221 
National Safety Council 


PRINTED (NH U.8 A: 








ee 


and cooperation and the observance 
of common-sense procedures. Be- 
cause these same factors apply every- 
where, let us consider them all to- 


gether, ‘and’ e that the employes 
at the plant, “the family in the home, 
and the people who use public 
thoroughfares and recreational faci- 
lities can improve their alertness, co- 
operation, and common-sense by a lit- 
tle thought and activity planned to 
avoid the causes of accidents. 
“Somebody left something in the 
way.” People who are too busy, or 
too careless (it amounts to the same 
thing) to put things where they be- 
long are one of the world’s most po- 
tent sources of other people’s 
troubles. Around any plant there is 
always a certain amount of. junk, 
tools, material in transit, merchan- 
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fire: as olan" as an accident hazard, 


should be put in an isolated place 


away from buildings, driveways, or 
areas used for storage. Scrap lumber 
should be likewise stacked where it 
will provide the least hazard, after 
first removing the nails which may 
be projecting. These precautions will 
help materially to keep the aisles and 
walkways free from obstructions. 
Many larger LPG plants have serv- 
ice shops for the repair and servic- 
ing of appliances, regulators, and 
meters. These are a fertile source of 
hazards, and the shops should be 
planned so the passageway may be 
kept open, and not blocked with loose 
pieces or units where people need to 
travel. This also points out the need 
for storage boxes or bins for regu- 
lators and meters awaiting service. 


home, the same safety principles ap- 
ply. Garden tools misplaced, objects 
lying around where people travel, 
toys on the walks, obstructions on the 
stairways, junk, boxes and scrap lum- 
ber where they may be in the way— 
all these things should be kept where 
they belong, and the entire family 
should be trained to cooperate in re- 
cognizing and disposing of hazards. 
There can be no better reason than 
this for training children to put their 
toys away. 

‘Electric extension cords are a 
double-barreled threat against the 
welfare of workmen. They get in the 
way, tangle around other things, trip 
the unwary, and cause innumerai.le 
fires. They are necessary under some 
circumstances, but their use should 
be avoided where possible. It should 
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T Extra large warm air grill, delivers larger 
volume of warm air. 


2 Built-in draft diverter, allows close-to-wall 
installation, saves floor space. 


3 Seam-welded, ingot iron heat exchangers, 
provide more radiating area and assure un- 
restricted air flow. 


A Full width, heavy duty, triple strength 
radiants, for more heat, greater durability. 


GENERAL GAS LIGHT COMPANY e 
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5. Massive chromed 
front guard; heavily 
chromed hearth and 
reflectors. 


6 Pyrex glass front panel, optional. All HV 
series heaters are A.G.A. approved with either 
open or glass enclosed front. 


7 Choice of two-tone Opalescent Brown 
baked enamel finish with chrome trim; or new 
deluxe Veiled Blonde baked enamel with 
Golden-Tone trim. 


KALAMAZOO, 


input per hour 


MICHIGAN 
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{€ a ladder is 4 ft tall, it should 
be placed | ft from a building at 
the base. A ratio of 4 to 1 is 
safest in placing any ladder. 


not even be possible to connect an 
extension cord in the vicinity of any 
of the elements of your storage sys- 
tem or cylinder filling plant. All this 
electrical work should comply with 
the code for hazardous locations. 

It you have a service shop, it will 
probably be necessary to have drills, 
soldering irons, and similar utility 
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tools with extension cords. But the” 


shop should be so thoroughly illumi- 
nated by permanently installed light- 
ing fixtures that the only need for a 
drop-light is to facilitate work on 
ovens, and this light should be plug. 
ged in where it will not cross a pas- 
sageway that might be needed for 
movement of people or loads through 
the shop. Plug-in outlets should be 
available at the work bench for the 
extension light and the portable tools, 
and work requiring them should be 
confined to this small area, with par- 
ticular attention that the cords shall 
not get in the way or become dama- 
ged. 

It is sometimes necessary to use 
extension cords for work on custo- 
mer installations, and these opera- 
tions may go on in any kind of weath- 
er. For these jobs, only rubber or 
synthetic rubber - covered cable 
should be used and the covers should 
be waterproof. The cords should be 
replaced when the rubber cover be- 
gins to check through, and should be 
carefully repaired and made water- 
proof in case of injury to the cover. 
In use, the cords should be kept out 
of water if possible, and no terminals 
should be allowed to get wet. 

The greatest personal hazard of 
using a defective or worn out exten- 
sion cord is that of electric shock. 
This danger is considerably greater 
if the workman is in damp shoes or 
standing on a wet spot, or if the area 
of contact with the electrical system 
or unit is made more conductive by 
moisture or by a grip on a large con- 
ductive metal surface. If the insula- 
tion of the wire is worn out where it 
passes through the frame of the tool, 
as in the case of an electric drill, and 
a good contact to ground is provided 
through the workman’s body, serious 


- electric burns may result. The cords 


on tools, appliances, and portable 
electric fans should be inspected fre- 
quently, and repaired or replaced 
with the correct type of cord as soon 
as inspection reveals the need. 
Rubber-covered garage type cord 
should be used for general purpose 


. installations where the cord may be- 


come wet. Applications involving ex- 
posure to oil or grease call for syn- 
thetic rubber-covered installation,and 
soldering irons, toasters, heaters and 
other units of that kind should be re- 
placed with asbestos insulated 
“heater cord.” And be sure that the 


cable is large enough for the job. 
Undersize cables overheat, damag- 
ing or shortening the life of the insu- 


lation and introducing hazards which 


would not be present with properly 


‘sized cable. 


Ladders are another frequent cause 
of accidents. Shaky or weak ladders 
should never be used. They could 
collapse with a man at a bone-break- 
ing height, or cause him to unbalance 
and slip. Stepladders with the prop 
legs not correctly connected to the 
step rails can collapse due to slipping 
feet, with the double risk of falling 
from the height or clutching the top - 
and getting a finger pinched off. No 
chances should be taken with ladders 
—or under ladders. And that is not 
just superstition. When you must 
pass under a ladder, be sure first that 
nothing is going to drop on you from 
above—not eyen a workman. © 

Chairs do not make good substi- 
tutes for ladders, particularly if one 
must reach to the side, and that goes 
double for chairs that are on casters. 
Tilting office chairs should be used 
for only one thing—sitting. Anyone 
who would stand on the boss’ swivel 
chair is asking for a quick trip to the 
hospital. Likewise, there should be 
something more secure than the kit. 
chen chair or a tall’ stool for getting 
up to the top shelf of the cupboard. 

More injuries to backs and muscles 
are caused by improper lifting, and 
lifting too much, than by all other 
causes. The back and hips are parti- 
cularly susceptible to injury from 
lifting. Injuries to the spine and hip 
joints that at first appear to be only 
minor can at times develop into very 
painful affairs, requiring weeks or 


BUTANE-PROPANE News 





even months to heal. Back injuries 
frequently require complete rest for 
recovery—and that means complete 
rest, away from the job and generally 
confined to bed or a reclining chair. 
Back injuries are so frequent and 
cause such a serious economic loss 
that the National Safety Council has 
published an entire bulletin on that 
subject. 

Men who handle cylinders—par- 
ticularly those who take pride in their 
strength—should pay particular heed 
to the three basic instructions for 
avoiding back injuries: (1) Learn to 
lift—use your legs instead of your 
back; (2) Learn not to lift too much 
—use your mechanical aids instead 
of your muscles; (3) Learn not to 
turn your back while lifting—make 
your turn on your feet. To which we 
might add a fourth rule that is always 
in order: Use your head instead of 
your back; use platforms, skids, ele- 
vators, or any other possible means 
to avoid heavy lifting. 

Sacroiliac injuries, which are gen- 
erally slight displacements between 
the hip bones and the spine, can be 
very painful and persistent. They 
sometimes result from the most in- 
significantly appearing causes, such 
as turning with a load, swinging a 
child by the arms, or even throwing 
with both feet down solid on the 
ground. Any injury causing soreness 
in the lower spine should receive im- 
mediate professional attention, plus 
as much rest as the doctor prescribes. 
A sacroiliac displacement is compar- 
able to a sprain, the ligaments hold- 
ing the bones together may be 
stretched or torn. Torn ligaments re- 
quire several weeks for complete 
healing, and during the earlier heal- 
ing process they tear apart very 
easily. 

Gloves are made to protect hands 
against injury when handling rough 
and heavy objects. They are useful 
whenever there is a chance of injury 
to the skin of the hands, including 
blisters arising from excessive con- 
tact with shovel handles. Some work- 
men do not like to wear gloves be- 
cause they sometimes give the wearer 


a feeling of awkwardness, and may - 


even slow the operation down a little. 
Infections sometimes take place in 
skin injuries, and these occasionally 
result in loss of fingers or hands. 
This risk is particularly great if the 
injury takes place under conditions 
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FIRST AID 
Minor Iniuries 
Prevent infections—get first aid quickly. 


. See a doctor at once for puncture 
wounds, infections, and eye injuries. 

. Get rt first-aid attention for for- 
eign bedies in the eye and scratches, 
cuts or splinters, if possible. 

. If you must treat“an injury yourself: 
Apply an antiseptic to open wourtds. 
Cover wounds and bums with a sterile 
dressing only. Never use adhesive tape 
directly on them. 

. Observe the company rules on the re- 
porting and further care of injuries. 


oA ® SAFETY INSTRUCTION CARD No. 233 
National Safety Council ORINTED 18 B.S. Me 











preventing immediate sterilization of 
the wound. 

Any injury which opens the skin 
should have immediate sanitary at- 
tention—not just wiping off with a 
dirty rag, but the application of an 
antiseptic before there is any oppor- 
tunity for infection to take place. 
This makes a first aid kit just as 
necessary around an LPG plant as 
tools or trucks. And every such in- 
jury, no matter how minor, should 
have treatment as quickly as possible. 
For all injuries which puncture 
through the skin, particularly if in- 
flicted by objects which have been in 
contact with the ground, industrial 


physicians recommend tetanus in- 
jections within a few hours. Tetanus 
is “Lockjaw,” and if allowed to de- 
velop it is always serious and gener- 
ally fatal. The prevention is relative- 
ly simple, generally resulting only 
in local muscular soreness in the re- 
gion of the injection. This disappears 
in a few days. Obviously these same 
precaution should be observed with 
injuries at home or on vacations. 
There is nothing to be gained by 
feeling so tough that infection could 
not take place. Psychological warfare 
is not effective against germs. 

Frostbite is possible when break- 
ing the hose connections during fuel 
transfer operations. Many a rugged 
soul who took pride in his resistance 
to chilling of the hands has come up 
with frozen patches of skin because 
of impingement of a blast of liquid 
propane or freezing to a chilled nut. 

The avoidance of this.mishap is so 
simple and easy that there is no need 
for it ever to happen. All large trans- 
fer hoses should be equipped with a 
bleed valve to let the pressure out 
of the connector after the line valves 
are closed. Some operators even pro- 
vide these bleeds on their truck hose 
connectors. If there is no means of 
bleeding before starting to disconnect 
the hose, then it is recommended that 
the operator, wearing gloves, release 
the union nut just enough to permit 
a slow leak, and wait a moment until 
all the pressure in the connector has 
been released. The nut will be cold, 
but with the protection of a good 
leather glove it will not freeze to the 
skin, and no frost bite will take place. 

There is always someone around 
who thinks he is the biggest joker 
on earth. If he can not be cured 
thoroughly and quickly, he should 
be working somewhere else — pos- 
sibly in an amusement park. There is 
no place for a practical joker around 
an L. P. gas plant, because there are 
no jobs there in which he can not en- 
danger other people, as well as him- 
self, by his irresponsible disregard 
of common sense in his efforts to 
get laughs on the other fellow. The 
practical joker should be eliminated 
because he is anything but practical. 
That does not mean that life should 
go on without good cheer: there 
should be no blasts of cold gas against 
the seat of a fellow worker’s pants, 
and no induced small explosions for 
the purpose of surprise. 
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At home, as well as in the plant, 
conditions which create accident ha- 
zards are constantly arising. This is 
the normal by-product of human liv- 
ing. Living without accidents re- 
quires us to keep constantly correct- 
ing these hazardous conditions. There 
is no such thing as getting any pre- 
mises safe “once and for always.” 

So we return to something that 
was said in one of the earlier articles 
—safety is largely a state of mind—- 
a constant awareness of conditions in 
our environment which might re- 
sult in mishaps, and the infinite 
patience to keep avoiding or remov- 
ing every hazard that develops. It 
isn’t a one man job. It requires the 


cooperation and effort of very mem- 
ber of the family or the company 
staff. It begins in the cradle, and 
sometimes due to human, failure it 
ends in the grave. 

Organized effort helps. The statis- 
tics of the National Safety Council 
and of the insurance companies prove 
conclusively that organized safety 
effort saves lives, prevents accidents, 
and adds immeasurably to the sum of 
human happiness. The basis of this 
organized effort is systematic periodi- 


cal inspection. Look the place over . 


at frequent intervals to discover and 
correct the conditions that may cause 
personal injuries. 

The second step is training in safe 


methods of operation. This applies 
to families as well as to compan: 
staffs. Over it all must be superv.- 
sion; it must be the duty of some one 
to see that the safety program is car- 


. ried out, or there will be no effective 


safety program. It is like a father 
teaching his child, but father must 
take a liberal dose of his own train- 
ing, or he may not be there long 
enough to train the child. 





. Coming 
Safety Article No. 19, which 
will appear in the August is- 
sue, will deal with safety in 
bulk and cylinder delivery 
trucks. 














Dealer Aids Safety Campaign With “Friendly Tips” 


Trouble with unlicensed appli- 
ance salesmen and self-ordained 
LPG servicemen has caused J. F. 
Andrews to publish a booklet called 
“Friendly Tips and Guide to the Bu- 
tane-Propane User.” Mr. Andrews, 
who owns Andy’s Vapo Butane Co. 
in Pleasanton, Texas, says, “Gener- 
ally now we have less trouble with 
individuals changing or working on 
their own systems since we issued 
our little booklet last fall.” He has 
given out approximately 1000 copies 
since last September. 

Mr. Andrews’ “Friendly Tips” is 
only part of his local safety campaign. 
Since he entered the L. P. gas busi- 
ness in 1952, leasing the Vapo Bu- 
tane Co., he has been acutely aware 
of the dangers from mishandling L. 
P. gas and has endeavored to do his 
part to inform others of safe practices 
and to alleviate accidents. 

Before Mr. Andrews took over the 
Vapo Butane Co., there had been lit- 
tle or no education regarding LPG 
in the Pleasanton territory, which is 
about 30 miles south of San Antonio. 
The public was skeptical about bu- 
tane and propane. Mr. Andrews made 
two resolutions: he was going to sell 
L. P. gas, his delivery service, and 
safe practices. He was not going to 
sell appliances, installations or re- 
lated work. 

“We had quite a time with the ap- 
pliance sales, installations and serv- 
ice problems for a while,” said Mr. 
Andrews. As time went on he man- 
aged to convince those in these lines 


of business that they must know what 
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they are doing before they handle 
L. P. gas. When Mr. Andrews began 
his campaign, the town had one li- 
censed plumber, one appliance-plum- 
ber firm and one other LPG dealer. 
Today—and this is due partly to Mr. 
Andrews’ efforts—there are five li- 
censed plumbers and appliance firms, 
three licensed dealers and two licens- 
ed for carburetion work. 

Frank Harvick, director of the 
LPG division of the Texas railroad 
commission, has helped Mr. Andrews 
in his efforts. Together they arranged 
a license examination for all those 
desiring to take it and a representa- 
tive from Mr. Harvick’s office came 
to Pleasanton to administer the tests. 
When many of the men taking the 
tests found out how much they didn’t 
know about LPG, the first step had 
been taken toward safe practices. 


“Friendly Tips” discusses points to 
bear in mind when buying a gas ap- 
pliance to use on LPG, stressing the 
importance of a manufacturer’s label 
which says “Approved for the use of 
liquefied petroleum gas,” and bearing 
the Btu rating, serial and model num- 
bers. The pamphlet gives a few facts 
about butane-natural gas conversion, 
telling customers that.a L. P. gas ap- 
pliance can always be converted to 
the use of natural gas but not vice 
versa. 

“Friendly Tips” cautions against 
letting anyone other than a licensed 
LPG service representative work on 
a butane-propane tank, appliance or 
piping system. No one else can give 
the customer insured, bonded protec- 
tion against defects in workmanship. 

A boxed warning tells readers to 
report an unusual gas smell im. 
mediately. The pamphlet goes on to 
cite the National Fire Protection As- 
sociation’s list of causes of fire 
throughout the U. S. First on this list 
are fires caused by smoking and 
matches discarded carelessly; second 
are fires due to electrical, fixed serv- 
ices and misuse, or faulty wiring and 
equipment. The combined total of 
fires caused by electricity is listed as 
75,800 with an $88 million property 
loss. Far down the list comes gas and 
gas appliances, charged with a tctal 
of 8900 fires and $10.8 million in pro 
perty loss. 

Mr. Andrews’ one-man campaign 
has paid dividends in reliable and li- 
censed personnel and safe practices 
in his locality. 
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‘You see POWELL VALVES everywhere!’’ 


Naturally! Since Powell makes more kinds of 
valves—and has probably solved more valve 
problems—than any other organization in the 
world. And Powell Valves have a record of de- 
pendable flow control since 1846. 

Just name the kind of precision valve you 


need—Powell can supply it. Made 4” to 30” 
and 125 pounds to 2500 pounds W.S.P. Bronze, 
iron, steel and corrosion resistant alloys. Avail- 
able through distributors in principal cities. On 
problems, write direct to The Wm. Powell 
Company, Cincinnati 22, Ohio. 


CONTROLS FOR THE LIFE LINES OF INDUSTRY 
You'll find just the valve you need in the complete line of Powell Valves — approved by The Underwriters Laboratories! 


Powell Valves 


pattie 
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Problems for Discussion at Eighteenth Safety Meeting 


The problems and questions printed below all have to do with your personal safety. We will 
not undertake to give you any answers. These are questions that you can only answer for your- 


self. 


Those having to do with your company plant should not be looked‘on as an invitation to start. 
a gripe session, even though they might lead to criticism of conditions at the moment. “There’s 
a better way to do this” is the attitude that will lead to corrections without hard feelings. 

We suggest that you take at least one good look at everything in the plant to see if it is as safe 
as it can be. Then, while you are in the mood, take another careful look at everything around 
your home with the same purpose in mind. And let’s not kid ourselves—you will not remember 
the things and conditions that need correction unless you write them down. 





PROBLEMS 


1— It could happen to you, as it has to many 
others. Suppose a personal-injury accident occurred 
to you, away from your job, causing you to lose one 
month’s work. 

a. What arrangements would the manager have 

to make to carry on your work? 

b. How would you meet your living expenses and 

the medical and hospitalization costs? 

. Would your absence for this period affect your 
future with the company? 

. Would the cost of the accident affect the future 
of your family? 

. Can you think of any better reasons than these 
for conducting an anti-accident campaign 
around your home, and for exercising proper 
precautions while driving or going about your 
recreational activities? 

2— Bearing in mind that “you should never con- 
demn that which you cannot improve,” is there a 
safer way: 

a. To dispose of junk and rubbish? Is it put in the 

places where it is least likely to cause injuries? 
If it is stacked, is it stacked so it will not fall? 
Is it disposed of at proper intervals? 

. Looking over the driveways, walks, stairways, 
walkways through buildings, are there any 
possible causes of tripping, slipping, or hazards 
from falling objects? 

. Where items are placed in storage on the ware- 
house floor, are they placed so the passages be- 
tween piles are adequate? If stacked, are the 
piles secure against falling? If hung on walls 
or from rafters, are the hangings secure? Is 
there a clear space reserved for uncrating ap- 
pliances, or is this done in the aisle? Are the 
packing crates disposed of immediately, or do 
they lie around to form fire and accident 
hazards? 

. Are the floors in the warehouse, cylinder fill- 
ing house, and garage kept safe against slip- 

’ ping? Do you take special precautions against 
spots of grease or other slippery materials on 
these floors? : 

. Is the work space in your shop adequately 
lighted? Do you have electric outlets located 
so any necessary use of electric tools, test con- 
nections, etc., can be made without. stringing 
extension cords across the walkways? 


f. Are you provided with adequate hand trucks 
to handle your appliances both at the ware- 
house and during delivery? How about hand 
trucks for handling cylinder deliveries? Do you 
have_an adequate trailer or truck for deliver- 
ing the larger customer storage tanks, with me- 
chanical means of lifting without undue mus- 
cular strain? 

3— Have you gone over your home premises 
looking for possible accident hazards that could be 
eliminated? Here are a few suggestions, some of 
which might end up in a little extra work for you. 
Then again, they might save a serious accident, or 
even the life of a member of your family. 

Have you provided a safe means of reaching all 
of the high cupboards? Does the family make use 
of this equipment? 

Can you get to your feet in the bathtub or stand 
in the shower, without danger of slipping and fall- 
ing? You might need a handgrip on the wall above 
the tub, or a rubber mat. 

Do you and your family pile things in the stair- 
ways? Perhaps you need more storage space, plus 
some firm insistance that stairways are dangerous 
enough without adding things on which to trip. 

Are your garden tools scattered about? Have you 
provided a cupboard or rack for their safe storage? 

Are all of the cords on your appliances and your 
extra extension cords safe? Insulation worn or 
cracking off? Connected so the family does not 
walk, skate, or ride tricycles over them? 

Are the ladders in good condition? Are they kept 
where they belong, or left leaning against buildings 
or trees where they invite kids to climb? 

Are the walks and driveways cracked and brok- 
en? Are the edges protected with curbs, or made 
flush with the’ ground? What about holes in other 
parts of the yard which might cause someone to fall? 

4—Most recreational accidents happen while 
“going places and doing things.” The traffic and ac- 
tivity hazards are well understood, and there are 
accepted courtesy codes and safety codes in practi- 
cally all recreational activities. Courtesy—proper 
consideration for the welfare of the other fellow— 
is basic to safety in all sports. Are you, and the 
members of your family who engage in sports, prop- 
erly familiar with these codes? And do you all ob- 
serve them yourselves, and encourage their obser- 
vance by others? 
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Service|Costs 


The Delta man will 
gladly explain to you 
why Delta’s New Con- 
trol Unit, on Delta sys- 
tems, cuts service calls! 
One six-months’ test by 
a major company showed 
service calls cut by 92%! 
This means more profit, 
and more satisfied cus- 
tomers for you, the 
whole year ’round. Fac- 
tory certified against 
Winter Freeze-Ups! 





BATON ROUGE, LA. - MACON, GA. - BEARDSTOWN, ILL. 


EXPORT OFFICE: INTERNATIONAL TRADE MART, NEW ORLEANS, LA. 
MANUFACTURERS OF PRESSURE VESSELS AND OJL FIELD EQUIPMENT 














Answers to June Safety Problems 


Problems for Safety Article No. 17, “Care Keeps Cylinder Operations 
Safe,” appeared in the June issue on Page 54. Here are the answers. 


1— (a)Read the label on the cylinder to make 
sure that it is of the correct specifications for use 
with propane. (b) Look for deep rust pits, particu- 
larly inside the base ring. If there are any of suspi- 
cious depth, test them with a hammer and flat-ended 
punch of about %4-in. diameter to see if the metal 
is weakened. (c) If cylinder is of a type originally 
having a welded-on collar to protect the valve, and 
this is missing, it should not be used until the collar 
has been replaced. (d) If threads holding the valve 
cap have been stripped, cylinder should be dis- 
carded. (e) If cylinder has been through a fire it 
should not be used again until it has passed a pres- 
sure test. 


2— All suspected cylinders should be marked as 
defective and tagged to indicate whether they 
should be discarded, subjected to pressure test, or 
returned to the factory for welding and retesting. 


3— Unless the cylinders have been thoroughly 
purged, the junk dealer is right in being cautious. 
They should never be taken out of the yard for dis- 
posal until they have been purged of all remaining 
fuel vapors. This may be done by steaming out, or 
by filling with water and allowing them to stand for 
several days. 


4— Adjustable wrenches should never be used 
on cylinder valves because (a) they are likely to 
slip off the valve body. Removing a valve that has 
been in the cylinder for a long time is apt to be dif- 
ficult, and if the wrench slips while you are strain- 
ing to start the valve, you are likely to be injured. 
(b) The adjustable wrench may not be a snug fit 
under strain, so it may bruise or damage the valve. 


5 — Remove the cylinder to the nearest safe loca- 
tion, away from buildings, out of traffic, and where 
there are no sources of ignition or flammable ma- 
terial, and bleed it down to a safe level. Never dis- 
charge that much gas into the air in the vicinity of 
a customer’s home. 


6— The plant should be properly equipped for 
these emergencies. If it is not, take the cylinder to 
the windward side of the yard, and let the gas out 
slowly so it can disperse before it gets out of your 
safe zone. Keep vehicles out of the vapor trail until 
the blow-down is complete. 


7 — If the pressure relief valve should discharge 
while the cylinder is in the horizontal position, it 
would release liquid instead of vapor, many times 
as much fuel would escape, thereby increasing the 
hazard. 


8 — The pressure relief valve must communicate 
with vapor space instead of with liquid. It should 
therefore be installed either in a separate threaded 
hole in the cylinder, or in a special valve body de- 
signed ‘so the pressure relief valve connects with 
the vapor space through a separate channel that 
does not carry liquid. 


9— All storage vessels designed for liquid with- 
drawal, whether they are altered ICC type cylin- 
ders, vehicle tanks, or permanent storage tanks, are 
made to mount in one position only, and must not 
be installed in any other position, because neither 
the pressure relief valve, nor the fixed liquid level 
gauge, nor the volume gauge, if the tank is so equip- 
ped, would be able to function properly. 


10 — This is review of your “first principles.” (a) 
It must not be located where the valve is closer 
than 5 ft horizontally from any opening.into or un- 
der the building. (b) It should be in a location that 
is kept from combustible weeds or rubbish. (c) It 
should not be next to a porch floor that is below the 
level of the valve. (d) It should be on a firm, dry 
foundation, preferably providing ventilation inside 
the base ring. (e) It should be readily accessible for 
replacement of cylinders. (f) You should show the 
customer how to close the valves in case of emer- 
gency, and give any other instructions necessary 
in connection with the use of the gas. 
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By Irving Elbaum 
Certified Public Accountant 


& 

This is Part 2 in a series of arti- 
cles about efficiency in business. 
The first article in this series, 
which appeared in the June issue 
of Burane-Propane News, dealt 
with the basic causes of business 
failure — incompetence, lack of 
business experience, lack of 
rounded experience, neglect, and 
fraud of the owners. 

Part 2, appearing below, dis- 
cusses possible ways to reduce 
business overhead, there b y in- 
creasing net profit. 











Be it haircut or trim, the chances 
are your business overhead can use 
some type of reduction. Although the 
chopping of overhead has long been 
one of the top hobbies of business- 
men, its role becomes more impor- 
iant daily with the tightening of the 
economic strings. 

It is quite understandable why 
business spotlights are focusing with 
deeper penetration and more accur- 
acy onthe bugaboo of overhead. Since 
oncreasing sales volume and reducing 
merchandise costs are obvious areas 
for increasing profits, they are usu- 
ally watched rather closely. As busi- 
hess gets rougher the tendency is to 
look in other directions, directions 
where competition and capitalization 
aren’t the limiting factors they are in 
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HAIRCUT FOR 
YOUR OVERHEAD 


the merchandising division of the 
business. The spotlight usually gets 
beamed inward at this point and it is 
discovered that the next fertile field 
for increasing profits is the cost-of- 
running-the-business department. 

A simple, abbreviated illustration 
will show the significance of the rela- 
tionship between the overhead dollar 
and the sales dollar. 


Sales 





100% 


Gross Profit 
Overhead 


Net Profit 


_ The above percentages, or rela- 
tionships, indicate that $100 in sales 
has to be obtained for every $15 over- 
head increase, if the present profit 
level is to be maintained. By the 
same token, for every $100 drop in 
sales the overhead should be de- 


100 


creased by $15, if the present profit 
level is to be maintained. The wise 
manager takes this relationship seri- 
ously and thinks twice before taking 
on an additional item of overhead. 

Just what is meant by overhead? 
Overhead means the costs of operat- 
ing the business. Merchandise cost is 
excluded. The monies withdrawn by 
the owners, whether called salaries 
or drawings, are likewise excluded. 

Items of overhead “are generally 
classified as either fixed or variable. 
Fixed items are those that remain 
the same regardless of changes in 
sales volume, such as rent, interest, 
depreciation, etc. The variable over- 
head charges tend to increase with 
increased sales and vice versa, ex- 
amples being telephone expense, pay- 
roll taxes, delivery costs, etc. 

At times it is also advisable to set 
up a category for semi-variable items 
of overhead, this group encompass- 
ing those charges which vary. with 
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sales volume but not in the same 
ratio as variable items. 

Generally speaking, however, the 
smaller business unit finds the fixed 
and variable analysis sufficient for its 
needs insofar as obtaining knowledge 
about overhead is concerned. Some 
business managers use the words 
“controllable” and “uncontrollable” 
rather than variable and fixed and I 
am inclined to go along with the 
choice. In general, businessmen tend 
to concentrate on the controllable 
overhead items insofar as the search 


for minimizing goes. However, that 
should not detract from the fact that 
many dollars can be saved in the un- 
controllable group too. The impor- 
tant thing to remember is this: try to 
reduce all items of overhead to irre- 
ducible minima. 

How shall we go about trying to 
reduce our overhead? I suggest these 
three methods: ‘ 

(1) Internal comparison — Here 
we compare the ratio (or percent- 
age) of a given item of overhead to 
our sales volume for one representa- 
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.. «is built into every Superior Valve 


oS ted —— eg Gace 


Years of proven service throughout the LP-Gas 
industry is your guarantee of dependable opera- 
tion from Superior cylinder valves. Designed 
for rugged service, they operate easily; there is 
no freezing or sticking under adverse conditions. 
Be certain your installations include the most 
dependable cylinder valves on the market .. . 
those made by Superior. 





tive period with that same ratio for 
another representative period. This 
information is -easily obtained from 
the profit and loss statements, which 
{in order to be considered repre- 


_sentative) should cover a 6-month 


period at least. Thus, if it is found 
that insurance for period A amount 
ed to 2% of our net sales and that for 
period B it was 6% it would appea: 
that closer scrutiny is needed. 

(2) External comparison — Com. 
pare your items of overhead, per 
centagewise, with figures for your 
industry obtainable from (a) Dun & 
Bradstreet, or (b) trade associations, 
or (c) Department of Commerce 
field offices. It is important in this 
connection to try to compare your 
figures with businesses of similar 
financial size in order to avoid distor- 
tions. 

(3) Item-by-item — Here we put 
each item of overhead under a micro- 
scope regardless of whether or not 
the percentage trend is unfavorable. 

It should be noted that percent- 
ages, not dollar amounts, are used in 
methods one and two in order to re- 
duce the financial data for different 
periods to a common denominator. 
This approach makes it much easier 
to. spot the weak points in the over- 
head armor. The analysis in method 
three, by its very nature, has to make 
use of the dollar sign, since it is an 
absolute technique. Methods one and 
two, on the other hand, are relative 
methods and therefore become more 
meaningful when they compare ra- 
tios rather than dollars. 

Let us now assume that our prob- 
ings, whether using’ methods one, 
two or three (or a combination), 
show that item A of our overhead is 
out of line and needs to be shown its 
financial place. Is there any general 
approach we can take or is each item 
of overhead peculiar unto itself? Yes 
and yes. 

The general approach involves a 
critical, logical attitude. Am I hand: 
ling this item of overhead because 
it’s the traditional way or am'I con: 
vinced it’s really the most efficient 
way? Have I ever looked on this item 
as if I were an outsider, thus inject- 
ing a fresh outlook? Am I handling 
this item in the way I do just because 
my predecessor did it that way? Do I 
look at this expense item the way ! 
do just because my competitors look 
at it that way? 
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Let us deal with specific questions 
concerning specific overhead items. 
It should be clearly understood that 
a thorough examination of overhead 
should not be limited to these items 
exclusively. These are merely repre- 
sentative. 


Rent 


Can I sublease part of my space? 

If my rental is higher than com- 
parable rentals why can’t I have a 
chat with the landlord? 

Can I get a lower rental by signing 
a longer lease? 


Am I making the best possible use 
of my space—can I build shelves, a 
baleony? Can I store items in the 
garage? 

Wages 

Do I pay for only necessary over- 
time work? 

Can I use part-time employes dur- 
ing peak periods? 

Am I planning the work schedules 
so the “wasted” time of my employes 
is kept to a minimum? 

Why can’t I consolidate the work 
of John and Henry into Henry alone? 
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THE FINEST LP-GAS PLANT IN AMERICA 


. THE DEALER'S CHOICE 


In this day, when quality and price go hand-in-hand, the dealer 
finds in BUEHLER LP-Gas plants the best buy on the market. 
Beauty, convenience, moisture-free, safety arrangements of fit- 
tings, long-lasting guard box—everything designed for customer 
preference. 


Telephone today—LAfayette 1114. Learn exactly what a truck- 
load or a car-load of your favorite size tanks will cost you deliv- 
ered. Pool your purchases where possible for even a more advan- 


tageous price. 


Order BUEHLER— America’s finest LP-Gas plant. 





ANHYDROUS AMMONIA TANKS 


Built to BUEHLER standard of quality, 
a complete line of NHg applicator and 
storage tanks is available. Check with 
us for complete details. Special 
BUEHLER features of construction are 
incorporated on both trailer and wheel- 
type mountings. Bulk storage tanks up 

fo 12,000 Gals. Code: 

ASME 250 or 265 W.P. 





“IN THE WEST 
IT’S BUEHLER” 
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Ls re LE c TANK & WELDING WORKS 
5000 PACIFIC BiVD., LOS ANGELES 58, CALIFORNIA 
6 





Advertising 


Have I checked into all possible 
advertising media—radio, handbills, 
local papers, neighborhood shopping 
publications, etc.—to see which gives 
me the best “pulling” power for 
every advertising dollar I spend? 

In my direct mail campaigns am I 
keeping my list up-to-the-minute so 
I can cut down on wasted time, post- 
age and supplies? 

Does my advertising copy do these 
essential things: (a) Attract interest, 
(b) Hold interest, (c) Convince the 
prospect, (d) Get the prospect to act? 

Do I watch competitors’ ads for 
new slants? 

Taxes 


When I’m in doubt about any type 
of tax do I consult my tax. advisor? 

Am I recording my expenses sys- 
tematically? 

Am I using proper depreciation 
rates? ; 

Am I properly prorating those ex- 
penses which are partly business, 
partly personal (such as my auto)? 

Am I charging my customers the 
proper sales tax? , 
Insurance 

In order to pay my proper pre- 
mium on ‘workmen’s compensation 
insurance am I handling these items 
correctly on my records: (a) Over- 
time pay, (b) Bonuses and commis- 
sions, (¢) Travel reimbursements, 
(d) Different types of salaries, (e) 
Payments to subcontractors? 

Do I compare rates of at least two 
companies before I buy insurance? 
Interest 

If I must borrow am I getting the 
lowest possible rate of interest? 
Utilities 

Have I asked the various public 
utilities to survey my needs with a 
view to economizing on their particu- 
lar service? 

Must I have a “regular” telephone 
or would a pay-station phone do just 
as well in certain locations? 

If you conscientiously follow these 
rules you will find that your over- 
head will be reduced and your profi's 
boosted. 





Coming 
Part 3 in the business efficiency 
series will appear in the Augusi 
issue, and will deal with finances 
—the balance sheet and the profi‘ 
and loss statement. 
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and dehydration plants : QRECT FIRED 
use MITCHELL Vaporizers | 


for dependable LP gas 7 | Vapor Izers 


service 


MITCHELL Vaporizers will deliver gas of 
uniform heating value to burners at any de- 
sired regulated pressure up to the prevailing 
tank pressure. 


u 
NT AT AERTS RATS RA ARK TAM ONT 


AUTOMATIC SELECTIVE CONTROL 


Connected to storage tank with both liquid and vapor lines, 
the Mitchell Vaporizer is designed for Automatic Selective 
Control. This patented feature automatically allows vapor- 





izer to supply either generated gas, or storage gas... or 
both at the same time . . . in response to the demand. 


SIMPLE INSTALLATION 


Complete instruction sheets for installation are c—---- 
packed with every vaporizer. Model 30 is ordi- @) ) 
narily mounted on steel support stand; Model 70 MODEL 30 — Capacity: 30 gallons per hour. 
is mounted on concrete block. Simplicity of de- Lited by | For small and medium size demands. Model 70 


| Underwriters : 
ae ‘ : , : s up to 70 gallons 
sign is foremost with Mitchell Vaporizers. Prop- Laboratories (not a for demands up 9 

per hour. 


erly installed, they will give long years of 
constant, trouble-free gas service. 


John E. Mitchell Company 
3800 Commerce St. 


HOHN E. MITCHELL Sa 


Gentlemen: 


COMPANY FREE Please send FREE booklet on MITCHELL Vapor- 
izers which describes their use and installation. 


MAGGI = Name 
TCHELL Address 
Vaporizers , 
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Season's Greetings 














Samples of feaflet enclosures used by 
Atlantic States Gas. 





ws practice of enclosing promo- 
tion leaflets with monthly statements 
by Atlantic States Gas is providing 
& profitable means of utilizing exist- 
ing customers so that they will take 
maximum loads, as well as cement- 
ing trade relations and building up 
good will. 

This company covers the southeast- 
ern quarter of Pennsylvania with 
headquarters at Lancaster and has 
an affiliate in New York state, with 
offices at Cortland and Horseheads. 
Their combined output makes it one 
of the largest independent distribu- 
tors in the country, with one of the 
highest average annual consumer 
loads. This has been possible because 
of a comprehensive and well plan- 
ned program of educating consumers 
on the varied uses of L. P. gas 
through suggestive applications in- 
terspread with personal greetings of 
the house on seasonal occasions. 


The bill stuffers consist of two- 
page leaflets which play up sales 


every other month and carry an in- 


stitutional message in intervening 
months. The product story will ham- 
mer away on the theme of “hot water 
necessity,” “benefits of cooking with 
gas,” “why gas is cheaper,” etc. The 
institutional theme may be on sea- 
son’s greetings at the end of the year. 
Advice to those planning on moving 
to send in their new address so that 
they may continue to receive their 
fuel supply, thanks for patronage, 
or an invitation to feel free to con- 
sult any employe about a gas prob- 
lem are samples of the messages. 

In every instance a self-addressed, 
prepaid return postcard is enclosed 
' to be checked off for further informa- 
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Leaflet Enclosures 
Intensify Consumer Sales 


tion requested on water heaters, re- 
frigerators, garbage disposal units, 
clothes dryers or chick brooders. 
Thus users are constantly reminded 
about the company’s varied services, 
particularly about how they can 
benefit through a second appliance. 

One of the most effective of these 
leaflets shows statistics-wise how 13 
out of every 23 in more than 23,000 
users are paying less for the gas they 
use. “And here’s why,” it explains: 

“For instance, many families when 
they first became Atlantic States cus- 
tomers, started with just a gas range 
and paid around 35 cents per 100 cu ft 
for their gas. Later when they added 
an automatic water heater that rate 
dropped to about 24 cents. And still 
later, when they added the third ap- 
pliance, their gas rate fell to around 
18 cents per cu ft. Today over 13,000 
families are enjoying the conven- 
iences of several gas appliances and 
these lower rates.” 

Supplementing the leaflets is a 
blanket mailing of illustrated circu- 
lars about appliances with details on 
their use and how they can be bought 
on an easy purchase plan. These cir- 
culars are sent out en masse to box 
holders on rural routes; practically 
the entire prospect list is covered. 

In order to advise employes, espe- 
cially salesmen, of what is taking 
place so that they are able to answer 
questions and intensify their ap- 
proach on the unit or message cur- 
rently advertised, these circulars are 
mailed to them in advance of the gen- 
eral distribution. This foresight has 
also helped to develop good employe 
relations. r 

The sales copy is prepared by John 
E. Taylor, one of the company’s exe- 
cutives, with the assistance of a pro- 
fessional advertising agency. They 
consult manufacturers’ literature, 
business publications and_ similar 
sources for their presentation. Cost 
runs to about 1.6 cents each, largely 
for the printing, since the postage is 
checked off to the bookkeeping de- 
partment which has the normal ex- 
pense of sending out the statements. 


Results of the mailings show that 
new business obtained has more than 
justified the expenditure and time in 
volved. A recent report shows that 
from a six months mailing of 108,400 
pieces, 330 cards were returned for 
leads and of these, 72 resulted in sales 
of merchandise with a retail value o{ 
$10,886. 


Of the types of business obtained, 
sales of water heaters led with 40, fol- 
lowed by 11 ranges, eight new instal- 
lations, four house heating units‘and 
two refrigerators. This takes into ac. 
count only sales which can be direct- 
ly attributed to the leaflets which, of 
course, have their value in the over- 
all promotion effort and may contri- 
bute to transactions later. 


It particularly illustrates the value 
of such a campaign in selling second 
appliances. In other words, it is a 
means of helping the company get 
customers into the profitable brackets. 

Besides promoting appliances, the 
leaflets are also helping to build and 


Leaflets ‘which encourage sales and serid 
company greetings are enclosed with bils 
given. to L. P. gas customers by Atlan‘ic 
States Gas. 





maintain maximum loads and are 
aimed at making every consume’’s 
house an all-gas home. This is pai ‘i- 
cularly important under Atlan ic 
States’ operation, which calls for n e- 
tered service primarily in large un- 
derground tanks, although if a ~e- 
quest is made for 70-gal. above 
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There is an 
American Meter for every 


kind of installation — in- 
dustrial, commereial, farm 
and home, 

Write for 


complete 
details, 
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LP-GAS SERVICE 


American® 
LP-GAS METERS... 


Provide Your Customers With 
“City-Type”’ Service 


Stop Costly Cross-Hauling and 
Special Out-of-Gas Delivery 
Help Solve Storage Problems 


Reduce Multi-Service Installation 
Costs 


Help Sell More Gas and More 
Appliances 


Build Customer Confidence In 
Your Service 


MAXIMUM 
WORKING 
PRESSURE 


SHIPPING 
PROPANE BUTANE WEIGHT, 
w.c., w.c., 


NOTE: INDEXES AVAILABLE IN CUBIC FEET, POUNDS, THERMS, DECITHERMS AND GALLONS, 
LARGE CAPACITY METERS ARE AVAILABLE FOR HIGHER PRESSURES AND LARGE INDUSTRIAL 
INSTALLATIONS. BASE PRESSURE INDEXES MAY BE USED WITH LARGE CAPACITY METERS. 


» GENERAL SALES OFFICE: 1513 Race 
AMERICAN 2) .0am 2 Sin. 
METER COMPANY hb RSE 7 “ 


IN CANADA: Canadian Meter 





ground tanks, it is accomodated. 

By such a system of customer edu- 
cation, the user realizes that under 
the sliding rate scale in effect the 
more he uses the less it costs him per 
gal. Thus the new customer is shown 
how he can save money by using as 
many gas appliances as possible, the 
large storage tank assuring him of a 
plentiful supply of L. P. gas at all 
times. The company also benefits by 
this policy because it increases the 
profit ratio per user. 

Atlantic States distributes over 
500,000 gal. per month, with bulk 


storage at central plants totalling 
360,000 gal. and about 2.5 million gal. 
in its consumer storage, tanks. The 
large consumer tanks of 140-gal. size 
are used right at the beginning of 
service, enabling the company to cut 
down on the number of fillings need- 
ed per year and reduce delivery costs. 

Another advantage of these larger 
tanks is that they can be filled during 
the fall for winter use, enabling 
maintenance of a close winter-sum- 
mer ratio of 1.3 to 1. Furthermore, 
under the system of supplying nearly 
all tanks of a uniform size with a fil- 





CITIES ©) SERVICE 


LIQUEFIED PETROLEUM GAS 








OIL 

















. in L. P. gas also Cities Service means Good Service 


@ A DEPENDABLE SOURCE 
@ UNIFORM PRODUCTS 
@ A CAPABLE SUPPLIER 
@ TWENTY-FIVE YEARS EXPERIENCE 


CITIES SERVICE 


DELAWARE 
Bartlesville, Okla. 
OTHER SALES OFFICES 
Cleveland ¢ St. Paul © Kansas City © Toronto 








Co. 


Chicago, Illinois 








ling policy of little more than twice a 
year, the company has extra storage 
space not possessed. by dealers wh« 
use cylinders only. 


The 140-gal. tanks -are installe 
mainly at points beyond a 30-mil: 
radius from each plant. It two appli- 
ances are used, they are filled abou 
every five months. The 70-gal. tanks 
normally are used within the 30-mil- 
radius and primarily for only one ap. 
pliance, usually a range.. Thus the 
nearer tanks can be serviced more 
often than those beyond the 30-mile 
radius by trucks going to and from 
the more distant points. 


The rate is $19.75 for a tank instal- 
lation with the company reserving 
ownership rights as well as rights to 
fill the tank. Meters are read every 
second month, each reader covering 
50 meters a day. Delivery, trucks 
follow the meter readers by two or 
three days, thus permitting fillings 
to be scheduled according to reports. 

As the customer takes on more ap- 
pliances and increases his load, the 
company adds an extra tank, if re- 
quired, at no extra cost. Usually, the 
140-gal. tank is adequate for the aver- 
age home using nearly all gas appli- 
ances. This may not be the case, how- 
ever, when L. P. gas house heating 
is added. In that event the company 
will install another 140-gal. tank or 
even a 400-gal. tank if necessary. 

This system results in keeping loss 
down to a minimum by close mea- 
suring of the fuel at all points of 
transfer from’railroad tank car on 
through bulk station, delivery truck, 
consumption storage tank and 
through house meter to the appli- 
ances served. 

An average six-room house which 
is entirely powered by L. P. gas will 
show a rough breakdown of fuel per 
month as follows: gas range, 8.6 gal.; 
refrigerator, 12 gal.; water heater, 
14.3 gal.; and clothes dryer, 5.7 gal., 
for a total of 40.6 gal. If there is house 
heating this means another 115 gal. 
in the peak months, for an average 
of 550 to 600 gal. per year for house 
heating. 

A hard-selling campaign, therefo:e, 
which a consistent leaflet barrage of 
this kind is, brings to the custome:’s 
repeated attention the fact that ne 
can benefit by wider application of 
his existing gas facilities, supple 
ments the salesmen’s approach a.d 
in many cases helps pave the way. 
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No. 7545 (%4”) = No. 7543 (1%") 
Ideal for ICC Cylinders : - For Larger ASME Motor Fuel 
Used on Lift Trucks, etc. —- Containers, Such as Busses, 

; ~ Trucks, etc. Hose or Pipe-away 


Pipe-away Adapter 
Available. Adapters Available. 
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(sails new to the industry, this remarkably different 


series of REGO Relief Valves features recessed construction that attains 


a new high in safety. The valve mechanism is so well protected that 


these valves can be installed on stationary systems without special housings 
or any similar protection. See these new Recessed Relief 


’ Valves—with their many other plus features—at your REGO distributor! 


No. 3134 (2”) 
For Large ASME 
Storage Containers, 
Integral Pipe-away 
Thread. 


NON-RECESSED REGO RELIEF VALVES 


3 


No. 3128 
Ne. 3129 
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New 
Products 
and Trade 


Publications 


To secure further information on 

products or new publications, fill out 

the coupon and mail, indicating by 
number the items desired. 





1. Pilot Burner - Thermocouple 














A new, simplified, low-cost ap- 
proach to the problem of automatic 
ignition for gas ovens, laundry dryers, 
water heaters and wall heaters has 
been developed by Robertshaw-Ful- 
ton Controls Co., producer of tem- 
perature and pressure controls and 
instruments. 

The new control, called the “Mini- 
Pilot,” consists of a combination pilot 
burner and themocouple in one com- 
pact unit. A remarkably low gas in- 
put insures gas ranges a cool stand 
by operation that will not affect room 
temperature. 

Low gas consumption resulting in 
low cost operation is also insured by 
the Mini-Pilot which, according to 
the company, will burn for days at a 
cost measured in pennies. 

The new “Mini-Pilot” also solves 
a perplexing service problem that is 
confronting gas appliance dealers, 
it is stated. Because it is non-aerated, 


the tiny pilot cannot become clogged 
with lint, thereby eliminating a ma- 
jor cause of service calls. 

An encircling blue flame on the 
pilot head provides a constant source 
of heat to the built-in thermocouple, 
which is available in all standard 
lengths. Used in conjunction with 
automatic shut-off devices, the pilot 
offers complete safety protection in 
its operation. 

As an additional feature, the “Mini- 
Pilot” will handle all gases without 
any change in the orifice and can be 
considered as universal. 


The “Mini-Pilot” has already un- 
dergone intensive laboratory and 
field tests and was found to be ex- 
tremely stable and silent in opera- 
tion. It can be applied easily in in- 
stallations where space limitations or 
close quarters are involved. 


Robertshaw-Fulton Controls Co. 





For notices of more new products and trade publications turn 
to page 140 of the Power Section. 





2. Ranges In Colors 


Following the present trend to- 
ward more color in the kitchen, De- 
troit-Michigan Stove Co. is introduc- 
ing the “gas range of the future” in a 


choice of colors, including “Highland 
Green” and “Sahara Gold.” 

The following are among the stan- 
dard equipment features, in addition 
to the special color treatment: 

Fluorescent lamp assembly mount- 
ed into curved backguard; oven- 
ready signal light; electric clock and 
time alarms; electric convenience 
outlet. 

All outside, porcelain surfaces are 
finished in stain and acid-resisting 
titanium porcelain enamel. 

There are four “Simmer Kook” top 
burners, including two giant burn- 
ers; porcelain finished burner box; 
automatic top burner lighters; por- 
celain drip pans under top burners; 
large capacity, porcelain finished 
“Even-Temp” oven; oven heat con- 
trol; oven completely insulated with 
fiberglas. ; 

Other standard features are: por- 
celain finish, removable, sanitary 
oven tray; elevated broiler rolls out 
by opening broiler door—porcelain 
finished; porcelain broiler pan with 
separate chrome smokeless grill; 
large, convenient utility drawer, por- 
celain finished; recessed “toe-room” 
base; flush-to-wall construction. 
Detroit-Michigan Stove Co. 


3. Combustible Gas Alarm 


New, compact self-contained co- 
bustible gas alarm offers explosive 
protection for single-point hazardous 
ovens, hydrogen-brazing areas, fuel 
piping, tunnels, and systems, process 
areas, engine testing areas, and che'1- 
ical laboratories. 

The new J-W Model SM alam 
combines all operating functions irto 
a single 14-in. x 534-in. x 19%4-in. ca »i- 
net which is dust-proof, and designed 
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for either surface or flush mounting. 
Vapor samples are drawn continuous- 
ly through tubing from the point of 
votential hazard, and the explosibil- 
ity is shown continuously on an in- 
dicating meter in the open face of 
the housing. 

When conbustibles reach a preset 
level ranging from 0.1 to 1.0 of the 
lower explosive limit, an internal 
relay closes the circuit, actuating 
whatever type of signal lights or 
horns the user may wish to connect. 
Special models can be provided for a 
two-stage alarm, usually set to ener- 
gize the first warning at 0.2, and the 
second at 0.6 of the lower explosive 
limit. 

Powered from a constant-voltage 
transformer operating on 115 volt, 
60 cycle single-phase power, the unit 
requires 50 watts. Included among its 
indicators and controls are the ex- 
plosibility indicator meter, a zero ad- 
justor, a separate voltmeter, a volt- 
age adjuster, an indicating pilot light, 
an air-test button for admitting pure 
air, an alarm-test button, a sample 
flow meter, an alarm light, an alarm 
reset button, and a built-in air pump 
for sample drawing. Weight of the 
unit is 55 Ib. 

Johnson-Williams Ltd. 


4. Internal Pipe Wrench 


A new type of internal expanding 
pipe and tube wrench known as 
“Tube Tule” is now being manufac- 
tured. 

“Tube Tule” has a multiplicity of 
uses in the trade. When expanded in 


© pipe or tube of any material (me- 
tal, fibre, glass, ete.), “Tube Tule” 
cxerts a gentle but positive internal 
evip. There is no slippage, no matter 
iat external pressure is applied by 
any kind of wrenching device; it 
does not distort the wall of the pipe 
o! tubing as it “fits fully around” 
inside and the applied pressure is 
equal in all directions wherever it 
comes into contact with the internal 
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5. Charging 
Manifolds 


An entirely new line of “Rego” L. 
P. gas charging manifolds has just 
been introduced by the Bastian-Bless- 
ing Co. which is claimed to be fully 
automatic in operation. These mani- 
folds now make it possible for one 
man to do the filling work of two or 
more; designed with the larger opera- 
tor in mind, the Rego units are said 
to provide labor‘saving and speedier 
filling. 

The new Rego line of manifolds, 
identified as the 7594 series, employs 
a sealed hydraulic oil nut unit to oper- 
ate the shut-off mechanism. Brought 
into play by merely cocking a lever, 
the device eliminates the need for 
adding a compressor or other 
auxiliary air or gas supply. Two shut- 
off points in the loading hose, the 
automatic shut-off valve at the mani- 
fold as well as a manual, lever type 





shut-off valve at the cylinder end of 
the hose, provide full safety against 
accidental actuation of the control 
valve. 


Designed for use with either Fair- 
bank-Morse or Howe scales, the Rego 
units have 1%-in. pipe size capacity 
and full %-in. I. D. loading hose as- 
semblies at each loading station. The 
basic units have four stations, but 
manifolds can be supplied with any 
desired number of stations. 


The company has also made avail- 
able a 7194 series conversion unit to 
bring up to date any non-automatic 
filling manifold. Like the complete 
7594 series of manifolds, these con- 
version units are extremely easy to 
install and will provide long, trouble- 
free performance. 


The Bastian-Blessing Co. 





wall. The internal expanding sec- 
tion of “Tube Tule” is composed of 
six equal round-surface sections. 
These sections expand uniformly by 
forced movement up the beveled 
section of the head when hand or 
wrench pressure is applied. 

“Tube Tule” solves a number of 


often-encountered problems: 

1. Where fine plumbing fixtures 
are used, it does not mar, scratch or 
otherwise damage plated surfaces. 

2. Where thin walls are encounter- 
ed, it does not crush or distort the 
pipe or tubing. 

3. Because of its positive, gentle 


READERS’ SERVICE COUPON 


Just fill in this coupon for Products information and 
copies of new publications, and mail to 


BUTANE-PROPANE NEWS, 198 S. Alvarado St., Los Angeles 57, Calif. 





items in which you are 
interested. 


No. 





No. 





7/54 Fill in numbers of ) No. 


NAME AND TITLE 





FIRM’S NAME 











ADDRESS. 





BLev.t 


ZONE STATE 





Re Sicdnts: cinch ish. Sa oe ip sili Sb Sp i Act ume a ta lem eke atte dh che ety nk side Serb tk fea 


75 








internal grip, it will not break or 


crack non-metallic materials. 

4. Where pipe ends are flush with 
the wall it is impossible to get an ex- 
ternal grip with a wrench, it goes in 
and then exterior wrench pressure 
can be applied to the “Tube Tule” 
section extending out of the wall. 

5. It can be used to get in behind 
walls and other hard-to-get-at places 
through the use of a hexagon head 
extension wrench. 


Double T Products Co. 


6. Portable Space Heater 


Johnson Gas Appliance Co. is now 
making a new portable space heater 
No. 1330. 

The heater 
stands 27 in. 
high, is 18 in. in 
diameter and de- 
velops 10,000 to 
63,000 Btu. It is 
primarily de- 
signed to burn 
L. P. gas. 

Several fea- 
tures distinguish 
the Johnson space heater. It is 
shipped completely assembled and 
ready to light with no gas or air ad- 
justments required and no danger of 
overheating. All that’s required is 
the connection of 3-in. copper tub- 
ing and flare fitting. 

The heater is ruggedly built to 
take abuse, yet is light enough for 
easy handling—weight only 38 lb. 
Horizontal guard rods protect you 
from accidentally touching the heat- 
ed surface and at the same time serve 
as convenient carrying handles. 
Double baffles at bottom of heater 
keep floor cool. Rounded feet prevent 
scarring of floors. 

Johnson’s portable space heater 
gives a balance betwen radiant and 
circulated heat, preventing hot spots 
on floor or ceiling. This makes it es- 
pecially suitable for use by building 
contractors. Built to provide com- 
fortable heating for any ventilated 
space. 

Johnson Gas Appliance Co. 





7. Quick-Release Canister 


A’ new emergency blanket and 
quick-release wall canister for use 
in the event of injury, burning cloth- 
ing, etc., is now available. It allows 
for immediate release of blankets; no 
lost time when seconds saved may 
determine the degree of injury or 
prevent possible loss of life. 

Canister is of all-metal construc- 
tion—8}% in. diameter by 20 in. high 
—attractively finished in red enamel. 
Designed so that blanket only may 
be removed or the entire unit lifted 
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from the wall and taken to location 
of use. Blanket is 62 in. x 82 in. and 
80% wool in a dark gray color. 


Industrial Products Co. 


8. Gas Pressing Iron 


There is now available to the L. P. 
gas industry a hand pressing iron for 
use with any type of gas. It is made 
by the New York Pressing Machin- 
ery Corp., manufacturers of numer- 


a 















ous kinds of laundry equipment. 
The gas hand irons are available in 

12 and 16-lb weights. 

New York Pressing Machinery Corp. 


9. Deluxe Incinerator 


A new deluxe model gas-fired auto- 
matic “Incinor” is now in production 
: a at the incinera- 
tion division of 
Bowser Inc. 
This incinerat- 
or unit will be 
known as the “‘O- 
55A Incinor” and 
is designed for 
L. P. gas, natural 
., or mixed gases. 
; —<—<<5 The incinerator 
combines all the efficient and auto- 
matic features of the time-tested 
standard automatic gas-fired “Incin- 
or” with an especially designed at- 
tractive cabinet. The finish is heat-re- 
sisting, stay-white, baked enamel. 


The incinerator is ideally suited for 
installation in utility rooms or mod- 


— 











ern basement playrooms. The O-55A 
is an automatic clock-dial type, turns 
on the gas and lights the burner auto- 
matically, turns off automatically at 
end of burning time. 

A safe, positive-acting, thermomag. 
netic valve controls the pilot at al! 
times. The burner is rated at 12,000 
Btu per hour in order to provide fast, 
complete combustion of garbage, 
even when filled to its full two-bus. 
hel capacity. 

The top opening is 12%4 x 17 in. and 
the overall dimensions of the 0-55A 
Incinor are 34 in. high x 23 in. wide 
x 251% in. deep. 

Bowser Inc. 


10. Extinguisher Cart 


A rubber-tired, ball bearing cart, 
known as the “Pull-it,” has been de. 
signed by Ansul 
Chemical Co. to 
transport the 
company’s dry 
chemical fire ex- 
tinguishers 
quickly to the 
scene of a fire. 

Particularly 
suitable for use 
where fire ha- 
zards are disper- 
sed over large 
areas, the “Pull 
it” can easily 
maneuver nar- 
row aisles. The 30-lb extinguisher 
mounted on the unit can be equipped 
with 6 ft of rubber hose, permitting 
operation of the extinguisher from 
the cart. 

The “Pull-it” is 44 in: high, 16 in. 
wide and 13 in. deep. It weighs 16 lb 
net. 


Ansul Chemical Co. 


11. Clothes Dryer 


A new economy-priced gas clothes 
dryer has been introduced by Temco 
Inc. as a companion to its deluxe 
model. The new model is 189-3. 
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: Center Sim ner Bur ve r, cooler. . 
cooking . .. maintain boiling action in any covered utens 
- with never a boil-over. Those 6 flames are sales 


FREE SALES IDEA BOOK—Write today for your free copy of 


es 
“How to Sell More Gas Ranges.” Packed full of simple demonstration £7 es 
ideas you can profitably use. : ie 
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HARPER-WYMAN COMPANY _ 





Dept. 74B ¢ 8562 Vincennes Avenue « Chicago 20, Illinois 


ORIGINATORS OF CENTER SIMMER BURNERS 
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used, refuse is subjected to constani 
heat at the rate of 1500 Btu per hour. 
For extra large quantities of waste, 
the fast-burning principle of the ir. 
cinerator may be employed with its 
output of 10,000 Btu, per hour. 

The new incinerator is equipped 
with an automatic two-hour timer fcr 
use with the fast-burner. The timer 
automatically returns the operation 
to dehydration flame at the end of 
the set time. 

In addition, the new unit employs 
a “tinderizing” process in which re. 
fuse is dried by the passage of warm 
air through the waste material to 


The economy model has all the fea- 
tures of the deluxe model with the 
exception of automatic ignition and 
the ultra-violet lamp assembly. Like 
the deluxe model, this new dryer fea- 
tures Temco’s “Mistaway Blower,” 
which forces large quantities of fresh 
air through the clothes. 

The new dryer holds up to 18 lb of 
wet wash and has the added conveni- 
ence of a knee-high push button 
which permits easy opening of the 
door. One control permits 120 min- 
utes of operation, assuring safe dry- 


12. Dual-Action Incinerator 
A new, dual-action home inciner- 
ator is being introduced by the De- 
troit - Michigan 
Stove Co. Caled 
the ‘‘Detroit 
Jewel Inciner- 
ator,” the new 
product is uni- 
que in combin- 
ing both dehy- 
dration and fast- 
burning methods 
of waste dispos- 


ing for all fabrics. : al. 


Temco Inc. When the dehydration system is 








A COMPLETE LINE OF LPG PUMPS 


Viking Truck Mounting Pump 


(with mechanical rotary seal) The most Modern 
truck pump in 
the industry. 
Standard 30 
GPM capacity 
shown. Sev- 
eral other dif- 
ferent capaci- 
ties available. 


Fig. KK-190 





Viking Bottling & Fuel Transfer Pump 


Your answer to 
bottling and 
low transfer 
needs. Com- 
plete, ready to 
use with motor @& 
and switch for 
115 V oper- 
ation. 


Model GG-196 





BULK PLANT TRANSFER UNITS 


For years of dependable trouble-free service 
Viking is tops. 55 GPM model shown available 
in other styles and capacities. You will not go 
wrong with a Viking. Warehouse Distributors 
for Viking’s 
complete line 
hep Of LPG equip- 
mee ment. Many 
3 other models 
and sizes avail- 

able. 


Model L-191 





THE BRUNNER COMPRESSOR is one of your 
biggest returns on investment in the LPG 
business. Can be furnished in different ca- 
ton eo A dividend that should not be over- 
jooked. 





Two 


problems. 


Viking Model 57-A-1 
Krug Hand Pump 


LEADING 


Most popular types 
for hand transfer 


HAND 
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PUMPS 








hasten combustion. 

Outside air enters at the base of 
the unit and travels up the sides be. 
tween the outer jacket and combus- 
tion chamber walls. It is then drawn 
down into the combustion chamber 
across the stainless steel dehydration 
burner and through the refuse be. 
fore being flued out. This down draft 
process provides extra drying action 
and reduces exterior temperatures. 


Detroit-Michigan Stove Co. 


13. Pump Fundamentals 


Ingersoll-Rand has available for 
distribution an interesting and in- 
structive booklet on “Centrifugal 
Pump Fundamentals.” 

This 12-page form is written in 
simple language and illustrated with’ 
easily understood diagrams. It should 
be useful to all pump operators and 
installation and maintenance men as 
it explains the principles of oper- 
ation, defines the various terms used 
in pump calculations and works out 
typical pump problems. 

Included in the booklet are “Cen- 
trifugal Pump Analogies,” “How to 
Calculate,” “Total Head or Pres. 
sure,’ “Capacity ‘or Quantity De- 
livered,” “Specific Gravity or Weight 
of Liquid,” “Hydraulic and Brake 
Horse Power,” and “Pump Pres- 
sure.” 

All of the individual items are 
made clear by simple illustrations 
and comparisons or, where neces- 
sary, by typical problems and curves. 
Ingersoll-Rand 


14. Engine Fuel Folder 


In order to pinpoint the outstand- 
ing advantages of L. P. gas for ensine 
fuel, American Liquid Gas Corp. 
Los Angeles, has published a concise 
folder entitled, “LP-Gas the Moc ern 
Fuel.” The purpose of the folder is 
to bring to the attention of all inter- 
ested parties a simple straigh‘‘or- 


. Ward explanation of the reasons «hy 


L. P. gas is an ideal fuel for trucks, 
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buses, tractors, forklift trucks, pas- 
senger cars, taxis, pumping plants 
and stationery engines. 

The folder lists nine basic reasons 
for the use of LPG and presents the 
information in a clever and interest- 
ing manner. A copy of this folder will 
be sent free upon request. 


American Liquid Gas Corp. 


15. Gas Regulation 


A thoroughly complete text on the 
theory of gas regulation and on the 
installation and maintenance of gas 
regulators has been issued by the en- 


gineering department of Rockwell 
Manufacturing Co. 

The book, which has 154 pages and 
contains more than 120 drawings and 
photo illustrations, is recommended 
as a practical textbook for gas courses 
taught at colleges and universities 
and as a reference book by LPG dis- 
tributors. 

The eleven chapters in the book 
cover the subjects of fundamental 
principles of regulators, selection of 
type and size of regulators, regulator 
specifications and dimensions, oper- 
ation of various types of regulators, 
installation procedures, maintenance 








When you buy LP-Gas from Carter, 
you have the assurance of high quality 


and dependable service. Years of experience 


in producing and marketing LPG make 


Carter an unexcelled supplier. 


THE CARTER OIL COMPANY 
TULSA, OKLAHOMA 





procedures, regulator repair, regu- 
lator capacity tables, special applice. 
tions and procedures, how to orde: 
regulators and miscellaneous table: , 
specifications, and data listings pe - 
tinent to the gas regulator field. 

Although only Rockwell regulato:s 
are specifically described, the book 
is devoted primarily to problems cor- 
mon to the entire field, methods >f 
overcoming those problems, and 
other general information of inter. 
est to regulator users. 

Bound in blue imitation leather 
with multiple ring binding so that it 
will lie flat when opened, the hand. 
book is available at cost. 


Rockwell Manufacturing Co. 


16. Tank Car Valves 


A booklet entitled, “ACF Storage 
Tank and Tank Car Valves,” com- 
pletes the cycle of four booklets re. 
cently produced relating to ACF tank 
cars. Those previously prepared 
were: “ACF Welded Pressure Ves- 
sels,” “ACF Welded Tank Cars” and 
“ACF Tank Car Classifications.” 

Extension references are made to 
requirements for the L. P. gas indus- 
try for standard tank safety relief 
valves for tanks. Anhydrous’ am: 
monia valves are also covered. 
American Car and Foundry Co. 


17. LPG For Farm Use 


A new circular discussing the facts 
and advantages of L. P. gas has just 
been published by The Parkdale Co. 
In addition to giving information 
that every tractor owner should 
have, the circular discusses Beam 
carburetion equipment. 

The Parkdale Co. 


18. First Aid Kit. 


A new first aid catalog has been 
prepared by the E. D. Bullard Co., 
and is now available upon request 

The new catalog contains complete 
information and photographs of 16 
different types and styles of Bullard 
“Safety Green” first aid kits, includ- 
ing fire department and pocket kits. 

An entire page of 70 different unit 
first aid packs is included so that «iny 
combination desired can be picied 
with ease. All first aid kits are av ail- 
able with any assortment of these 
unit packs to fit the accident patte:ns 
of the specific industry. 


E. D. Bullard Co. 





CORRECTION, PLEASE 
The photograph of Holly Maiu- 
facturing Co.’s NarroWall heat:r, 
which appeared on page 78 of te 
June issue, was upside down. 
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New ARMOR-GLAS Water Heater 


Utility's answer to the demanel for 





a water heater with glass lining that 
assures years of extra tank life 
that fuses with steel in a perfect 
bond! Not one, but TWO layers of 
tough, smooth ARMOR-GLAS give 
absolute protection against corro 
sive effects of water 

There's extra PROFIT for you when 
you tell your customers about the 
extra VALUE, extra FEATURES of 
Utility ARMOR-GLAS Water Heaters. 

Available in 30 and 40 gallon sizes. 


UTILITY 


TRADE MARK 
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Wisconsin Program Aimed 
At Electrical Competition 


With a program aimed directly at 
electrical competition, the Wiscon- 
sin LPGA met recently at Stevens 
Point for its spring convention. The 
program included both talks and de- 
monstrations. 

All phases of home cooking with 
gas were covered: broiling, baking 
and top burner operations. Cost of 
food, cost of fuel and savings in time 
were presented graphically and dra- 
matically by means. of actual gas 
cooking demonstrations. 

The purpose of the program was 
to teach the L. P. gas dealer how 
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to sell gas cooking. Presenting the 
program were Howard D. Valentine 
of Peoples Gas Light & Coke Co., 
William Bambrick, Caloric Stove Co.; 
Ted Carrow, Cribben & Sexton Co.; 
Ione Lankelma, George D. Roper 
Corp.; and Isi Statz, director of fire 
prevention, state of Wisconsin. 





D} you install gas venting... 


METALBESTOS . 


will save you money ! 


‘fi j 


EASY, FAST INSTALLATION 


It doesn't take a crew to install Metalbestos — one man 
can easily handle the lightweight sections. Special 
couplers align pipe accurately, speed vent assembly. 
Adjustable fittings simplify installation problems, elimi- 
nate cutting and fitting. 


LESS DAMAGE AND WASTE 


Metalbestos is an all-metal vent — it will not crack or 
break. The sturdy outer pipe resists damage during han- 
dling and installation, serves as a protective jacket for 
the inner aluminum ‘‘hot stack.” 


FEWERASERVICE CALLS 


You can install Metalbestos and forget it. Its double-wall, 
insulated design ... permanently gastight joints .. . and 
sturdy, durable construction assures safe, dependable 
venting with no costly repairs or replacement. 


A COMPLETE LINE OF TYPE B VENTS 


Approved by Underwriters’ Laboratories. Correctly designed for use 
with all approved gas appliances requiring Type B vents. (Not for 
use with oil-burning appliances or gas-fired incinerators.) 


QC METALBESTOS Round Vent — for standard venting applica- 
tions where space is not restricted. 


WV METALBESTOS Oval Vent — specially designed for in-the- 
wall venting. 


oc Ww 


Complete line o} fittings available for both 


round and oval vent systems. 


TYPE B-W INSTALLATION KIT 


Simplifies venting of recessed wall heaters — fits inside 
2 x 4 walls without furring out. Contains all fittings and 
directions needed to make safe, officially correct in- 
stallation. Designed for use with WV Metalbestos pipe. 


METALBESTOS .. 


USE METALBESTOS FOR THE BEST 
JOB AT THE LOWEST COST 
Stocked by principal jobbers in large 
cities. Factory warehouses in Atlanta, Dal- 
las, Philadelphia, Kansas City, Chicago, 
New Orleans. 
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L. P. gas dealers were taught ways to sell 
gas cooking at the recent Wisconsin 
LPGA spring convention by Ted Carrow 
(left) of Cribben & Sexton Co. Looking 
on is Jack Schellenberg, also of Cribben 
& Sexton. 





National Council Members 
Appointed Vice Presidents 


Appointments of four members of 
the National Council for LP-Gas Pro- 
motion as vice-presidents has been 
announced by James E. Pew, presi- 
dent. 

The men were selected for the posts 
by the three associations co-sponsor- 
ing the L. P. gas promotional pro- 
gram. They are George P. Bunn, 
manager, natural gas and natural 
gasoline department, Phillips Petro- 
leum Co., Bartlesville, Okla.; Julius 
Klein, president, Caloric Stove Corp., 
Philadelphia; C.-J. McAllister, vice 
president and general manager, Par- 
lett Gas Co., Waldorf, Md.; and Her. 
man Merker, president, Pressed Steel 
Tank Co., Milwaukee. — 

The new vice presidents are also 
serving on the council’s newly insti- 
tuted executive committee, headed 
by Kenneth R. D. Wolfe, vice presi- 
dent, Fisher Governor Co., Marshall- 
town, Iowa. 

Mr. Bunn, appointed by the Na- 
tural Gasoline Association of Amer: 
ica, is chairman of the L. P. gas pro- 
ducers on the national council, w)iile 
Mr. Klein, named by the Gas Ap- 
pliance Manufacturers. Association, 
heads the appliance manufacturers. 
Mr. McAllister and Mr. Merker, :p- 
pointed by the Liquefied Petroleum 
Gas Association, are chairmen of ‘he 
L. P. gas marketers and L. P. as 
equipment manufacturers, respec: 
tively. 

Addition of six new members to 
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E: a little office under the stairs, in the Board of 
Directors suite, in the showrooms, at the counters, 
behind the desks and at the long meeting tables, 
men ponder a common objective—sell more. 


Sell more—but where? Not where the demand is 
already created but where sales barriers must be 
broken. Not just where they are “buying”, ‘but 
where constructive sales effort can exact its reward 
—orders. Not just where everyone sells. Not just 
the beaten paths behind others and before only a 
few, but where volume goes unrecognized. Not 
where it’s easiest, but where it takes drive and real 
sales ability. 


Sell more—but how? Not with just the same old 
“canned” story, but with new approaches and eye- 
opening techniques featuring fresh material. Not 
with the parry and run style, but with the well 
planned and executed sales presentation that en- 
courages discussion and decisions. Not with the 
eager hand and weak voice, but with a sound specific 
appraisal, a proposal and a straightforward request 
for dotted line action. Not with order “‘taking”’, 


but with order “ASKING”’. 


Sell More 


Sell more—but when? Not when the products of 
mass production are piled high, but when they 
reach the end of the production line. Not just when 
an account is “ripe”, but when they have an appli- 
cation for the product. Not when it’s convenient, 
but constantly. Not just when those to whom we 


are responsible say “‘sell”’, but endlessly. 


Some sulk. Some panic. Some sleep—and some SELL! 


Those who sulk are determined to find gloom, not 
gold. It’s a pastime replacing realism. 


Nor does panic produce the profitable distribution 
of a product. 


Those who let sleep supplant aggressive selling, will 
be shuttled to a side track to watch success un- 
limited pass them by. 


But to those who plan and act with enthusiasm for the 
challenge, that is selling. Those who sell with their 
hearts as well as their minds and hands, will know 
success intimately. In a measure, they will know 
failure too, for around them they will always find 
some who sulk, the panic stricken and those asleep; 
trying only to sell sad philosophy. They widl be 
known by their sales records. 


As the creed “Sell More” goes across the country, 
men must recognize in each other the attitude and 
ability in portions equal to the task—it will then be 
accomplished even better than before! 


It’s up to each of us. 








Ww WOLVERINE TUBE 


DIVISION OF CALUMET & HECLA, INC. 
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the national council was also an- 
nounced by President Pew. Three of 
these appointments resulted from the 
provision of the new council by-laws 
which makes the presidents of the 
sponsoring associations members of 
the organization during their terms 
of office. The men are Sheldon Cole- 
man, president, GAMA and the Cole- 
man Co., Wichita, Kan.; Frank M. 
Perry, president, NGAA, and mana- 
ger, gasoline and chemical division, 
Cities Service Oil Co., Bartlesville, 
Okla.; W. R. Sidenfaden, president, 
LPGA and Suburban Gas Service, 


Upland, Calif.; Fred A. Henninger, 
general manager, Charlotte Tank 
Corp., Charlotte, N. C.; Robert Smith, 
president, Selwyn-Pacific. Co., Los 
Angeles, Calif.; and A. H. Weil, gen- 
eral superintendent, gasoline and 
chemical departments, United Gas 
Pipe Line Co., Shreveport, La. 


T. T. Arden Named 
New GAMA President 


T. T. Arden of Lynwood, Calif., 
was elected president of the Gas Ap- 


pliance Manufacturers Association 











Plain talk about.... 


jopuse 


the range that delivers more 


cooking satisfaction per dollar! 














What you sell when you sell this 
Enterprise: ‘ 

You sell the biggest oven on the market... 
double-glass sweatproof window, inside 
lighting. You sell lifetime top 
burners with hundreds of cook- 
ing speeds. You sell automatic 
clock-controlled timing for oven, 
appliance outlet. You sell life- 
time porcelain inside and out. 


What you get when 

















you sell Enterprise: 
Profit, increased volume. You 
set your own profit margin, have 
plenty of latitude for trading. 
Volume? Yes. Because you can 
sell Enterprise for a price that 
fits every budget .. . without 
sacrificing one dime of profit. 


Compare Enterprise with more 
expensive “big name’’ lines. 
One look-see will convince you 
we're talking good common 
sense when we say that 
Enterprise delivers more cook- 
ing satisfaction per dollar than 
any other range. 








Serving a value-conscious America for nearly 100 years 


PHILLIPS & BUTTORFF MANUFACTURING COMPANY 
NASHVILLE, TENNESSEE 
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Past president of GAMA, James F. Don- 
nelly, center, receives meritorious service 
award from President Sheldon Coleman 
at GAMA annual meeting in Chicago. At 
left is T. T. Arden, president-elect, who 
will succeed Mr. Coleman in October, 





at the group’s recent 19th annual 
meeting held in Chicago. 

Mr. Arden, now serving as first 
vice president of GAMA, will suc. 
ceed Sheldon Coleman, president, 
Coleman Co., Wichita, as the associa- 
tions chief officer next October when 
the entire new slate of officers, di- 
vision and group chairmen and vice 
chairmen will assume their duties. 

Mr. Arden is executive vice presi- 
dent of the Grayson Controls divi- 
sion of Robertshaw-Fulton Controls 
Co. 

Also elected to GAMA offices were 
W. F. Rockwell Jr., president, Rock- 
well Manufacturing Co., Pittsburgh, 
first vice president; A. B. Cameron, 
president, Ruud Manufacturing Co., 
Pittsburgh, second vice president; 
Lyle C. Harvey, president, Affiliated 
Gas Equipment Inc., Cleveland, trea- 
surer. H. Leigh Whitelaw of New 
York will continue as managing di- 
rector of the association. 

The board of directors approved 
the formation of four new divisions 
— gas furnace division, recessed 
heater and floor furnace division, 
gas boiler division, and gas conver- 
sion burner division. 


Large Group Attends 
Southeastern Service School 


A large group of L. P. gas dealers 
attended the service school June 14 
18 sponsored by the southeastern ‘iis- 
trict of the Liquefied Petroleum (as 
Association. Certificates were pre 
sented at the cqnclusion of the school. 

Instruction material was based on 
the experience of previous schcols 
and on reports from the field. 

The schedule of instruction in- 
cluded an opening address on “Yur 
Importance to the L. P. gas Indust y” 
by Fred A. Rives, executive vice }re- 
sident of Consolidated Gas Co. in 
Atlanta. Four hours of instruction 


' were given on the following top‘cs: 


automatic controls; principles of vent 
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Good Reasons Why 
You'll Get More Out of 
Selling BSSB 

PROPANE SYSTEMS! 
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We ; The Most Important Reasons in the world 
nts for handling any product are simply (1) Will customers buy and be 
ited satisfied, and (2) Will it sell fast enough to make steady profits? 
* With Perfection Propane Systems, the answer is a big ‘‘Yes!’’ on both 
di- counts. Dealer sales have steadily increased to the point where 
= we’ve had to double our production facilities. You can be sure of satisfied 
ions customers since Perfection Systems are made by a company with 
* more than 60 years experience in designing and building pressure vessels! 
ion, ‘ 
ver: Stock and sell BS&B Propane Systems for city home or farm 
use, or for small commercial installations. 
ool m 
, BS¢B Unloading Rack 
: 14- Here’s another BS&B product that’s sure to save 
al money for LP Gas dealers — another reason why 
o more dealers are switching to BS&B. Stops awkward 
nL unloading, makes walking sure and safe! New BS&B 
° Unloading Rack reduces fire danger to a minimum 
is -.. needs only small space. Ladder or stairway lo- 
°F cated left side, right side or front as you specify. 
r Loading rack folds out of way. Shipped knocked 
| a down, cut and marked for easy erection. 
; y” 
bre. 
. Brack, Sivatits s Bryson, INC. 
1 i n 
al Propane Equipment Division Dept. 6-AB7 
em 7500 East 12th Street Kansas City 26, Missouri 
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Approximately 80 men attended a ranch-type breakfast at the Conrad Hilton hotel in 
Chicago during the LPGA convention. Albert J. Weatherhead Jr., president of the 
Weatherhead Co., was master of ceremonies. The breakfast was the second of its kind 
to mark the reunion of those men in the industry who have been guests at the Weather- 
head ranch located near Nogales, Ariz. The breakfast was an exact duplicate of the 
breakfasts served at the ranch, and was followed by a thirty-minute movie entitled 
“Weekend With Weatherhead.” 


13,000,000,000 


GALLONS PER YEAR* 


WHAT A MARKET POTENTIAL 
FOR MORE LP GAS SALES! 


WITH MARVEL-SCHEBLER 


Write Today For 
Our LPG Catalog! 


If MAR ic 
ECATUR, ILLINOIS 





ing; valves, regulators and relatec 
fittings; and home appliances. 

Two hours of instruction were de- 
voted to motor vehicle operation 
while eight hours of instruction were 
given om safe handling and hazards of 
petroleum products. The school 
closed with demonstrations of gas vs 
electricity given by Bill Johnson and 
Howard Gross of Harper-Wyman 
Co., Chicago. 


Talkathon Illustrates Safety 
At Alabama Service School 


Before a recent service school held 
in Tuscaloosa, Ala.,-Truman Adkins 
carried on a 74-hour talkathon on 
safety, illustrating with pictures, 


slides and graphs. The talkathon was 


so effective that one of the new 
dealers present said that if someone 
had offered him a fair price for his 
business he would have sold it on the 
spot. 

But Mr. Adkins explained that L. 
P. gas isn’t to be feared if all safety 
precautions are respected and ad. 
hered to; dealers operate every day 
in a safe way. “It’s only when we get 
self-satisfied and careless that we 
have trouble,” said Mr. Adkins. _ 

These 115 men who attended the 
Alabama LPGA - sponsored service 
school also heard E. R. Hughes discus- 
sing cylinder or bottle installations, 
Paul Phelps of Caloric showing how 
much easier it is to install a range 
properly than to do a slip-shod job, 
Jim Chancy discussing installation | 
of bulk storage on consumer’s pre- 
mises, Dick Wherry talking about 
proper piping and _ sizing, Charlie 
Corien speaking about the transfer 
and handling of L. P. gas, and the dis. 
cussion of many service problems. 


Midwest Service School 
Held In lowa 


The fourth annual midwest L. P. 
gas service school was held at Ames, 
Iowa, recently. Enrollment, limited 
to 100 students, represented six mid- 
western states. 

Each student in attendance re 
ceived a diploma for participating in 
the course. The opinion of those at 
tending was that the school serves a 
definite need to dealer organiza 
tions. 4 

Future plans call for continuance 
of the school under the present spon- 
sorship of the national LPGA edu- 
cational committee with the direct 
supervision and administration hand- 
led by the Iowa state LPGA as a state 
educational project. 

D. C. Faber, director of the ergi- 
neering extension course at Iowa 
state college, acted as coordinator ‘or 
the school. 
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is something 


ALWAYS 


missing ? 


(to cut your profit) 




















...then switch to the one line that meets every selling need 


* | ‘ 
EXAMPLE No. 4. You gain three advan- 

- tages —profitwise— when you sell the Bryant i 
line. First, because it’s a quality line, Bryant 
discount structures are arranged to give you 


the highest and broadest profit margins. HEATING AIR CONDITIONING 

Second — and again because it’s a quality WATER HEATING 

line—Bryant protects your earnings against . 

profit -shrinking “call backs”. Last, because . The most complete line in the industry 

it’s the most complete line of heating, air con- . Quality products—Competitively priced 

ditioning and water heating equipment in the . Established name—Good customer acceptance 

industry, Bryant gives you more opportunities . Broad, attractive profit margins 

to make sales — and profit! . Local Distributor warehousing and service 
‘Your nearby Bryant Distributor has com- . Factory district representatives and traveling 

plete details. It will pay you to call him today. sales training and service teams 


Bryant Heater Div., Affiliated Gas Equipment, Inc., 17825 St. Clair Ave., Cleveland 10, Ohio 
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300 Attend Mississippi 
Dealers Convention 


Mississippi L. P. gas Dealers Asso- 
ciation held its annual spring conven- 
tion at the Edgewater Gulf. hotel, 
Edgewater Park, recently, with ap- 
proximately 300 in attendance. Near- 
ly 100 dealers were present. 

A golf tournament opened the con- 
vention promptly at noon on the 
Edgewater golf course. Registration 
was held in the afternoon and the 
first day came to a close with a 
friendship hour in the main ball 
room, where prizes were awarded to 
winners of the golf tournament. 


pom the Mississippi i. P. gas Dealers meeting were, left to right: Johnnie Porter. 
Little Rock, executive secretary, Arkansas Butane Gas Dealers; Tom Fields, Atlanta, 
LPGA‘s southeastern secretary; Howard White, Chicago, executive vice president of 
LPGA; John W. Rooney, Montgomery, Ala., secretary of Alabama LPGA; and Clant 
Seay, executive secretary of the Mississippi association. 








Convention goers saw the demon- 
stration, “Gas vs Electric Cooking.” 
presented by Frank Henke and Wil- 
liam Johnson of Harper-Wyman Co. 
The demonstration pointedly empha- 
sized the advantages of L. P. gas 
ever electricity for cooking and 
brought out many sales pointers for 
those in attendance. 

Speeches at the convention in- 
cluded: “Proper Methods of Hand. 
ling L. P. gases,” by Charles Corken, 
Corken’s Inc.; Oklahoma City; “What 
Does the Future Hold For the Mis. 
sissippi Butane Dealers,” by Ray M. 
Stewart, attorney at law in Picayune, 


Now Better Than Ever! 
Advanced NEW Viking 


LP-Gas Pump move 200 


Frank Henke and William Johnson, sales 
representatives for Harper-Wyman Co., 
giving their popular demonstration, ‘’Gas 
vs Electric Cooking,”’ at the recent meet- 
ing of the Mississippi L. P. gas Dealers 


No Lubrication Needed. 

Graphite carbon bearings 
' in pump, grease packed 

outer thrust bearing. 


New Improved Safety 
Relief Valve. Assures 
more positive, smooth 
pressure relief for great- 
er pump efficiency. 


VIKIN 


O-Ring Seals on Head, 
Bracket and Valve. Still 
more leak-proof than 
ever before. 


omy 


Positive Closure. Pre- 
vents dirt and water 
from entering along 
pump shaft, and grease 
from leaking out. 


For complete intormation 
send for free Bulletin 2305B 
today 


Available in 5, 10, 20, 30, 
55 and 75 GPM sizes. Also 
furnished in power driven 
units of all types. 


Dry-Liquid type Mechan- 
ical Seal. Runs in liquid 


‘ being pumped for longer 


and better service. 


See our | 
Catalog 
in the ® 


PUMP COMPANY 


Cedar Falls, lowa 
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Miss.; “The Water Heater Manufac- 
turer and the L. P. gas Dealer—A 
Merchandising Team,” by A. F. Cas. 
sidy, Rheem Manufacturing Co., 
Eastern division; and talks by Guy 
McCullen, motor vehicle comptro'ler 
in Jackson, and Richard J. Dorman, 
director of Mississippi Liquefied Com- 
pressed Gas division, motor vehicle 
comptroller’s office. 

Special entertainment for the ‘ad- 
ies included a coffee hour, lunch:on 
and fashion show. 


Louisiana Institute 
Holds Annual Conventior 


Some 250 dealers, suppliers .nd 
their wives attended the annual s te 
convention of the Butane-Prop.ine 
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®@ With this new 


Naveellall 


HOLLY meets the rigid 1954 
AGA requirements. 





HOLLY again demonstrates 
its recognized 








Leadership in engineering 
and building the finest 
floor furnaces and 
recessed wall heaters. 


On all of the essential points which determine heater 
performance — comfort, safety, operating cost — the 
new NarroWall sets a standard never before attained 
in the heating industry. Utilizing HOLLY’S exclusive 
Secondary Heat Exchanger (Pat. 2602441), NarroWall 
gives extra warmth for greater comfort at no extra 
cost. That is why NarroWall leads the field for con- 
tinuous circulation, even heat distribution, and money- 
saving efficiency. 


qov'll be happy with hott 


Single and Dual Models of 
25,000 to 57,000 BTU input. 


Get the facts about HOLLY 
superiority. Call your near- 
est HOLLY dealer or write 





917 So. Arroyo Parkway, Pasadena 2, California 
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FLOW OF WARM 
AIR ORIGINATES 


DISTRIBUTION. 


APPROVED FROM 
FLOOR TO 
CEILING UNDER 
1954 AGA 
REQUIREMENTS. 


EXCLUSIVE HOUY 


ADDITIONAL AIR —7 


SPACES SUPPLY 
AIR TO S-H-E 
FOR EXTRA WARM 


AIR CIRCULATION. | 


TO FASTEN 
STANDARD 
VENT ADAPTOR. 


IMPROVED 
SECONDARY HEAT 
EXCHANGER (PAT. 

NO. 2602441) 
GIVES EXTRA 
WARM AIR. 





Institute of Louisiana held in New 
Orleans recently. 

Officers for the coming year 
elected at the convention include: 
F. J. O’Neal, O’Neal Butane-Propane 
Service, Delhi, president; J.C. Che. 
nevert, Central Louisiana Gas Corp., 
Pineville, executive secretary; Wal. 
ter C. Bogan, Peoples Butane Gas 
Co., Denham Springs, treasurer; and 
Max Dover, Holicer Gas Co., Shreve. 
port, vice president. 

Following the opening of the con- 
vention R. H. Wherry —-? on the 
economics of saf- 
ety. Mr. Wherry 
is chairman of 
the national 
LPGA safety 
committee. Earl 
W. Gammage, 
vice president of 
Pan - American 
Casualty Co., 
Houston talked 
about how the Seka, 
courts view our Frank J. O'Neal 
accidents. Jay R. Broussard, director, 


Speakers at the recent convention of the Butane Propane oe of Louisiana are, left 
to right: |. W. Patterson, General Gas Corp., Baton Rouge; J. C. Chenevert, Central 
Louisiana Gas Corp., Pineville; a Gammage, Pan-American Casualty Co., Houston; 
R. H. Wherry, Bastian-Blessi , Chicago; Jay R. Broussard, Louisiana “Art Com- 
mission, Baton Rouge; and S. "8S Branyan, Anchor Petroleum Co., Tulsa. 








One Good Reason for 
The 


Propane 


Buying 
World’s Finest 

Delivery Units from 
WHITE RIVER DISTRIBUTORS 


Saving customers money and giving inter- 
ested attention to every customer problem 
built our business. Hardly a day ever passes 
without our receiving one or more letters 
from particularly satisfied customers. We 
get criticisms, too, but for the most part 
customers tell us we do a good job helping. 
them. What may we do to help you? 





MODEL 100 


New 1954 Chevrolet 2-ton 
(Model 6403) 2-speed axle, 
with 1400 W.G. twin propane 
tank, piped complete— 
$3,845.00. With 1954 Interna- 


Louisiana Art Commission, Baton 
Rouge, talked of good public relations 
from a photo contest while S. G. 
Branyan spoke on underground stor. 
age. Mr. Branyan is chief engineer, 
Anchor Petroleum Co., Tulsa. 


Kansas LPGA to Sponsor 
Service School in Wichita 


Notices and registration blanks are 
being sent out for the Kansas LPGA- 
sponsored service school to be held 
in Wichita July 26-28. Enrollment will 


tional L.P.G. factory equipped — $4,095.00. 


Ry i 


WHITE RIVER DISTRIBUTORS, 


90 


MODEL 200 


MODEL 300 


Pay Only 25% 


. the balance in 18 mos. at 
5% interest! 


We sell the steak... 


BATESVILLE 


not the sizzle! 
Our Truck Tanks are built for us by 
Nor-Tex to our rigid specifications. 
Call Preston W. Grace 
Phone 570 or 686 


PACKAGED TRUCK TANK UNITS 


Prices include tank, piped com- 
plete, Viking KK-190 mechani- 
cal seal pump, 50’ 34” filler 
hose, clearance lights, tank 
painted, ready to use. 


MODEL 100 
1400 W.G. 1600 W.G. 1800 W.G. 
$1755.00 $1845.00 $1960.00 
Add $150.00 for Model 200 
Add $250.00 for Model 300 
We can furnish any make or 
model NEW TRUCK, including 
Ford, Chevrolet, GMC, Dodge 
or International (factory LPG 
equipped), and save you up to 
$600.00 on a new truck. 

Any make or model pump or 
meter can be supplied. 
New 1954 2-ton Chevrolet, 
Model 6403, 2-speed, 825 x 20, 

10 ply rear tires, $2090.00. 
Hose Reels — Fire Extinguishers 
LPG Carburetion 
SEVERAL GOOD USED PROPANE 
TRUCKS FOR SALE 


IMMEDIATE DELIVERY 


Down! 


ARKANSAS 





INC. 





be limited to 90 men. 

In response to requests from many 
dealers, the Kansas LPGA is trying 
to set up a school with actual equip- 
ment. The men will be divided into 
six groups, each spending 3% hours 
on the six different phases planned 
for the session. 


New Business Methods 
Slated for Tennessee Meet 


New-style southern business me- 
thods, mixed with old-time southern 
hospitality, will be displayed July 
18-20 as the Tennessee LPGA takes 
over the Andrew Jackson hotel in 
Nashville for its annual convention. 

Education and relaxation are on 
the agenda for all delegates. The con- 
vention will open with registration, 
golf tournament, and some commit- 
tee meetings on July 18. 

The program for July 19 includes 
a welcoming address by Ben West, 
mayor of Nashville. This will be fol- 
lowed on July 19-20 with other ad- 
dresses, including a speech by Art 
Kreutzer of the National LPGA; 4 
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GO HAND IN HAND... — 
THAT’S WHY MORE AND MORE DEALERS WANT 


EMPIRE ¢2 200° 







































































© SUMMER & WINTER ®© FORCED WINTER @ COUNTER FLOW Gae HIGHBOY CLOSET 
ALL WEATHER CONDITIONERS AIR CONDITIONERS WINTER AIR CONDITIONERS “ZERO CLEARANCE” 


AMERICA’S FINEST QUALITY LINE WINTER AIR CONDITIONERS 
OF GAS APPLIANCES! 


Now available to increase your sales volume is a 
variety of attractive Gas Heaters and Air Condi- 
tioners that will stop store traffic. You will find in- 
creased sales and profits. 


See your distributor or write direct to EMPIRE today. 


ae FLOOR FURNACES EASIER SALES EASIER SERVICE “~~ @ nonizontal BNIT 
EASIER INSTALLATION WINTER AIR CONDITIONERS 


stud a Complete Line of Gas Circulator Heaters 
STOVE COMPANY 


5 ee ee 


WORLD S LARGEST MANUFACTURER OF Gas FLOOR FURNACES 
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Harper-Wyman Co. demonstration 
on gas vs electricity for cooking; a 
forum discussion led by John Bise 
of Triopane Gas Inc., Nashville, con- 
cerning the evils of TVA and the ef- 
fect on industry; and other aspects 
of L. P. gas in the south. 

Entertainment planned for wives 
attending the convention includes a 
limousine tour of the historic home 
of Andrew Jackson: an afternoon tea 
and a full day for sight-seeing around 
Nashville. 

An outstanding group of after-din- 
ner speakers will attend the conven- 
tion: Ed Harding, North Carolina’s 


ambassador of goodwill; Eugene 
Flack, naionally know humorist; and 
W. H. Alexander of Oklahoma City. 
J. Max Fetty will emcee the conven: 
tion. 

Completing the entertainment pro- 
gram will be a folk music festival, 
square dancing, hill-billy specialty 
acts and the L. P. gas ball held at the 
Plantation club. 


Allison Elected President 
South Dakota LPGA 


Election of Henry Allison as presi- 
dent concluded the recent two-day 
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"6 J-BOSS 


GROUND JOINT FEMALE °g 
COUPLINGS—STYLE X-34 


Unequalled for safe, durable, trouble-free connections on all L-P 
Gas hose. Ground joint union between stem and spud provides 
washerless, leakproof seal. Furnished with super-strong “Boss” 
Offset and Interlocking Clamps. All parts steel or malleable iron, 
thoroughly .rustproofed. Sizes 14” to 6”, inclusive. Also available 


in washer type, and with companion. “Boss” 


Male Couplings. 


Stecked by Manufacturers and Distributors of Industrial Rubber Products. 


DIXON Vielve & Coupling 0 


GENERAL OFFICES & FACTORY 


PHILADELPHIA 272, PA 





convention of the South Dakota Li. 
quefied Petroleum Gas Association. 
The convention was held in Huron, 
S. D. 

Other officers elected were N. H. 
Margulies, Rapid City, vice president; 
Russell Fortner, Britton, secretary- 
treasurer; and Harry Hatch, De!l 
Rapids, re-elected executive secre- 


More than 130 were in attendance 


“at the convention. 


Fetherston Elected 
To NFPA Board 


At the recent annual meeting of 
the National Fire Protection Associa. 
tion in Washington, D. C., Frank 
Fetherston, vice president of the 
Liquefied Petroleum Gas Association, 
was elected to the board of directors. 
There are 18 members of this board. 

Mr. Fetherston recently returned 
from Florence, Italy, where he at- 
tended an international conference 
on compressed gas connections. The 
conference dealt with container con- 
nections, including those used with 
L. P. gas. 


Ohio LPGA Appoints 
Permanent Secretary 


Ohio Liquefied Petroleum Gas As- 
sociation has recently appointed 
Richard E. Mueller as full-time, per- 
manent executive secretary. This new 
position was established and filled 
by the trustees so that a permanent 
officer could devote full time to the 
administration and coordination of 
the association activities. 

Mr. Mueller has a broad and diver. 
sified background in sales, market- 
ing and management. Since 1951 he 
has been engaged in management 
consulting work, stressing industria! 
sales and business economics. 





Echoes of the 
Chicago convention 


Col. E. L. Mills and Alfonso C. Fink, 
from Mexico City, leave the Coniad 
Hilton for a ride in the propane oper- 
ated cab owned by Howard Blumberg. 
This is one of more than 100 conve:t- 
ed cabs operating in the Chiccgo 
downtown district. 
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BY rf @ MORE “quick-sale” features! 
“pe OMe @ MORE heat from every penny’s worth of fuel! 


HAS THE SENSATIONAL @ MORE powerful advertising helps! 

f @ BIGGEST sales-producing merchandising plan! 
Superfan @ MOST liberal cooperative advertising program! 

; Dealers records prove that Superflame sells in big volume easier and faster! Big 


power packed promotions build traffic and boom business. A Superflame fran- 
FORCED AIR HEATING chise is your most valuable heating appliance franchise. 








3 Superfan is the basis for the most 
nk, successful home heater promotions ever 
ie Soins Eros hesesheias aiete on GET FULL DETAILS 
as complete"'supercharged”’ sales program! OF THIS POWER 
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SERVEL INC. — Paul R. Kennedy 
has been appointed southern regional 
manager, according to James F.. Don- 
nelly, vice president in charge of 
sales. He succeeds A. J. Schullstrom, 
who has resigned. 

As southern regional manager with 
headquarters in Atlanta, Mr. Ken- 
nedy will handle the promotion and 
sale of Servel refrigeration and air 
conditioning products through distri- 
butors in nine southern states. 

Mr. Kennedy joined Servel in 1947 
as assistant advertising and sales 
promotion manager. He later became 
manager of the retail sales develop- 
ment department, and was succes. 





sively manager of the Los Angeles 
sales district, mid-western regional 
manager with headquarters in Chic- 
ago, and since 1952 southern manager 
of the public utility division. 
Another Servel appointment is that 
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of John F. Myers, of Braintree, Mass., 
as district sales manager for New 
England. The announcement comes 
from Neal E. Schuman, field sales 
manager of the appliance division. 

In this new position, Mr. Myers will 
assist distributors in Massachusetts, 
Rhode Island, Maine and Connecticut 
in the promotion and sales of Servel 
refrigerators, portable refrigerettes, 
home freezers, room air conditioners 
and water heaters. 

He succeeds John S. Ryan, former- 
ly of Waltham, Mass., who has recent- 
ly joined the staff of Knighton-Keune 
Co., Servel distributors.at Miami, Fla. 


STEEL COOPERAGE DIVISION — 
Sam Denno has recently joined the 
sales force of the 
Steel Cooperage 
division of the 
Serrick Corp. of 
Detroit, manu- 
facturers of pro- 
pane cylinders. 

Before becom- 
ing a member of 
the Steel Cooper- 
age group, Mr. 
Denno was gen- 
eral manager of 
and in charge of sales for Mishawaka 
Trailer Sales at Mishawaka, Ind. In 
his present position he will handle 
the sale of all propane products of his 
company. 


ROBERTSHAW-FULTON CON. 
TROL CO. — The appointment of 
George S. Chappars to the newly- 
created post of 

director of adver- 

tising and public 

relations for Ro- 

bertshaw - Ful: 

ton Controls Co. 

is announced by 

John A. Robert- 

shaw, president. 

Mr.C happars 

will be located 

at the Greens- 

burg, Pa., execu- George $. Chopper 
tive offices of the company. 

Mr. Chappars was formerly an ac: 
count executive in the public rela- 
tions department of Ketchum, Mac 
Leod & Grove, Pittsburgh advertising 
agency, and previous to that wes 4 
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That gives them a valid claim to being 
the finest propane valves ever used by 
the petroleum industry. 

These propane valves will not leak 
at the stuffing box or anywhere else, 


due to unique stuffing box design. 


There is no diaphragm. Eliminating it 


and using a non-rising stem makes 


these valves extremely compact—an 


dirt particles are present. The stuffing 
box seal may be replaced under pres- 
sure if necessary. 

These globe and angle valves are de- 
signed for use in bulk plants, cylinder 
filling stations, industrial, installations 
and truck tanks. Brass, cast steel and 
stainless steel models are available in 


regular or flanged styles. The valves— 








































































































“ advantage in close quarters such as made in 1”, 2”, 24” and,3” pipe sizes PROPANE HOSE REELS 
vake 
1. In @ @ truck tank manhole. Doing away —are designed for 400 pounds work- _— These hose reels, with explosion-proof 
ps motors, listed by Underwriter’s Labora- 
tories, Inc., are ideal for propane han- 
» GLOBE VALVES ANGLE VALVES DIMENSIONS dling. Lightweight and strong—every part 
t of on Wt. : Wt. D E of steel, malleable iron or brass. Cast.iron 
wly- slaen aantl anen Hm | he is never used. Each has 6 ball bearings 
with hardened and ground races. The 
A-3581 A-3761 | 13.1 Ibs. 2%" Aw P 
swing joint features uninterrupted pas- 
A-3574 A-3832 | 22.3 Ibs. 6” ; ‘ wa 
sages and self-tightening seal, enabling it 
31:7 Ibs. Gh" | 3% to withstand the toughest work loads. 
ee ARAMINGO AVENUE AND EAST TIOGA STREET, PHILADELPHIA 34, PA. 
1 ae Pacific Coast Distributors: 
te Oil Marketing Equipment Co., 325 Fremont Street, San Francisco 5, California 
ie Howard Supply. Co., 5125 Santa Fe Avenue, Los Angeles 11, California 
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member of the advertising depart- 
ment of Armco Steel Corp, Middle- 
town, Ohio. 

Other recent appointments are: 
Donald Daily and William H. John- 
son to the sales staff of the Fielden 
instrument division. Fielden pro- 


duces electronic instruments for in- 


dustrial and laboratory use. 
Lawrence C. Connollly has been 
appointed to the management of the 
Boston sales office of Fielden instru- 
ment division. Mr. Connolly joined 
the company in 1950 as sales engineer 
and for several years has covered 
the New England area. Formerly, he 
served as sales engineer for Linde 


Air Products, and prior to that was 
associated with Westinghouse Elect- 
ric Corp. 


PREWAY INC. —A..A. Kohler has 
joined the firm as sales representa- 
tive for all cooking and heating ap- 
pliances in Ohio and western Penn- 
sylvania. 

Other appointments include that of 
Robert E. Neuman as sales represen- 
tative for northern Indiana and west- 
ern Michigan, while H. H. Niemann, 
vice president in charge of manufac- 
turing, has appointed H. G. Morse as 
his assistant. 








BUTANE and 
PROPANE SYSTEMS 


Aboveground 


Underground 


NORMAN PRODUCTS CO.—Rus. 

sell G. Dawley, sales manager of the 

Norman Pro. 

ducts Co., Colum. 

-bus, Ohio, en. 

nounces the ap. 

pointment of 

John Philip Scho. 

enfeld as the Nor. 

man _ representa- 

tive serving dis 

tributors in 

; Maryland, Vir. 

ginia, Delaware, 

J. P. Schoenfeld North Carolina 
and Washington. | 

Mr. Schoenfeld will handle the com- 

plete line of Norman gas heating and 

air conditioning equipment. He has, 

for many year, been well known 

throughout his territory as a sales 


‘specialist in the heating and allied in. 


dustry field. 

Norman Products also announces 
the election of officers at its annual 
meeting. 

Edward A. Norman Jr. was elect- 
ed president and treasurer. Mr. Nor. 
man has been president of the com. 
pany since its founding. 

Chosen to serve as vice president 
and secretary was Edward A...Nor-. 
man Sr. 

Royce F. Eyerman will serve as 
assistant treasurer and assistant sec- 
retary. 

Russell G. Dawley continues as 
sales manager and will direct the 
firm’s current expansion plans for 
nation-wide sales distribution of Nor. 
man heating equipment. 


AMERICAN AIR FILTER CO. — 
John W. Frazier has been named 
field manager of air filter sales. With 
headquarters in Pittsburgh, Mr. Fra- 
zier will work with the various dis- 
trict sales offices. throughout the 
United States. . 


SURFACE COMBUSTION CORP. 
—The appointment of Edmund H. 


Charlotte D-Hydrated Butane and Propane Systems give 
long, dependable service with minimum maintenance. 
Easily operated, close-fitting hinged metal hoods cover 
valves and accessories. 


Lloyd as national representative for 
Janitrol division of Surface Combus- 
tion Corp. has been announced by 
Harry C. Gurney, Janitrol heating 
and air conditioning division sales 
manager. Mr. Lloyd formerly was 
Janitrol district sales manager for 
the state-of Virginia. 

Edward J. Gaus is the new Janitrol 
sales representative in the St. Louis 
territory and will work with Car! H. 
Langendorf, district sales manager. 
Mr. Gaus will represent the Janitrol 
line of home, industrial and com:er- 
cial heating and cooling equipment. 

James L. Strong has been named 
field representative in the New York 
area for Janitrol, according to K G. 
Hull, district sales manager. Mr. 
Strong will represent the companys 


Aboveground tanks equipped with steel feet . . . concrete 
saddles if desired. 


Both aboveground and undergrgound systems are fur- 
nished with a complete set of valves, fittings and regulator. 


Available in a wide range of capacities. 
Shipments in straight or mixed transport loads. 


Write today for full details and prices on 


D-Hydrated ASME Cylinders, Engineered Truck Tanks, 
D-Hydrated LP Gas Systems, Duo-Tested Anhydrous Ammonia Tanks 


CHARLOTTE TANK CORP. 


P. O. Box 8037 CHARLOTTE 8, NORTH CAROLINA 
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Fair-Traded 2nd Nationally 


EXCLUSIVE WARM MORNING HEAT RAMP 
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WARM MORNING Gas Heaters are engineered and built to give 
consistent top performance with L. P. gas. That’s why more and more 
L.P. gas dealers are selling this nationally famous line with a “pre- 
the sold” reputation. 


Add to that WARM MORNING'S Fair Trade profit protection policy. 
Warm Morning not only makes sales for you — you make full-profit 
sales. And Warm Morning is pre-selling your community through 
powerful national and regional consumer advertising — plus a hard- 
hitting program of dealer advertising and local market promotion. 


Write for full information 
on what WARM MORNING can do for you. 
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Gets more heat from fuel ... increases efficiency. . . improves circulation 
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Warm Mornine 

GAS INCINERATOR 
QUICK-BURNS BOTH TRASH 
AND WET GARBAGE 


Full firebrick lined! Won’t rust or burn out. 
Retails at only $99.95. With automatic 


i clock timer $109.95 plus installation. 


Wire, write or phone for fair- 
traded dealership. 


Kansas City, Mo. 
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line of residential, industrial and 
commercial heating and cooling 
equipment in the New York City ter- 
ritory, with offices in the Transporta- 
tion Building, 225 Broadway. 


AFFILIATED GAS EQUIPMENT 
INC.—Two important promotions in 
the top management group of this 
company have been announced by 
Lyle C. Harvey, president. 

Howard L. (Red) Clary, who has 
been assistant general manager of 
the Bryant Heater division, and who 
has also been made director of sales 


for that division, has recently been 
elected a vice president of Affiliated 
Gas Equipment. 

Before joining Bryant, Mr. Clary 
was vice president of the Norge divi- 
sion of Borg-Warner Corp. During 
World War II, he was in charge of 
war production board refrigerator 
and appliance allocations. 

Ronald Campbell, who has been 
assistant to the president of Affiliated 
Gas, and director of manufacturing 
for all plants, was also elected a vice 
president of the corporation. 

Mr. Campbell was vice president in 
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TRUCK DELIVERY 


or DOMESTIC 
STORAGE TANKS 


Go Bagwell -General! 


Engineer designed, built to specifications and . 
field tested, you can depend upon Bagwell- 
General Truck or Domestic Storage Tanks. 


TWIN OR 
SINGLE 
BARREL 


LIGHT 
WEIGHT 


* ASME U69 to meet all Federal and State 
Requirements, our tanks are U/L Approved. 


LOW COST 


FULL OR 
SEMI- 
STREAMLINED 


1250 to 1450 W.G. Full Streamlined s 


Domestic Tank for Pick-up, Trailerload or Carload 


Write for Further Information and Prices 


BAGWELL-GENERAL 
wire STEEL CO, , telephone 


apulpa 2680 


SAPULPA, OKLAHOMA Tulsa 50-8500 





Ronald Campbell Howard L. Clary 


charge of manufacturing for Landers, 
Frary and Clark in New Britain, 
Conn., for several years before join. 
ing Affiliated Gas Equipment. 


NORRIS - THERMADOR CORP. — 
The appointment of Rodney J. Mas- 
tick as manager of cylinder sales was 
announced recently. Mr. Mastick was 
previously western sales manager of 
the firm’s compressed gas cylinder 
division. 


INTERNATIONAL HARVESTER 
CoO. — R. M. Buzard, manager of 
sales, motor truck division, an. 
nounces the reassignment of three 
regional sales managers, B. M. Kais- 
er, R. G. Greer and J. F. Adams. All 
three continue to make their head- 
quarters at the company’s general 
office in Chicago. 

Mr. Kaiser, formerly Eastern re- 
gion manager, has been transferred 
to the Southern region. 

Mr. Greer, formerly East Central 
region manager, has been transferred 
to the Eastern region. 

Mr. Adams, formerly Southern re- 
gion manager, has been: transferred 
to the East Central region. 


WORTHINGTON CORP. — Two 
Worthington men assumed manager- 
ial posts in the corporation’s power 
pump section in its recent move 
from Harrison to the Oil City works. 

W. F. Weinreich, Oil City works 
manager, announces the appoint: 
ment of E. W. Theilig, formerly pro- 
duct engineer at Harrison, as chief 
engineer of the power pump engi- 
neering department. 

A. F. Welsh, manager of recipro- 
cating pump sales division, states 
that R. K. Grobholz has been named 
manager of the reciprocating pump 
sales section at Oil City. 


MALLINCKRODT. CHEMICAL 
WORKS — The appointment o/ E 
Richard (Dick) Kuehne of Linc-ln- 
wood, Ill., as Chicago district s. les 
manager for Mallinckrodt Chem cal 
Works, St. Louis, is announced by 
G. C. Bradshaw, western division 
sales manager. 

As Chicago district sales manager, 
Mr. Kuehne will be in charge of sales 
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SUNBEAM announces a new line 
of compact gas-fired utility units 


o Sunbeam quality. . . competitively priced 
Ideal for new homes and modernization jobs 


be <— SMALLEST SIZE | ONLY [1314 WIDE —# 




















r of 


der} |MMEDIATE DELIVERY in all 7 sizes ALL UNITS ARE 57” HIGH 
—from 50,000 to 200,000 Btu input 


AND 281%" DEEP 


‘ER 

of @ All models in this New Wyandotte line (the GUA 

an. series) are A.G.A. approved for one-inch clearance. GUA-50 
And the 50,000 to 125,000 Btu sizes are available in 

Tee @ models approved for zero clearance. The 50,000 Btu 50,000 

als- §@ input size is one of the industry’s slimmest units. Even |} Btu input 

All § the 200,000 Btu unit can be carried completely assem- 

ad. bled through a normal doorway. 

il But compactness isn’t the only advantage of the GUA-75 

' GUA series. Every unit has a sectional “jet action” P 
heating element, and stainless steel, ribbon-type 75,000 

re- burner. The blower is mounted to slide out like an Btu input 


ordinary drawer for cleaning and oiling. Return air 

connections may be made at the bottom or either side. 

All service work can be done from the front of the 

ral pt Aes units are finished in Sunbeam’s attractive GUA-100 
red orge . oa 

The New Wyandotte will fit every requirement you 100,000 

; will have for a gas-fired utility type winter air condi- Btu input 

re @ tioner. Get complete information about this ultra- 

red # modern line from your Sunbeam distributor. He is 

listed under “‘Furnaces’”’ or “Air Conditioning Equip- 

ment” in the Yellow Pages of your phone book. Sun- 

beam Air Conditioner Division, American Radia- 

WO @ tor and Standard Sanitary Corporation, Elyria, Ohio. 












































er- . 3 MODEL GUA-100 
. These units undergo BP 2 100,000 Btu 
ve 
ks. IMPORTANT 4-POINT INSPECTION 0” and 1” clearance models 
7 the industry’s most thorough test : GUA-T75 Factory-assembled and completely 
fe 1—Heating elements are apie gee owe valves Bhs lapet wired, including all controls . . . 
1et action 8 ‘ i 

ie fens b wena ve 6 vale ce ete one oe Mob ee: most compact units on 
i essure, . ce 

2—Gas manifolds are tested 4 Uni “Installati ; i i 
roa under 4 to 6 pounds of Tested’ oleae Spe GUA-200 aan. Pi carried through 

alr pressure, assemDly. - . Ratd mabey 
tes [J ~nvtallation Tested” means testing of the completely assembled Bite input Designed for simple, quick installa- 
i) lve pan ene. 
ad These SUNBEAM tests assure you of high-quality, Approved by 
service-free, ready-to-operate units. American Gas Association 
AL 
E 
c | American-Stardard 
es 
- SUNBEAM AIR CONDITIONER DIVISION 
ELYuin, OHIO 


xr, ‘ Executive Offices: Bessemer Building, Pittsburgh 22, Pennsylvania 
es Serving home and industry: AMERICAN-STANDARD * AMERICAN BLOWER = CHURCH SEATS & WALL TILE > DETROIT CONTROLS + KEWANEE BOILERS - ROSS EXCHANGERS - SUNBEAM AIR CONDITIONERS 
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Harvey's |; 


Aluminum:::: 
tube 
will 
reduce 
your 
costs 











Harvey Aluminum AGA gas appliance tube re- 
duces your costs through prepaid shipping costs, 
on schedule delivery, and low prices. Whether 
your tube requirements are small or in carload 
lots, you'll get prompt delivery, the highest qual- 
ity product, and the lowest possible price from 
Harvey Aluminum. Harvey is currently supply- 
ing a full range of alloys, diameters and lengths. 
And remember—you save the full amount of 
your freight bill because Harvey prepays the 
shipping costs to your plant. 


MAKING THE MOST OF ALUMINUM... FOR EVERYONE 


ee RVEY The men at Harvey Aluminum 


are dedicated to the idea of 


luminum a ae 














HARVEY ALUMINUM SALES, INC. 
TORRANCE—LOS ANGELES, CALIFORNIA 
BRANCH OFFICES IN PRINCIPAL CITIES 


An independent facility producing special extrusions, press forgings, bar stock, forging stock, tubing, 
impact extrusions, aluminum screw machine products, and related mill products, 
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activities in Chicago and surround. 
ing communities, Milwaukee ard 
Madison, Wis.,,and the state of Iowa. 
This is part ofthe territory former'y 
supervised by regional sales mana- 
ger, Walter R. Nay, who died April 6. 


AMERICAN RADIATOR & STAN. 
DARD SANITARY CORP. — Ray. 
mond A. Stoesser has been appointed 
vice president, general manager of 
the plumbing and radiator heating 
division of American Standard, Jo. 
seph A. Grazier, president, has an- 
nounced. 

Prior to the appointment, Mr. 
Stoesser was serving as general man- 
ager of manufacturing for the divi. 
sion. He began his association with 
American Standard in 1924. 


ANCHOR PETROLEUM CO.—G. M. 
(Mike) Pennock Jr., has been named 
manager of the 
truck sales divi- 
sion of Anchor 
Petroleum Co.’s 
home office in 
Tulsa, it was an- 
nounced by W. 
A. (Bill) Baden, 
Anchor presi- 
dent. 

Mr. Pennock’s 
new duties entail &, M. Pennock Jr. 
the supervising 
of truck sales in all district offices, 
as well as the home office, and mana- 
gement of trucking operations in a 
nine-state area. Customer contacts 
and plant operations are also con- 
trolled from Mr. Pennock’s office. 
Prior to his new appointment, he was 
assigned to the tank car and general 
sales division of Anchor. He joined 
the petroleum firm in November, 
1950, after leaving Barndall Oil Co. 
of Tulsa. 


BRYANT HEATER DIVISION—K. 
T. Davis, director of engineering, re- 
cently announced the appointment of 
Glen A. White as the newest menm- 
ber of Bryant’s engineering staff. 
“Glen” comes to Bryant from Eureka 
Williams Co. where he was chief re- 
search engineer. 

As engineering coordinator, Mr. 
White’s principle duties with Bryant 
will lie in the field of administration 
within the department and _ lia:son 
with production and sales. 


CALORIC STOVE CORP. — [The 
president of Caloric, Julius K'ein, 
has announced the appointmen: of 
E. W. Westland as manager of built 
in gas range sales. Mr. Westland will 
devote his time to sales and sales »ro- 
motional plans to merchandise the 
Caloric built-in gas ranges. 
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| TWO GREAT NAMES... 


a <a a] HOTEL COMMODORE 


LN. es 42nd STREET AT LEXINGTON AVENUE, NEW YORK 17, N.Y. 


Equipped with GARLA ND eee 


an | : a THE GREATEST NAME IN COMMERCIAL COOKING! 





Mr, 


ivi. 


rith 


From coast to coast .. . Garland is 
FIRST CHOICE over all others! 


What are the reasons for Garland’s 
clear-cut sales superiority? 

Naturally, these reasons vary accord- 
ing to the job! 

Short-order cooks like its speedy ways 
and economy! Popular restaurants like 
Garland flexibility-with-quality per- 
formance. Hotels like its rugged dur- 
ability and efficiency, too! 

But whatever the job ... Garland does 
it best! That’s why Garland equipment 
is used in more leading restaurants, 
hotels, clubs, schools and institutions 
than any other make! Phone, wire or 
write for full details! 
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ee The battery formation illustrated includes: 
_— Spectro-Heat Hot Top; Open Top; Unitherm Fry Top; Deep 

ae Fat Fryer; and Side Fired Broiler. Units available in standard black- 
Mr. i a Japan or Stainless Steel finishes. 








he Have you 

H joined the 
* 45-29 Club? 
g Heavy Duty Ranges © Restaurant Ranges e  Broiler-Roasters Fat F 

vill L Broiler-Griddles e Roasting Ovens e Griddles e Counter Griddles ° ONeetie Ranges 


the PRODUCTS OF DETROIT-MICHIGAN STOVE CO., DETROIT 31, MICHIGAN 
“PRODUCTS IN CANADA: GARLAND-BLODGETT LTD.—1272 Castlefield Ave., Toronto 
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ECLIPSE FUEL ENGINEERING CO. 
—Charles R. Wirth has been named 
district representative by Eclipse 
Fuel Engineering Co., Rockford, IIl., 
for the company’s newly-established 
West Coast district office in Glendale, 
Calif. 

Mr. Wirth, who has had many years’ 
experience in the industrial heating 
and process equipment field, will 
have complete charge of the new of- 
fice, sales engineering and the distri- 
bution of Eclipse industrial furnaces 
and combustion equipment. He has 
served with Eclipse as a sales engi- 
neer in the Rockford area. 


ROCKWELL MANUFACTURING 
CO.—William H. Shenkle, a gas pro- 
ducts engineer with the Rockwell 
Manufaturing Co. instrument divi- 
sion at Tulsa, Okla., has been named 
chief engineer of the division. 

Mr. Shenkle, a native of DuBois, 
Pa., was graduated from the Massa- 
chusetts Institute of Technology in 
1951 with a mechanical engineering 
degree. 

From 1942 to 1951, he was em- 
ployed on a part-time basis in the 
maintenance and engineering depart- 
ments of Rockwell’s gas meter plant 
at DuBois. 
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J. I. CASE CO.—Robert W. Baird J1. 
has been elected vice president of the 

>» company. For 4 
number of years, 
Mr. Baird was an 
economic consul- 
tant to the Case 
Co. before he 
joined the ox. 
ganization in 
1952 as assistant 
to the executive 
vice president. 
Later he was ap- 
pointed assistant 


R. W. Baird Jr. 


to the president. 

Mr. Baird will continue to handle 
many general administrative mat- 
ters. He has direct supervision and 
responsibility for the following staff 
departments in Racine: industrial 
relations, methods and rates, plant 
engineering, and engineering stan. 
dards work. 








H. Ward Cheeseman 








H. Ward Cheeseman, senior sales 
engineer of Sprague Meter Co., 
Bridgeport, Conn., passed away re- 
cently at the age of 74. “Ward,” as he 
was familiarly known among the gas 
fraternity, was associated with the 
company 48 years, having started as 
a timekeeper in May, 1906, later be- 
coming foreman. During World War 
I, he acted as branch manager of the 
Davenport, Iowa, office, and had cov- 
ered the eastern territory from 
Maine to Florida and west to Buffalo 
for nearly 30 years. 

He was one of the original 13 mem- 
bers of the Gild of Ancient Supplers, 
and was a member of the American 
Gas Association, the Pennsylvania, 
New England and New Jersey Gas 
Associations. a 


rr" 





Charles R. Crane ll 











D0 BLE MECHANICAL SEAL 
PROTECTION FOR BEARINGS 

Look closely at the diagram above. See the many ad- 

vanced engineering features in this ew Invader pump! 


Thanks to the double mechanical seal, these pumps 
can’t leak. The bearings are protected against water 
and dirt, assuring long, trouble-free operation. 


Mounted on your trucks or installed in your bulk 
plant, Invader LP-Gas pumps will give you the kind 
of service you have always wanted! 





HERE’S ANOTHER REASON 
why Invader pumps per- 
form better... longer. Im- 
proved, rounded tooth de- 
sign assures less “down” 
time, fewer replacements. 








Write for Specifications, Dimensions and Prices 
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3 The SCHIRMER-DORNBIRER PUMP Co. 





PUMPS 


3719-East 39th Street...°.-Cleveland.14, Ohio 





Charles R. Crane II, vice president 
and director of Crane Co., died re 
cently at his home in Chicago. He 
was 61 years of age.. 

A grandson of the founder of Crane 
Co., Mr. Crane was associated with 
the company for 46 years. He staried 
as an apprentice molder at the com- 
pany’s Chicago factory in 1908. 

Mr. Crane filled many sales and 
executive positions with the com- 
pany and in January, 1935, he was 
elected vice president in charge of J 
European operations. 

At the time of his death he had su- 
pervision over the executive policy 
of the company’s subsidiary in Eng: 
land. 
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Delivers these famous ball valve 
benefits ' 


Leakproof seal 


V 
J Quick opening and closing 
V 
V 


Extra-long, trouble-free service 


Want a tight’seal? Want speed — 
no wasted time? 


Then insist on Rockwood ball 
valves. Their special ball construction 





New Lower Cost 
Steel Ball Valve 
_ Joins Rockwood Ball Valve Family 


prevents leaks, makes possible quarter- 
turn openings or closings even under 
full pressure, permits round flow, of 
fluids and gases, assures extra-long 
service. You cut costs through 
speedier, more efficient operation — 
reduce hazards when protection 
against leakage is important. 


Famous Rockwood ball valves now 
come in a choice of models. Get the 
facts on the new, lower cost steel 
ball valve. Ask for full details on the 


ROCKWOOD BALL VALVES 


ROUND F. 
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FFFICIENCY 


original bronze or steel ball valves 
with their full round flow and chrome- 
plated bronze balls. See coupon for 
sizes — mail today for complete in- 
formation on any or all of these 
long-life valves. 


ROCKWOOD SPRINKLER COMPANY 
407 Harlow Street 
Worcester 5, Mass. 


Please send me illustrated folder on 


(] New Rockwood Steel Ball Valve 
in 3%” to 2” pipe sizes. 
( Original Rockwood -Bronze Ball 
Valve in 3%” to 2” pipe sizes. 


(0 Original Rockwood Steel Ball 
Valve in 3” and 4” pipe sizes. 





CE 


PROPANE 
CYLINDERS 


Exactingly fabricated to 
ICC4BA240 specifica- 
tions of High-Strength 
Steel .: . Light in Weight 
but strong and durable 
. .- Lee Cylinders are 
truly CHAMPIONS of 
the industry. 





STEEL COOPERAGE 
DIVISION 
THE SERRICK CORPORATION 


4801 BELLEVUE e 


DETROIT 7, MICHIGAN 


All associations are invited to 
send in dates of their forth- 
coming meetings for this 
calendar. 


1954 


- JULY 


July 6-9—American Home Economics 
Association. Convention, San Fran- 
cisco, Calif. 

July 8-10—Michigan LPGA. Summer 
meeting, Charlevoix Beach hotel, 
Charlevoix. 

July 12-15—Western Liquid Gas As- 
sociation. One-day safety training 
meetings. Bakersfield — July 12; 
San Bernardino — July 13; San 
Diego — July 14; Los Angeles — 
July 15. 

July 18-20—Tennessee LPGA. Con- 
vention, Andrew Jackson hotel, 
Nashville. ; 


July 25-27—Kentucky LPGA. Annual! 
convention, Kentucky Hotel, Louis- 
ville. 


AUGUST — 


August 8-10—Alabama LPGA. An- 
nual convention, Battle House, 
Mobile. 


SEPTEMBER 


Sept. 15-17—National Petroleum As- 
sociation. Annual meeting, Tray- 
more hotel, Atlantic City, N. J. 


Sept. 19-21—New Mexico LPGA. 

Convention, La Fonda Hotel, Santa 

Fe. ‘ 

Sept. 27-28—Symposium on L. P. gas 
testing methods. Hotel Statler, St. 
Louis, Mo. 


Sept. 27-28—Virginia LPGA. Annuol 
convention, Hotel Roanoke, Roan- 
oke. 


OCTOBER 


Oct. 11-13—-AGA. Convention, At- 


lantic City, N. J. 
Oct. 17-19——Ohio LPGA. Annual cor- 
vention, Neil House, Columbus. 


Oct. 18-19—Kansas LPGA. Conven- 
tion, Hotel Broadview, Wichita. 


Oct. 18-22—National Safety Con- 
gress, Chicago. 


NOVEMBER 


Noy. 4-5—lIllinois LPGA. Fall con- 
— St. Nicholas Hotel, Spring- 
ield. 
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Top picture shows five rail carloads (part of ship- gas Co., Bainbridge, Georgia. Bottom picture shows 
ment) rolling south to Hydrogas Co., Quincy six transport loads heading for Nebraska. Wherever 
Florida. Purchase made by J. S. McKenzie, Hydro- you go it’s McNamar. 


Whether Ordering 115 Gallon Domestic Systems ’} ect ree Tor Gully 
or 30,000 Gallon Storage Tanks ee 


Call, wire or write for McNamar’s 
laid-in price by truck or rail ship- 
ment. 


Dea lers Sa ve RAo n ey When you buy McNamar’s you’ve 


bought the best tanks money can buy. 


So make your next tanks McNamar’s. 
by McNamar F. I. T. Rates 


PHONE 2-6293 


Shipping tag on the 30,000 gallon tank reads Wisconsin. 


-NeNAMAR 
eo McNAMAR 


BOILER TAN K 


BOX 8 ¢@¢8 TUL S Bee eet AH-OMA 
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TANK 
MANIFOLDS 


Cat. No. 42000 


When ordering tanks be sure 
to specify Weatherhead mani- 
fold assemblies for vapor, or 
liquid and vapor service. New 
compact, low design—fits under 
any tank hood... fast filling 
assured... large, husky wrench 
pads for positive grip... body is 
new type brass forging...114” 
male pipe mounting threads. 


PRICED RIGHT... 
QUALITY GUARANTEED 


Quick delivery from any one of 
five conveniently located ship- 
ping points: Cleveland, Ohio; 
Albany, N. Y.; Atlanta, Ga.; 
Dallas, Texas; and Memphis, 
Tenn. The Weatherhead Com- 
pany, LP-Gas Equipment Divi- 
sion, Dept. G-1, 300 East 13 1st 
Street, Cleveland 8, Ohio. 


WEATHERHEAD 
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Twin tanks, with a combined capacity of 100 gal., provide propane to heat the 
oven and cooking oil in the doughnut fryer of the Travl-Bake. 


Propane Heats the Oven 
of This Traveling Bakery 


By Patrick M. Clepper 


Picea has played an im- 
portant part in helping a Minn- 
eapolis bakery owner realize his 
idea for setting up a traveling 
bakery. Housewives in suburban 
Minneapolis are now receiving, at 
their door-steps, rolls, doughnuts, 
cookies, pies and cakes fresh from 
an oven heated with propane, 
which travels along in a large bus 
christened “Travl-Bake.” 

J. T. McGlynn, owner of Mc- 
Glynn Bakeries, after 13 years of 
planning recently set his Travl- 
Bake in motion. The bus, about 
28 ft long, is fitted with an oven, 
a doughnut fryer, proof box and 
other equipment essential for a 
practical bakery on wheels. Travl- 
Bake also has a retard refrigera- 
tor where rolls and sweet goods 
are kept until needed for baking. 

Travl-Bake takes three routes 
and follows an exact time sched- 
ule. The bus, traveling at 5 to 10 
miles per hour, stops at the house- 
wife’s signal and offers some 20 
different items for sale. The house- 
wife boards’ the bus, makes her 
selection, pays and is back in the 
house in a few minutes. 

Housewives bring their own 
pans or boxes in which to carry 
the baked goods. The reason for 
this is twofold: it allows the cus- 
tomary 10 to 15 minute uncovered 
cooling off period for the baked 
goods purchased hot from the 
oven; it saves money in packaging 
and wrapping costs, which enables 
Mr. McGlynn to offer baked goods 


from the Travl-Bake at as low or 
lower prices than downtown. 

Two people man the bus— a 
driver who also operates the cash 
register and a baker who operates 
the oven, fries doughnuts, and dec- 
orates cakes. 

And how is baking done in a 
moving oven?’ Travl-Bake has a 
self-leveling oven which adjusts 
to any road grade up to 18% so 
that no cakes will be lopsided. 
The smooth riding chassis keeps 
baked goods from falling. 

A 7.2 hp electric generator fur- 
nishes the electricity necessary for 
the bus, while propane heats the 
oven and the cooking oil in the 
doughnut fryer. Twin tanks, with 
a combined capacity of approxi- 
mately 100 gal., are mounted on 
the rear of the bus.’ At first this 
was thought to be one week’s sup- 
ply, but after three weeks’ run- 
ning time the tanks still did not 
need to be replenished. 


Travl-Bake’s self-leveling oven ad- 
justs to road grade so baked goods wili 
not be lopsided. 
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PREST-O-LITE 


Trade-Mark 


LINDERS 
r LP-Gas 


are your 
best buy 


When it comes to LP-Gas cylinders, your 
wisest, most economical investment is in the 
Prest-O-LiTE Brand. For Prest-O-Lite Cylin- 
ders combine unsurpassed quality, low cost, 
and attractive appearance to satisfy.the exact 
needs of LP-Gas users everywhere. 

Prest-O-LitE. Cylinders are rugged and 
sturdy for long, dependable . service life. 
They’re lightweight. for easier handling at 
lower expense. Factory testing is in excess of 
requirements to assure maximum. safety and 
performance. Every Prest-O-Lite Cylinder is 
deep-drawn to extremely uniform wall thick- 
ness. Durable aluminum enamel protects the 
cylinder finish indefinitely and reduces re- 
painting costs. 

For further information write or ‘phone 
your nearest LrnpE Office today. Ask for free 
booklet F-8187. 


The terms “Linde” and “Prest-O-Lite” are registered trade- 
marks of Union Carbide and Carbon Corporation. 
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Data remains easy to read throughout life of the cylinder. Large charac- 
ters are deeply ‘cut into an extra thick, wide flange on 60-lb. and 100-lb. 
capacity cylinders (into valve protecting head ring of 20-lb. and 40-lb. 
styles). 


Superior anti-rust coating protects the cylinder bottom and interior of 
footring against corrosion—a valuable extra at no additional cost to you! 


Prest-O-Lite Cylinders are available in the popular 20-lb., 40-lb., 60-lb. 
and 100-lb. capacity sizes, with or without valves, Other styles can be made 
to order. 


LINDE AIR PRODUCTS COMPANY 
A Divisid £ fini ae a etfct-melate hk Giela ster, ‘nore? 


f 


East 





Petrolane and Andrews 
Butane Consolidate 


Consolidation of Petrolane Ltd. 
and Andrews Butane Co., effective 
May 27, has been announced by P. E. 
Foote, president. The consolidation 
brings under common management 
the operations and marketing facili- 
ties of the two companies, both with 
headquarters in Long Beach, Calif. 
Included are wholesale distributing 
facilities cavering southern and cen- 
tral California and western and 
southern Nevada, and 38 retail opera- 
tions in the same area. It is believed 


Buta 





that this is now the largest LPG re- 
tail marketing organization in the 
west. 

The consolidation was accomp- 
lished through the exchange of capi- 
tal stock, all the shareholders of An- 
drews Butane Co. having assigned 
their stock in Andrews Butane to 
Petrolane in exchange for an agreed 





Automatic tar kettle heater, 
assembled by Cleasby-Wittig, 


using RANSOME B-5U torch-type 
urner with B-1U pilot burner. 


For steady, year- 





round fuel loads 


convert 


vat and tank heaters 


to LP-gas 


with Ransome burners 


RANSOME torch and spread head 
burners, in either straight flame or up- 
shot models, are naturals for converting 
small, steady users from oil, kerosene, 
gasoline, coal or wood to safe, clean- 
burning LP-Gas. 


Prospects include all firms heating 
liquids in vats, users of tar and asphalt 
carts, nar eo using molten wax and 
glue, food processors...or any farm or 
home heating application. 


43 


RANSOME COMPANY 


Makers of LP-Gas plumbing torches, 
utility furnaces, burners and stand- 
by plants since 1932. 


RANSOME burners are simple and 
easy to install. By merely changing ori- 
fice they can be used with any gas or 
pressure...and over a wide range of 
B.t.u.’s. When ordering, please specify 
fuel and pressure to be used. 

Now’s the time to swell your year-round 
fuel load by selling RANSOME burners 
for conversion purposes. Write TODAY 
for price list, discounts and burner 
literature. 


Liquified Petroleum Gas Division 


Room A7, 4030 Hollis St., Emeryville, Calif. 


ia. Of 2 i ee 
5 —@ ee (XG (ome 
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upon number of shares of the com. 
mon stock of Petrolane Ltd. 

The Andrews Butane Co. and its 
several subsidiary companies will 
continue to operate as independent 
companies with essentially the same 
personnel as heretofore, but under 
the direction and assistance of the 
Petrolane management group, which 
now includes certain of the former 
officers of Andrews’ Butane. 

William P. Andrews has retired 
as president of Andrews Butane, but 
will devote part of his time to the 
consolidated organization as an advi- 
ser and consultant. 

The general management of Petro. 
lane and all of its subsidiary com. 


P. E. Foote W. P. Andrews 


panies will be under the direction of 
the following officers: P. E. Foote, 
president; E. D. Davies, executive 
vice president, and in charge of whole: 
sale marketing; R. J. Munzer, vice 
president in charge of retail market. 
ing; Leonard Andrews, vice president 
in charge of transportation; F. M 
Taylor, secretary and manager of 
purchasing and insurance; R. L. 
Bache, treasurer, assistant secretary, 
and controller; W. G. Ginder, assist: 
ant controller; and W. A. Coglizer, 
manager of advertising and merchan- 
dising. 

Besides the numerous direct retail 
branches of Petrolane, the following 
companies in California are included 
under the consolidated operation: 
Andrews Butane Co., Long Beach; 
Morrison’s Petroleum Service, Yuba 
City and Marysville; Apple Valley 
Gas Service, Apple Valley; Garden 
City Butane Service Co., Morro 3ay, 
Santa Maria, and Solvang; Oakford 
Gas & Appliance Corp., Long Beach 
and Ontario; American Butane Co. 
Oxnard, Simi, and Van Nuys; Oak- 
ford Gas & Appliance Corp. of Re 
mona, Ramona, Vista, El Cajon and 
Campo; Pioneer Gas Service, Santa 

« Ana and Romoland; Domestogas Ser: 


vice, Imperial; Paradise Valley Bu 
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CcCOLUMBIAN 
Full-Skirted Delivery Trucks 


Backed by 60 years’ tank-build- 
ing experience. Pump mounted 
with direct-driven power take- 
off. Engineered to your state 
regulations. Built for speedy 
transfer. Pictured is 1600-gallon 
custom made unit. Curbside or 


reay-mounted controls. 


Delivery Trucks ¢ Semi-Trailers 
Storage Tanks « Domesti 


7 COLUMBIAN Custom Built Semi-Trailer 


To your order, single barrel or double. Greatest 
ws strength with lightest weight for a payload that PAYS! 
a? 4725-gallon single barrel transport, right. 
0te, 
itive 
nole- 
vice 
rket. 


¢ ~ COLUMBIAN Bulk Storage 


; i =< Long service life assures you maximum economy. Sizes 
to meet every need. ASME code construction through- 

_L ' out. Single or multiple installations. At left, dealer tanks 

tary, up to 6000 gallons capacity. 

ssist: : 

lizer, 


ha ANDRO ue) COLUMBIAN Twin-Barrel 


For delivery or transport, note the functional ~ 
etail location of controls, hose reel, metering equip- 
wing ment. Designed to cut delivery time, increase 
uded safety ...no waste motions. All sizes to meet 
tien: ; your specifications. 
2ach; 
4 
és : Anhydrous COLUMBIAN Domestic Systems Wy 


den Ammonia ASME construction, in all sizes. 


3a : Quality materials and workman- 
y; Anhydrous Ammonia tanks up to 6000 ship throughout. Fittings con- 


<ford water gallons. For application, trans- veniently grouped and protected 
seach portation and storage. Fittings pro- by sturdy weather cap. 

tected by heavy shield. An ever-grow- 

ing, profitable side line for you! 


WRITE TODAY for FREE, Completely Illustrated Literature! 


Box 4048-C, | 
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tane Service, Morgan Hill and Wat- 
sonville; Mountain Liquid Gas and 
Appliance Co., Bishop, Leevining, 
June Lake and Brideport. 

Nevada retail distribution is 
handled through Carson Nu-Gas 
Corp., Carson City, Virginia City, 
Minden and Gardnerville; Washoe 
Propane Gas Co., Sparks and Reno; 
Fallon Butane-Propane Co., Fallon; 
Tri-Cities Gas Service, Panaca. LPG 
Corp. is the company’s wholesale 
operation headquartering in Long 
Beach, and Butane Transport Co. and 
Pressure Transportation Service, 


separate corporations with common 
carrier licenses operating in the ser- 
vice of Petrolane Ltd. and other 
shippers. 


College Student Wins 
Contest With LPG Paper 


An Oklahoma A & M college engi- 
neering student won first place in a 
paper competition sponsored by the 
American Society of Mechanical En- 
gineers. Edward Burkholder, who 
presented a paper on “LPG Carbure- 
tion Systems,” received $50 in cash. 





Some of the many Features and 
Qualities of Economy Systems 


ONE PIECE STREAMLINE DOME! 

STURDY DETACHABLE HINGE! 

LARGE ORFICE REGULATOR! 

LIQUID TAKE-OFF, BUILT-IN EXCESS FLOW! 

FLOAT GAUGE, REPLACEABLE SNAP-ON DIAL! 

BOTTOM PLUG FOR LIQUID, OR CLEAN OUT! 

LIQUID LEVEL OUTAGE GAUGE! 
PRESSURE GAUGE OUTLET! 


SEE US BEFORE YOU BUY! 


Economy Truck Tanks, Transports, Skid Tanks, Anhydrous 
Ammonia Tanks and all types of Steel Fabrications. 


DALLAS TA 


201-5 W. Commerce Street 


. P. O. Box 5387 


DALLAS, TEXAS 


George Moyer Appointed 
Measuring Inspector 


A measuring equipment inspec. 
tor, George Moyer, has been ap. 
pointed by the Bureau of Weights 
& Measures of the state of California. 
Daniel C. Perkins, LPG technician 
for the bureau, made the announce. 
ment. 

This addition to the staff is for the 
purpose of introducing a vapor me. 
ter test program for the L. P. gas in. 
dustry in California. Mr. Moyer will 
assist Mr. Perkins in the work with 
LPG vapor meters. 


L. P. gas Plant 
To Be Built In lowa 


Iowa Illinois Gas & Electric Co. 
has announced that a $600,000 lique- 
fied petroleum gas plant will be built 
in Cedar Rapids, Iowa. The plant will 
include 15 storage tanks with 30,000. 
gal. capacity, and will supply Cedar 
Rapids and Marion users. 


Natural-Gas Liquids 
Production Declines 


The daily average production of na- 
tural-gas liquids was 28.7 million gal- 
lons in March, according to mineral 
industry surveys of the United States 
Department of the Interior, Bureau 
of Mines. This was a decline from 
February of 930 thousand gallons 
per day. 

Lower propane production ac. 

counted for most of thé decline. L. 
P. gas production at refineries in- 
creased 127 thousand gallons per day 
in March to 4.4 million gallons per 
day. 
. Stocks of natural-gas liquids at 
plants, terminals, and underground 
increased 17.1 million gallons during 
March to 386.4 million gallons. LPG 
stocks increased 21 million gallons 
Practically the entire increase took 
place in underground stocks of LPG. 
At refineries, liquefied refinery gas 
stocks increased 2.6 million gallon. 

Daily average deliveries of L. P. 
gases for fuel and chemical uses de- 
clined 6% from February. Deliver: 
ies for use as a motor fuel remained 
unchanged. 


Use of Anhydrous Ammonia 
For Fertilizer Growing 


Indicative of the recent trend to 
ward using anhydrous ammonia for 
fertilizer are the tests planned in 
Minnesota and North Dakota, the 
opening of an anhydrous ammonia 
service by S & R Gas Co., and the /irst 
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BETTER BUSINESS METHODS 
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Sectional Customer Service Counter Ideal for 
L. P. Gas Companies 


This counter offers custom-made beauty 
and efficiency without custom-made 
limitations, and at a mass-production 
price. In the small office, it’s economical 
to combine cashiering and bookkeeping 
functions. One Sectional Counter Unit 
accommodates all facilities and records 
for these operations. In larger offices, 
two or more units may be joined, pro- 
viding the required number of work 
stations while maintaining the custom- 
made appearance. 

The counter promotes pleasant, 
rapid, face-to-face service to customers 
...offers them ideal counter height for 


making out checks, applications or 
other necessary forms, and a conven- 
ient, continuous parcel shelf. The work- 
ing side is compact without being 
crowded, with all facilities within 
arm’s reach. 

Certified insulated units-installed in 
the counter provide 24 hour “Point-of- 
Use” protection against fire for valu- 
able operating records. The counter 
eliminates the usual “standing” coun- 
ter-cashiering, resultant fatigue and 
errors. For further details on this 
extremely functional unit, read folder 
SC764, offered in the coupon. 


\Ledgerless” Bookkeeping Cuts Accounts Receivable 


33%% in First Year for Growing L. P. Distributor 


Typical of results gained with the Sim- 
plified Unit Invoice Accounting Plan 
(SULAP, for short) are those reported 
recently by a growing, eastern L. P. 
Gas Distributor. 

: This firm’s management-finds that, 
IM just one year’s time, SUIAP has cut 
transcription errors greatly ...yielded 
labor savings of more than 50%... im- 
Proved collections and reduced accounts 
receivable by 38144%...and provided 
accurate daily reports on accounts re- 
ceivable which give the situation at a 
glance, 


Other benefits, inherent in SUIAP, 
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are fully outlined in Booklet KD554. 
For more information on this last word 
in visible, ledgerless bookkeeping sys- 
tems, circle KD554 on the coupon. 





Butane Supplier Stops | 
Month-end Rush, Over- 
time, with Cycle Billing 


If your customers are getting their 
statements later due to an expanding 
business, consider this: A butane sup- 
plier, steadily growing, was servicing 
almost 8,000 accounts...and falling 
further and further behind in billing 
and collections, despite adding help and 
equipment! He needed a solution, not a 
stop-gap. We suggested Cycle Billing. 
He tried it. Now, he’s rid of month-end 
rush, late statements, overtime and 
daily postings for good—at less expense 
per year! And his accounts receivable 
are protected against fire at “Point-of- 
Use” 24 hours a day. For more inter- 
esting facts on this case, circle KD763. 


L. P. Gas Companies Net 
Faster Customer Service, 


Lower Operating Costs 


A system which results in faster han- 
dling of customer requests, improved 
customer-employee relations and lower 
operating costs, both in the office and in 
the field, is described, step by step, in 
folder X1306. This system has been 
painstakingly developed... proved in 
use over a period of years in coopera- 
tion with more than 300 Public Utility 
and L. P. Gas Companies. All proce- 
dures discussed in this ten page folder 
have stood the test of time under the 
most severe operating conditions. For 
your free, information-packed copy of 
“A Proved System for L. P. Gas Com- 
panies’, circle X1306 on the coupon. 


Memington. Fland 
* Room 1764, 315 Fourth Ave., New York 10 


Yes, I'd like to have the literature circled. 


SC764 KD554 KD763 X1306 
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FOR GREATER PROFIT 


STANDARDI2: Zé 


HISTORY OF WELDING 


In 1778 the American Gov- 
ernment devised a chain to 
span the Hudson River to act 
as a barrier against the British 
Fleet. This chain was welded 


and supplemented by clevices. 


C-48-B 


WELDIT 
PAINT 
BURNER 


Since 1918, Weldit, 
Inc. has created an 
enviable reputation 
for fine welding 
equipment and ac- 
cessories. For 36 
years Weldit has 
maintained the 


highest quality and | 


productive ingenu- 


ity in supplying its | 
franchised dealers ! 
throughout the 


world with the fin- 
est welding equip- 
ment. 


This Weldimatic paint burning torch is used 
for removing paint from wood or metal sur- 
faces. It will 


C-48-B is also used for installing asphalt tile 


not damage base material. The 


and singeing fowl. 


WELDIT 


L-P PLUMBER’S 


FURNACE 


A new Weldit development for plumbers 
and tinsmiths. This L-P furnace can be 
converted to floor or tank top use. Melts 
Lead, Babbitt, Solder, Tar, Asphalt or 
Paraffin. Generates over 65,000 B.T.U. 


quickly. 

















train load of anhydrous ammonia 
shipped from the Barten plant near 
New Orleans. 

Ed Casper, manager of Bemicji 
Bottle Gas Co., Bemidji, Minn., has 
announced that he will run a series 
of tests with anhydrous ammonia 4s 
fertilizer in Minnesota and North Da. 
kota. Use of the ammonia as fertili- 
zer has spread throughout the entire 
corn belt, greatly increasing yield. 

Field days will be held to check the 
results of Mr. Casper’s tests, and they 
will be announced at a later date 

S & R Gas Co. has recently opened 
its anhydrous ammonia service at 
Natchitoches, La. The company will 
install ample bulk storage and stock 
all equipment necessary for the use 
of the ammonia. S & R will also loan 
one 4000 to 6000-gal. storage tank to 
any farmer using over 10 tons of am- 
monia. 

The first train load of anhydrous 
ammonia was shipped recently from 
the Barton plant, Lion Oil Co.’s new 
chemical manufacturing installation 
near New Orleans. Current produc. 
tion of the ammonia is 300 tons a day. 
Shipments of anhydrous ammonia 
and pelted ammonium nitrate are 
expected to average 600 tons per-day 
throughout the year. 


Welding Machine Handles 
Huge Pressure Vessels 


The engineers of Master Tank and 
Welding Co., Dallas, designed and 
constructed a welding machine cap. 
able of handling pressure vessels up 
to 120 ft long by 16 ft in diameter and 
weighing 100,000 lb. 

It is all motor-powered and works 
by remote control from a front panel, 
located next to the operator. The 
tank is rotated for welds around the 


Canadian Distributor: 
Alloy Metal Sales — 181 Fleet St., East 
Toronto 5, Ontario, Canada 


990 OAKMAN BLVD. 


NC. New welding machine of Master Tank & 
SINCE 1918 DETROIT 3 8, MICHIGAN Welding Co. handles pressure vesse's as 
Re large as 120 ft long by 16 ft in diameter. 
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DELIVERY 


LOSTS 


by matching capacity to growing loads 


Big Butler truck tanks give you delivery capacity to serve more 
customers with each trip. By reducing costly backtracking to 
reload, you drive fewer miles, especially when supplying large com- 
mercial installations and big home systems. You can soon see the 
difference on the speedometer and in your bank account! 

Butler balanced design gives you great strength without useless 
dead weight. As a result, you can haul big loads over most unim- 
proved roads. Butler free-flow, three-way piping—to, from, ‘or 
between systems—saves minutes every time you unload. This 
helps you make more deliveries in a day. 

Let Butler engineers show you how a Butler truck tank, matched 
to your individual roads and routes, can reduce your costs and 
boost your profits. Deluxe designs in 1200, 1600, 1800 and 2000 
gallon capacities. Write for more facts, today! 


BUTLER MANUFACTURING COMPANY 


; 7410 East 13th St., Kansas City 26, Missouri 
avg 910 Sixth Ave., S. E., Minneapolis 14, Minnesot 
PROD 917 Avenve W, Ensley, Birmingham 8, Alabama 
Dept. 10, Richmond, California 


Manufacturers of Oil Equipment ¢ Stee! Buildings * Farm Equipment ¢ Cleaners Equipment ° Special Produets 
Factories located at Kansas City, Mo. * Birmingham, Ala, * Richmond, Calif. » Galesburg, lll. * Minneapolis, Minn, 
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circumference. The actual welding 
machine, with two welding heads, 
travels under its own power on a 
track that is 120 ft long. 

Under the usual system, it is neces- 
sary to move the tank, which is a time- 
consuming job on larger vessels. 

Another time-saving feature is the 
speed in which the welding machine 
can be moved and adjusted. Electric 
power controls perform this task in 
a matter of seconds. 


Standard, Stanolind Form 
L. P. gas Subsidiary 


Formation of a subsidiary to sell 
liquefied petroleum gas on a nation- 
wide basis has been announced by 
John E. Swearingen, vice president 
in charge of production for Standard 
Oil Co. 

The new firm, Tuloma Gas Pro: 
ducts Co., will take over L. P. gas 
sales of Standard and of Stanolind 














LPG Motor 

Fuel Tank 

For JD-60 
Tractor 


Dealers report that their customers are 
choosing Western custom motor fuel tanks 
furnished in appropriate tractor colors. They 
prefer the added convenience and smart ap- 
pearance along with the other special 
features of Western Tanks. The tank shown 
above, has a sleeve for the steering rod 


that fits perfectly, and tank mounting brackets which provide for 


simple, quick installation. 


Write for complete price list, catalog and further information today. 


Dealer Price of tank 
for John Deere Model 60. 


Custom tanks in color also available fo 


oh SUV abet oe 


John Deere Models A, B, D, G, 50, 60, & 70. 


Regional distributorships still available in some sections of the country. 








i Phone 5-7517 


Box 1013 


Lubbock, Texes 








Oil and Gas Co., Standard’s princi. 
pal oil-producing subsidiary and one 
of the nation’s five top producers »f 
L. P. gas. Tuloma will be headquaer. 
tered at Tulsa, with offices in the 
Stanolind Building. 

Stanolind previously marketed 
L. P. gas from its own plants and 
from Standard’s refineries and dis. 
tributed products throughout the 
states east of the Rocky mountains. 

Several other plants, now being 
built, will be in operation within the 
next year to afford additional sources 
of supply, Mr. Swearingen said. 

All Stanolind’s present accounts 
will be assigned to Tuloma, which 
will contract for all the lighter hydro. 
carbons produced in Stanolind plants 
and Standards refineries. 

All personnel of the new firm are 
transferring from Stanolind. Ray 
A. Carter, formerly Stanolind’s 


Harry R. Thomas Ray A. Carter 


sales superintendent, has been named 
president of Tuloma Gas Products. 
Harry R. Thomas, who had been L. 
P. gas sales superintendent, is vice 
president and general sales manager. 
William R. Thorne, who was senior 
sales engineer, is the new company’s 
manager of sales, and K. V. Doughty 
is manager of supply. 

Mr. Carter, Mr. Thomas, and Mr. 
Thorne will comprise Tuloma’s board 
of directors. Other officers axe C. H. 
Browning, treasurer; R. A. MclIn- 
tyre, secretary and attorney; and J. 
D. Thomas, comptroller. 

Mr. Swearingen said the new com- 
pany was formed to provide better 
service to Stanolind’s present cus- 
tomers and to permit expanded and 
intensified marketing of L. P. gas. 

Mr. Carter declared there will be 
no interruption of supply to present 
customers as a result of the change: 
over. : 

Stanolind started marketing L. 
P. gas in, the summer of 1950 aiter 
completion of new facilities to gre tly 
increase its L. P. gas product.on. 
Since then, it has steadily increased 
its sales. In 1953 it produced and 
marketed over 43%4-million bbl. 

. Stanolind’s extensive production 
capacity has been supplemented in 
the last two years by development of 
underground storage at several 
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WHAT ARE YOU BUYING? 


in a Roney 


Prefabricated Bulk Plant 


1. 


You are buying a scientific, engineered Bulk 
Plant designed for your particular application, 
with equipment placed for most economical 
operation. We recommend, for the most satis- 
faction, a Roney plot plan and your own local 
labor for the installation of tanks, driveways, 
fences, etc. Roney plans are also designed to 
provide for future expansion. You are quoted 
a price before you buy — not afterward. 


2; 
Pre-testing of all equipment at the factory. 
3. 


Supervised installation by our trained field 
men, 


4, 
A guarantee of correct operation. 


Prices at right do not include tanks, buildings, 
fences, foundations or piers. 


st 3 
Approx: ye 242 00 
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Now... SEE 


Hilden Comfort” 


WITH THE 


Norman Southerner 


more space for living with the most com- 
pact horizontal forced air gas furnace 


Let your customers see how much 
valuable floor space they get when 
you install the compact Norman 
Southerner in the attic or crawl 
space of their home. Gives more 
space for closets and utility areas. 

They'll feel better, too, with the 
clean warm air of this central heat- 
ing system, a new kind of depend- 
able heating comfort with no serv- 
ice problems after installation. 

Want to make a hit with the ‘gal’ 
of the house when you remodel? 
Take heating out of the closets and 
recommend “hidden comfort” with 
the Norman Southerner. Sizes for 
all heating requirements. AGA ap- 
proved for all gases. 


i SFE = 
Y Poeaces " Le 


new overhead hea: : 
ting ¢o 
‘an aoe interiors. tre ne 
b “°° © cold 
Pa vneorsad heat distribution — 
one” automatic , 
* + « simpl ven 
ig UL listed, seen 
+ Write for Specifications 


lan ned 
ng. AG. 
0 BTU oy 


products 
company 
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plants. These cavities permit L. P. 
gas to be stored during the summer, 
when consumption is normally light, 
and assure adequate supplies for the 
peak demand of winter. 

A native of Texas, Mr. Carter had 
previous oil company experience be- 
fore joining Stanolind in 1946. He 
attended North Texas State Teachers 
College at Denton, Tex. 

Mr. Thomas joined Stanolind in 
1948 as a sales engineer and was 
made L. P. gas superintendent in 
1951. A navy veteran of World War 
II, he is a graduate of the University 
of Illinois. 

Mr. Thorne is a graduate of Wof- 
ford College. He joined Stanolind 
in 1947 as a chemical engineer and 
was made a sales engineer in 1950. 


William R. Thorne Stanley B. Crooks 


Crooks Receives NGAA 
Service Medal 


Stanley B. Crooks, superintend- 
ent of sales and traffic for Cities Ser- 
vice Oil Co.’s gasoline-chemical di- 
vision, has received the distinguished 
service medal of the Natural Gaso- 
line Association of America. The 
medal recognizes Mr. Crooks’ 33 
years as charter member of the asso- 
ciation and his contributions to the 
industry in the field of committee 
work in traffic, technical and statisti- 
cal studies. 


Natural Gas Equipment, 
Wilgus Consolidate 


Announcement of the final consoli- 
dation of Wilgus Manufacturing Co., 
pioneer Los Angeles manufacturer 
of gas and oil regulators, into an 
operating manufacturing division 
and wholly-owned subsidiary of Na- 
tural Gas Equipment Inc., has been 
made by J. V. Thomas, president of 
Natural Gas. 

Details of the complete integration 
of Wilgus manufacturing machinery 
and personnel into Natural Gas’ new 
and larger quarters at 804 S. Fair 
Oaks Ave., Pasadena, Calif, were 
given by R. L. Grutzmacher, execu- 
tive vice president. Almost 60,000 sq 
ft of floor space is now occupied in 
order to accommodate Wilgus ma- 


chinery and the increased number o/ 
workers required by the design, 
manufacturing, assembly and sale of 
the extensive line of Natural Gas 
Equipment gas burners and indus- 
trial furnaces. ' 

The following new personnel an1 
job functions in connection with the 
Wilgus consolidation were ar. 
nounced: 

L. P. Stoker, formerly. head of his 
own Precision Controls Co., becomes 
manager of manufacturing. He will 
be assisted by John McCargar, in 
charge of the machine shop and Carl 
Jennings, in charge of industrial fab- 
rication. 

J.C. McClusky continues as mana. 
ger of Natural Gas Equipment com- 
mercial sales; R. E. Graper, vice pre- 
sident, continues as manager of in. 
dustrial sales. J. D. Wilgus remains 
as treasurer of the subsidiary com. 
pany. S. K. Weiser was appointed 
supervisor of valve sales; M. G. Lowe 
was appointed supervisor of heating 
and air-conditioning sales. 

In northern California, A. C. Staat 
continues as manager of the Natural 
Gas office, and C. D. Lanzit con. 
tinues as manager of the sales office. 


Firm Sells Calculator, 
Donates Proceeds 


In an effort to help raise funds for 
the Gas Fuel Technology Founda- 
tion so that more boys can attend 
our industries’ school at Chamblu, 
Ga., George Postlewait, Selwyn-Pa- 
cific Co. has announced that this firm 
with market its new L. P. gas slide 
rule calculator and turn over all re- 
ceipts to the Gas Fuel Technology 
Foundation. 

This slide rule is a device which 
quickly shows the size of pipe or 
tubing to be used in carrying various 
gas loads from 0 to 1-million Btu any 
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Dealers 
are learning 
that you can’t 
beat American 











Says about AMERICAN 
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Next time you’re in Dallas be 
sure to visit our modern new 
plant and air-conditioned) 
offices on West Commerce. 
You're always welcome! 
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“Better-Bilt’” Delivery Trucks 


et to see ° 


Betton: Bilt 
LP Trucks and 
Transports? 


Read what this Satisfied User 


ank trucks, 













Compare Features! Compare Prices! See why 


Dealers Prefer American’ Betleygul Tanks! 


American “Better-Bilt” tanks are made of 
new high-tensile steel and are EXTRA LIGHT 
WEIGHT. This means bigger pay-loads. We 
use high-flow style piping, which greatly 
increases the delivery of LP gas. The conven- 
ience and safety of the driver is of vital concern 
to us. Main shut-off valves are controlled from 
the driver-side of the truck. Two roomy cabinets 
are streamlined into rear of truck. Every tank 
is custom-balanced to the truck it’s built for. 
These are just a few of the many advantages 
available to you at no extra cost in an Amer- 
ican “Better-Bilt” delivery unit. 


AMERICAN SALES, INC., National Sales Agents for 








Write for our low 
prices on complete 
assemblies — from 
1250 to 2000 
water-gallon size, 
set on your truck, 
piped — ready for 
service. 


Also available at 
new lower costs: 
new 1954 Fords, 
GMC’s, Chevrolets, 
Dodges and Inter- 
national trucks for 
delivery -tank- 
mounting. Prices 
quoted on request. 








DALLAS, TEXAS—2136 W. Commerce © P. O. Box 5525 © Phone RI-9183 
JACKSON, MISS.—P. 0. Box 2563 © Phone 3-8726 
LITTLEFIELD, TEXAS—306 N. Ripley © P. 0. Box 341 © Phone 228MX 
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RECTORSEAL'2 


AOC wane ME 


ECTO SEAL 
Q 
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SEALS BETTER 
COSTS LESS 


Compare the quality — 
Compare the price of Rec- 
torseal #2 with whatever 
thread compound you are 
now using, and you'll know 
why Rectorseal #2 is rapid- 
ly becoming the favorite of 
the industry. 


QUALITY 


Rectorseal is thin in the 

can—thickens in the joint. 
Easier to apply. 
Never hardens—Insoluble— 
Smoother — Cleaner — No 
Waste — Holds odorants — 
Convenient containers. Rec- 
torseal #2 is the only thread 
compound having ALL of 
these qualities. 


PRICE 


Here’s the good news! 
Réctorseal #2 costs less 
than any compound insol- 
uble in petroleum or its 
fractions. 


PROOF 


Write for free sample, ad- 
ditional information, and 
prices on Rectorseal #2. 


Your supply house has it 
or can get it for you. 


RECTORSEAL, Pest. "AY 
2215 Commerce St. Houston 2, Texas 


RECTORSEAL# 2 


MAKING THE L-P GAS INDUSTRY SAFER 








distance from 0 to 300 ft. The calcula- 
tions have been carefully worked 
out for both single and two-stage re- 
gulation. 

On the reverse side is a second cal- 
culator to show the number of ICC 
cylinders or the size bulk tank re- 
quired to vaporize any given Btu 
load from 0 to 1-million Btu for win- 
ter temperatures ranging from 50° 
F to —30° F. It also shows the number 
of cubic feet or the number of gallons 
of propane for each given Btu load. 

These slide rule calculators sell 
for $1 each. You will be supporting 
the Gas Fuel Technology Foundation 
by ordering one for each of your ser- 
vice men. 

Checks should be payable to LPGA 
Gas Fuel Technology Foundation and 
mailed to Selwyn-Pacific Co. c/o G. 
R. Postlewait, 340 W. Avenue 26, Los 
Angeles 31, Calif. The slide rule cal- 
culators will be postpaid. 


Texas Tank Firm Does 
International Business 


North Texas Tank Co., which grew 
out of the Allen Butane Gas Co. in 
Denton, Texas, some seven years 
ago, is selling tanks across the United 
States and in Canada, Mexico, Italy 
and Iran. 


J. E. Allen, who founded Allen Bu-| 


tane in 1939 to sell L. P. gas and tanks 
to put it in, soon found that the bulk 
delivery tanks then in use were un- 
satisfactory. So he and his associates 
designed and built a tank suitable. 

Demand for the new tank in- 
creased, so Allen Butane went into 
the tank-making business. In 1947 
Mr. Allen, W. A. Barker and E. B. 
Brown. get a corporation charter for 
North Texas Tank Co., which took 
over the tank manufacture. 

In answer to Canadian demand for 
the Nor-Tex product, production was 
set up at Calgary Steel Tank Co., 
which is largely owned by the same 
men who own North Texas Tank. A 
distributorship, located at Celaya, 


was established to, handle the tanks 
sold to Mexico. The distributorshiy 
in Italy is relatively new. 

Mr. Allen is now president of Nort! 
Texas Tank. Mr. Barker is vice presi- 
dent and Joe Cobler, who joined the 
firm in 1951, is a vice president and 
shop superintendent. 

Allen Butane, now under the man. 
agement of H. R. Pemberton, is still 
functioning. 


Gas Firms Sue REA Coop 
For $200,000 Damages 


False statements by the local REA 
have damaged the business of the 
Rural Gas Service Co., and the Mil- 
ler Ruralgas Inc., the two gas firms 
charge in suits filed in the Audrain 
county circuit court asking a total 
of $200,000 in damages. 

Named as defendants in the ac. 
tions are the Consolidated Electric 
Cooperative Association, the local 
REA unit, and the officers and direc. 
tors of the coop. 

The petitions say the REA distri 
butes to its member-customers a 
pamphlet called “REA Electric 
Gleams,” and on April 15, included in 
the trade paper an article on “LP. 
gas—Farm 4-F.” Opposite the article 
according to the petition, appeared 
some pictures of women and kitchen 
ranges with captions over them read. 
ing “Electrical cooking is safe—and 
much more economical” and under- 
neath the pictures the words, “It 
pays to go all electric, electricity at 
cost.” 

“The statements in said published 
article were and are understood by 
the readers thereof, and by others to 
whom said statements have been or 
are being repeated, to have been pub. 
lished concerning the plaintiff and its 
business,” each firm charges. 

The petitions allege that the “state- 
ment that ‘now they (the ‘many farm- 
folks’ using L. P. gas) find that there 
are four big stumbling blocks in its 
use’ is false” and that it is an “unfair, 


Aerial view of North Texas Tank Co.’s plant at Denton, Texas. 
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The Man of the Year... 


The “Man of the Year” plaque was awarded 
April 10, 1954, to Carl Abell (right), editor 
of BUTANE-PROPANE News, at the annual 
convention of Western Liquid Gas Associ- 
ation... 


pe Recognition of His Outstanding 
and Meritorious Contribution to the 
Advancement, Education and Safe 
Practices of the Liquefied Petroleum 
Gas Industry Through His Talks, 
Editorials and Notable Series of Ar- 
ticles- on Safety in Butane-Propane 
News.” 


Other awards made this year to Mr. Abell and 
to BUTANE-PROPANE News include the 
National Safety Council’s Public Interest Award 
for 1953; and Certificates of ~Meritorious 
Achievement from Pan American Casualty 
Company and Pan American Insurance Com- 
pany ... “in recognition of outstanding con- 
tribution to the cause of Safety in the Liquefied 
Petroleum Gas Industry.” 
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Editorial service to the LPG industry and its 
operators for 23 years has made BUTANE- 
PROPANE News the preferred and most atten- 
tively read of all LPG publications. Every inde- 
pendent readership survey made by advertisers 
has found B-P News far out in front in prefer- 
ence;—the composite margin being 3.32 to 1 
over the second publication. 

And this editorial service has not been con- 
fined to the monthly issues of the magazine. 
Nearly 20,000 letters from readers have been 
answered by our editors with operating and 
management advice, and the major textbooks 
for the industry have been prepared and pub- 
lished by B-P News. 

Editorial leadership, plus the only complete 
coverage of the important buyers, make B-P 
News the most profitable LPG medium for 
advertisers. 


BUFANE-PROPANE News 
A Jenkins Publication 
198 S. Alvarado St., Los Angeles 57, California 








COOL CABINET 
CIRCULATOR 


MODEL NO. 5000 has Fiberglas-insulated 
cabinet to safeguard baby hands, cen- 
tralize heat for fan-delivery. Fully auto- 
matic . . safety pilot, thermostatic 
room-temperature and fan control. Filter, 
humidifier, draft diverter and summer- 
switch built in. 100% welded radiator 
prevents odor, sweating. Efficiency burner 
gives balanced flame, is non-clog. Cast 
iron combustion head insures long life. 
Giant fan prevides even, gentle, pene- 
trating heat flow, minus torrid gusts to 
living zone or cold blasts during warmup. 
Is quiet, vibrationless. Plumb-Ease chassis 
drastically cuts installation time. Rated 
50,000 btu. Beige and Ivory baked finish, 
gold-bronze trim. A.G.A. approved for 
all gases, high altitudes. 


FOR FRANCHISE DETAILS, 
LITERATURE AND PRICES, 
WRITE TODAY 


THE OHIO FOUNDRY 
& MANUFACTURING CO. 


Quality Heating Since 1846” 
STEUBENVILLE, OHIO 





DON'T plumb Hocterscccssoonnes Memb the CHASSIS 
then replece CABINET 
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“Picture of the month” 


Some dealer is on his toes. 





As long as there are vee there are prospective customers. Note the full air 
conditioning, full- cycle laundry, automatic clothes dryer, incinerator, plumbing, 
hot and cold running water, electrical conveniences, and outdoor butane system. 








vicious, malicious, and libelous at- 
tack upon the defendents’ competitor, 
this plaintiff, and its product and 
business.” 

The petitions also allege other sim- 
ilar statements and say they were 
false. “The statement that ‘insur- 
ance companies recognize the dan- 
gers and are charging higher rates 
for users of L. P. gas’ not only tends 
to grossly exaggerate the risk of fire 
resulting from L. P. gas, which said 
statement was cleverly and malic. 
iously designed to do, but the state- 
ment that insurance companies ‘are 
charging higher hates for users of 
L. P. gas’ was and is false. The num- 
ber of fires resulting from the use of 
electricity is much larger than the 
number resulting from the use of 
L. P. gas.” 

The Miller firm charges it has been 
damaged to the extent of $50,000, and 
asks for $50,000 additional as puni- 
tive damages. The other suit, brought 
by Marvin R. Nordlund, doing busi- 
ness as Rural Gas Service., charges 
that firm has been damaged to the ex- 
tent of $60,000 and asks $50,000 addi- 
tional as punitive damages. 


Butane-Air To Replace 
Coal-Gas In Wales 


The Wales gas board is considering 
plans for the introduction of further 
butane-air plants to replace coal-gas 
plants, in Wales. The board has re- 
ceived licenses to import three plants 
from the U. S. and has already im- 
ported one plant from France. 

This move is in connection with 
other activity in Britain toward ex- 
ploitation of natural resources and 
improvement of production methods 
to offset higher raw material costs 
which are involved in the traditional 
program of gas production. 


Worthington Office 
Announces New Location 


As part of a modernization and 
improvement program, Worthington 
Corp., has announced a new location 
for its Twin Cities district office: 
807 Thirteenth Ave. South, Minne- 
apolis. 

W. M. Fine, district manager, states 
that the new location near central 
Minneapolis is close to rail depots, 
and has ample parking space. The 
new offices are fully air-conditioned. 


GAMA Reports Industry 
Gas Appliance Shipments 


Recent industry shipments of gas 
appliances were reported by the Gas 
Appliance Manufacturers Associa- 
tion as follows: 

Automatic gas-fired water heaters 
approximated 203,100 units in April 
of 1954. This is 8.1% greater than 
shipments during the previous month 
and .6% below those of April, 1953. 
During the first four months of this 
year 730,300 units were shipped as 
compared with 779,900 units in the 
same period of last year. 

During April, 1954, industry ship- 
ments of domestic gas ranges approxi 
mated 170,400 units, or 22.7% below 
the shipments of April, 1953. Indus: 
try shipments during the first four 
months of this year are estimated at 
638,100 units as compared with 783, 
600 units during the same period of 
last year. 

Some 41,700 gas-fired furnaces 
were shipped during April, 5100 more 
than in March and 4400 more than 
April, 1953. The April shipments in 
creased the total for the first ‘our 
months of 1954 to 140,900 units as 
compared with 130,500 for the same 
period of last year. 
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‘Buy Ahead of Your Season and Save the 
Most on this Standard Twin 










Built Especially For 
PROFIT-MINDED LP-GAS DEALERS 


Take advantage now of this opportunity to buy 
at greater savings the Nor-Tex ‘‘Package Units” 
you'll be needing this fall. The prices speak for 
themselves! The Nor-Tex Standard Twin Package 
Unit is one of the yery best investments you can 
make. The Payloader and the De Luxe Twin 
“Package Units” are also drastically reduced. 
Act now! 






















From the tank right on down to the wheels and tires 
(7:50 Front — 8:25 Rear) the Nor-Tex Standard Twin 
is specially fitted for the job it has to do. This 1400 
WG Nor-Tex Standard Twin Propane Unit is mounted 
on anew 1954 GMC-303 truck. Its sensational high 
LOWER OPERATING COST compression, greater horse power motor gives you 
power to spare. One low purchase price includes all 
these EXTRAS: It is skirted, plumbed and perfectly 


















“Perfect Balance” with no unnecessary bulk 
means lower fuel cost, greater tire mileage, less 





chassis strain and less engine wear. Nor-Tex balanced. It comes complete with Recessed Fuel Tank, ) 
re users are setting new records in economy, profit- Viking KK 190 Pump with Mechanical Seal, 50’ Filler 
able pay loads and low cost maintenance. Safety Hose, ICC Lights, Power Take-off with Spline Jack 
margins far exceed code requirements. Shaft. The finish is Aluminum Paint over Red Oxide. i 
This carefully planned ‘‘Package Unit’’ can’t be beat — 
nd HIGHER EARNING ABILITY for value! 


ion This Nor-Tex ‘Package Unit” loads, delivers 


ion and dispenses LP-Gas with greater speed. The Completely 
ce: EXTRA room and convenient arrangement of fit- Eauinoed 
ne- tings, valves and gauges enable you to deliver quipp matin 
more gas with less effort. Exclusive piping per- and Ready 
tes mits full flow transfer into or out of tank. to Go! | | 
o UO 
ral 
ts, fy) LOWER DELIVERY PRICE eters ie 
The There’s no wasting money on “too much truck” Immediate delivery on Package Units can be had on the Nor-Tex 
ed. or sacrificing efficiency ‘with “‘too little truck” Standard Twin, the De Luxe Twin or the Payloader in sizes up to 







1800 WG on new Reo, Ford, Chevrolet, International or GMC chassis. 






here! The Nor-Tex. Standard Twin is factory 
matched to the job! Skillful engineering has 
made possible this sleek, lightweight, low-cost 
“Package Unit.” . 
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1954 NOR-TEX 
STANDARD TWIN ON 
GMC-303 
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BRASS 
FITTINGS 


Weatherhead Brass Fittings are 
your best assurance of dependable, 
gastight tube connections. Preci- 
sion machining provides clean-cut 
threads for a positive seal. Tough, 
nonporous extruded stock defies 
seepage and seasonal cracking. 
Weatherhead’s complete line in- 
cludes male and female connectors 
and elbows, tees, unions and nuts 
in a full range of sizes. Suitable for 
either the high-or low-pressure side 
of the system—vapor or liquid. 

ORDER NOW—Prompt service 
from our warehouses at Albany, 
N. Y.; Atlanta, Ga.; Dallas, Texas; 
Memphis, Tenn.; and our plant in 
Cleveland, Ohio. The Weatherhead 
Company, LP-Gas Equipment 
Division, Dept. G-1, 300 East 13 1st 
Street, Cleveland 8, Ohio. 


WEATHERHEAD 





Gas-fired, boiler shipments during 
April amounted to 4300 units, com- 
pared with 3900 shipped the previous 
month and 4400 in April, 1953. First- 
four-months boiler shipménts total 
14,100 as compared with 15,300 units 
shipped during the same period last 
year. 

Shipments of gas conversion bur- 
ners increased from 7900 units in 
March to 16,500 in April for a four 
month total of 41,400. During April 
of last year, 14,900 conversion bur- 
ners were shipped to dealers and dis- 
tributors, and 43,600 units during the 
first four months. 


Pond-Johnston Represents 
Selwyn-Pacific Co. 


Pond-Johnston and Co., Mobile, 
Ala., will represent Selwyn-Pacific 
Co. in Louisiana, Mississippi, Ala- 
bama, and the western part of Geor- 
gia and Florida, it was announced re- 
cently by R. G. Smith, president of 
Selwyn-Pacific. Products of the com- 
pany were previously distributed by 
Squibb-Taylor and/or Odell Glass. 


AGA Laboratories 
Have New Kitchens 


American Gas Association labora- 
tories in Cleveland have two new 
multi-purpose, all-gas Republic steel 
kitchens. The kitchens are in a large 
assembly room of the laboratories 
building. Each is L-shaped and fully 
operating, with domestic gas ranges, 
refrigerators, dishwashers and sinks 
connected and in use. 

The two installations will be used 
primarily for preparation of food and 
refreshments by staff personnel and 
for the laboratories visitors. They 
also will be offered to equipment 
manufacturers who want kitchen 


backgrounds for advertising and pu>. 
licity photos. 

The larger kitchen contains a ful y 
automatic gas range and a gas refvi. 
gerator. The make of the gas ran;‘e 
will be changed periodically. 

The smaller kitchen is equipped 
with a modular-type burner secticn, 
automatic dishwasher and a gas 'e. 
frigerator. 


Sacra Changes Name To 
Arrow Gas Corp. 


According to a recent announce. 
ment, the name of Sacra Brothers 
Co., Roswell N. M., has been charged 
to Arrow Gas Corp. All wholesale 
business will be handled under this 
name. 

All retail business in the Roswell 
area will be handled under the name 
of Sacra Brothers Co. as a division 
of Arrow Gas Corp. The subsidiary 
corporations, all called Sacra Bro. 
thers, will continue to operate under 
that name. 

This change is one of name only 
and was made to give the company 
a name that will be more descrip. 
tive of its activities in marketing 
LPG. Management and_ ownership 
remain the same. Arrow Gas Corp. 
is a subsidiary of Malco Refineries 
Inc. 


Store Wide Poker 
Game Boosts Sales 


A “poker game,” played by the 
entire store personnel, recently 
boosted sales, according to K. H. 
Dickson, president of Uregas Service 
Inc., Moberly, Mo. 

This is how it was done: “We had 
two separate sets of cards: one for 
sales personnel and the other for 


One of two kitchens installed at the American Gas Association laboratories in Cleve'and. 
The new’ kitchens will serve as settings for the latest in gas kitchen equipment, will 
provide backgrounds for advertising and publicity photos and will be used to prepare 


refreshments for AGA personnel and visitors. 
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—FOR THE WONDERFUL 
ACCEPTANCE OF OUR “EXCLUSIVE™ 
MODEL 106 DELIVERY UNIT 


DEALERS FROM CANADA TO MEXICO AGREE 
TO OUR CLAIM OF THE ‘‘PERFECT UNIT’’ 


1700 W. G. Capacity, Completely plumbed with Two large ‘‘Space-Saver’’ Recessed Ther- 3” I-Beam Runners on 

Twin Unit Model Rego Fittings, Viking KK- compartments with chrome mometer, Rotary Frame—Two baffles each 

#106 Constructed 190 Mechanical Seal hardware—left containin ke and Pressure tank—all cradles Bar Pad- 

under W250-250# Pump, Large Capacity W.G. Fuel Tank—right Nep- Gauges in Rear. ded—Pump and Meter 

W.P. and I.C.C.- takeott and correct power tune #433 Printometer; 75 AG - mounted with union con- 

M.C.-330 Codes. take-off with Spline Jack pag hose and 75’-4” Va- nections for easy removal. 
por Hose 


Complete I.C.C., 
Stop and Direc- 
tional Lights. 


20# Dry Chemical 
Fire — ueenanse 
mount 


Factory Tailored 
Bumper and Sec- 
tional Pressed 
Skirting. 


Two coats DuPont Au- - Hannay Elec- Unit completely mounted on 

tomotive Enamel applied tric Reel op- new 1954 Factory LPG Powered 

at 180°F. over primer— tional for in- International RP-162 chassis— 

A beautiful glossy hard line mounting 8:25x20 Tires on Budd Wheels 

finish and lettered to with meter in —Front and Rear—172” W.B. 

your specifications. compartment. — and Defroster—choice of 
colors. 


A typical Model 106—optional plumbing 
plan—full control panel in reel and meter 
: a» Ghalee ia at Br aed aso 
e Another user of Trinity’s “Perfect Unit” 


Model No. 106 — the truck tank that was 

planned and designed by leading LPG Engineers. 
Available in sizes from 1400 to 1700 WG capacity. are prompt on our 
Deliveries are prompt and prices are reasonable. Write famous ‘Eveready’ 





And... Deliveries 


— wite — or phone for complete technical information, Gas Systems and 
prices, and our new 12-page catalog. Challenger Model 
Transport Units. 











Financing available on complete 
units—25% Down—Balance 24 
months, 
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JULY, 1954 123 





The key fo more heater sales: 


\ AW" 


solves the puzzle 
- of more profits! 


ss 


SE S 


23 Unvented Heaters 
10,000 BTU to 50,000 BTU 


Over 
49 years stove 
experience 


8 Fully Vented Heaters 
15,000 BTU to 85,000 BTU 
All Martin Heaters are 
AGA approved for 
natural, liquefied, and 
manufactured gases. 





uuacoil Series 48E 


LPG vaporizers 


(STEAM TYPE) 


FOR INDUSTRIAL AND 
UTILITY INSTALLATIONS 


CHECK V these Points 
of Proven Superiority... 
HIGH OUTPUT CAPACITY IN MINIMUM 
FLOOR SPACE 
NON-FREEZING, FAST DRAINING CONDEN- 
SATE SYSTEM 
OPERATES UNDER AUTOMATIC CONTROL 
ENTIRELY SAFE—NO OPEN FLAMES—USES 
LOW PRESSURE STEAM 
STANDARD PRODUCTION MODELS TO 
6000 G.P.H. 
Louie DESIGN: ASME STAMPED, PAR U-69, 
Die N.B.F.U. PAMPHLET 58 
Write for additional data and prices. 


CONDENSATE 
uuitas 


SW DAVIS. ENGINEERING 


CORPORATION 
1058 East Grand St., Elizabeth 4, New Jersey 
30 Rockefeller Plaza, New York 20, New York 





store, service and inStallation person. 
nel. Two decks of cards were used 
each for the sales and store personnel, 

“Each dollar of sales allowed t:vo 
points. For every 400 points the saies 
personnel were allowed to draw a 
card. For every 150 points any of the 
other store personnel were allowed 
to draw a card. 

“Any persen originating and, clos. 
ing a sale was allowed the full credit 
of two points per dollar. For any pro. 
spect turned in by service, instaila. 
tion, bookkeeping or store personnel 
which resulted in a sale by a sales. 
man, the points were split. 

“Cards were not drawn at the time 
of the sale but rather once each 
week. It took a minimum of five cards 
to participate and the best poker 
hand won. 

“Our sales in April in this store 
were very good. Were. the salesman 
working? Yes sir, full time. And so 
were the service men, installation 
men and even the bookkeeper, who 
came in with second money on one of 
the kitties. It takes all of the store 
personnel to make sales.” 


Rockwell Manufacturing’s 
Texas Plant In Operation 


Rockwell Manufacturing Co.’s new 
116,000 sq ft air conditioned manv- 
facturing plant at Sulphur Springs, 
Texas, has started production opera- 
tions, L. A. Dixon Jr.,; vice president 
in charge of the meter and valve di- 
vision, has announced. 

Established to serve users of valves, 
meters and other Rockwell products 
in the petroleum, natural gas, chemi- 
cal and petro-chemical industries in 
the southwest and the south, the plant 
is now producing steel Hypreseal 


valves in sizes up to 7 in. and in pres: ff 


sure ranges up to°10,000 Ib per sq 
in. It is also serving as a distribution 
center for the Rockwell organization. 

The plant will eventually produce 
valves in other types and sizes as 
well as meters and other Rockwell 
products. 


Interior view of Rockwell Manufact.:ring 
Co.'s new plant at Sulphur Springs, 1x05. 
Plant produces steel valves. 
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“THERE'S A BONUS INSIDE!” 


There’s a lot more than meets the eye in a tank-load of LP-Gas. The 


really important advantages are the ones you can’t see—but take a tank 





marked “SINCLAIR” and you know you can count on a bonus of 5 added, 
important extras. INTEGRITY, REPUTATION, RESPONSIBILITY, 


PERFORMANCE, and GOOD SERVICE. 
You'll find this bonus in every shipment of SINCLAIR LP-Gas. And 
you'll find, too, this gas has high heating values—with moisture 


and impurities removed. Tt will pay you to investigate —soon. 











SINCLAIR OIL & GAS COMPANY. . . LIQUEFIED PETROLEUM GAS DIVISION 


Sinclair Building, Tulsa, Oklahoma 
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The best in burners 
for 50 years 


JOHNSON 


There’s a Johnson Burner for every need. 
Steam tables, urns, vats, ovens — any type of 
equipment requiring a burner. And you can 
count on Johnson for highest quality. Every 
Johnson Burner is properly designed to as- 
sure perfect combustion and high flame 
temperature. This gives top heating effici- 
ency and more heat for every fuel dollar. 
Choose your burner from Johnson’s complete 
line, and remember, whatever your problems 
in gas burning equipment, Johnson will be 
glad to work with you in solving them. 
Consult the Johnson Catalog for the full line 
of Burners, Torches, Valves, Furnaces and 
Blowers. 


Johnson Gas Appliance Company 
597 E Avenue, N.E., Cedar Rapids, lowa 


IF IT BURNS GAS LOOK TO JOHNSON 


U1. 


No. 60 BCE 
Concentric 
Ring Burner 


om 


LP-GAS EQUIPMENT 








it says LOOK OUT 


@ The accepted standard odorant 
for natural or liquefied petroleum 
gas — gives sure but harmless 
warning. 


Purified, — Moisture- free — PRO- 
TECTS FIXTURES. Meets all 15 
qualifications of National Bureau | 
of Standards. 


< ence > 


MALLINCKRODT CHEMICAL WORKS 
Mallinckrodt St., St. Lovis 7, Mo. 
72 Gold St., New York 8, New York 
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LP GAS 


ANHYDROUS 
AMMONIA 


TANKS 





18,000 and 30,000 


GALLON CAPACITY 


AVAILABLE 


for 
IMMEDIATE 
SHIPMENT 


Wire or write for information 


sinminGHaAM TANK company 





Birmingham, Alabama 
Division of The Ingalls lron Works Company 





Year-round temperature and hurn. 
dity control will enable plant super. 
visors to maintain rigid quality con. 
trol and product uniformity for all 
production, Mr. Dixon said. 

P. E. W. Goodwin Jr., a member of 
the Rockwell organization for the 
past 10 years, has been appointed 
general manager in charge of opera 
tions at the Sulphur Springs plant. 
Mr. Goodwin previously had been 
manager of outside manufacturing 
at Rockwell’s Oakland, Calif., plant. 
In that capacity he supervised manu. 
facture of valve parts purchased by 
Rockwell from outside suppliers. 


Temco Retains Bourner 
As Design Consultant 


Temco Inc., Nashville, Tenn., has 
announced that it will retain the ser. 
vices of Howard Bourner as design 
consultant for its gas heating appli- 
ances and gas clothes dryers. Mr. 
Bourner, who until recently was chief 
design engineer for Temco, has open: 
ed his own office as an industrial de. 
signer. 

Mr. Bourner joined the Temco or- 
ganization in 1946 as a designer and 
has been instrumental in the develop. 
ment of the styling of Temco pro- 
ducts. 


ACF Industries New Name 
For American Car & Foundry 


Charles J. Hardy Jr., president, 
American Car & Foundry Co., has 
announced that the firm has changed 
its name to ACF Industries Inc. Mr. 
Hardy feels that the new name more 
aptly reflects the diversification of 
products and services of the firm. 


Selwyn-Pacific-Co. 
Of Texas Organized 


The establishment of a new or 
ganization, the Selwyn-Pacific Co. 
of Texas, at Dal- i 
las, has just been 
announced by 
Robert .G. Smith, 
president of the 
Selwyn - Pacific 
Co. of Los Ange- 
lés. 

Distributing 
the products 
manufactured by 
Selwyn - Pacific 
of Los Angeles, Frank W. Row 
the new Texas company will handle 
a complete line of operating equip- 
ment for the L. P. gas industry. Be 
sides’ an extensive line of control 
equipment, they will carry pumps, 
hose, couplings, gauges, etc., and 
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Sell more LPG Appliances 
with this New Sales Tool! 


: Special Introductory 
This is the new and ingenious pocket calculator recommended by price to readers of 
Editor Carl Abell in his ‘How to BEAT Electrical Competition’ series in 
BUTANE-PROPANE News. Butane-Propane News 


The Competitive Cost Calculator is an indispensable aid for every LPG 
operator—every salesman of LPG appliances. . 


®@ Simple to use—any housewife @ Shows in dollars per year the S$ 00 
can understand it. cost of LPG (either bottled or . be 
: , bulk) vs. electricity, for cooking eac 
®@ Slides quickly to the desired and water heating. 
comparison between LPG and @ Proves to your prospect that 
electricity, at your own local electricity costs more than lique- 
rates, fied petroleum gas. 
@ Made of durable plastic laminated board, for long life. Orders of 50 to 99____80c ea. 
Using figures provided in the U. S. Dept. of Agriculture’s Technical Bul- Orders of 100 or more 70c ea. 


letin 1073, the Competitive Cost Calculator clinches your appliance sales 
for you by proving the econoiny of L. P. gas. 


Use the order coupon below 





i - ‘ : 
. aoe , dae News Here's my remittance for $ to pay for 


Los Angeles 57, Calif. the items checked below: 





To get the utmost use 

eae Competitive Cost Calculat $1 each 
from your Competitive * (In California add 2% pa ad 9 
Cost Calculator read 


the “HOW TO BEAT New | Renewal 
ELECTRI CAL COMPE- 00 i100 24 months of BUTANE-PROPANE News for $3 


(Saves vou 25% from regular rate of $2 a year) 


I have checked below only the boxes 
that best describe my company. 

WE SELL: 

( ) Bulk LPG ( ) LPG appliances 


( ) CylinderLPG ( ) Anhydrous 
Ammonia 


NO. OF LPG CUSTOMERS SERVED 
(or check approximate number below) : 
( ) 500 or more ( ) 250-500 

( ) Less than 250 
FACILITIES: 
( ) Appliance showroom 





TITION” series each (110 12 months of BUTANE-PROPANE News for $2 
month in Butane-Pro- 
pane News, 


24 months for $3 


Saves you 25% from regular 
rate of $2 a year 











( ) Cylinder storage 

( ) Bulk LPG storage tank 

( ) LPG engine fuel filling station 
My job is. 
Signed 
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NOW — PROMPT DELIVERY OF 


SYSTEMS 


BURNHAM PROPANE 


In Burnham 


This quicker, more dependable delivery 
avoids expensive handling at destina- 
tion. It eliminates the possibility of 
transit delays or possible damage asso- 
ciated with other type shipments. 

The superior quality of Burnham en- 
gineered tanks plus the economy of 
truck deliveries direct from the facto’ 
gives you an opportunity to save that’s 
well worth your consideration. Why 
not take advantage of it? 


BURNHAM LPG TANKS 


Available for immediate 
shipment — 15 sizes — either 
top orend mounted in capaci- 
ties from 250 to 1,000 alias, 


* TANK DIVISION © IRVINGTON, NEW YORK 





g and 


RADIANT HEATING 


Standby | 





A typical Draketown “Propane Plant for 


Whether your load is large or small, you 
will find a Draketown design to meet 
your specific requirements. Ready at the 
turn of a valve—completely automatic 
if you wish—accurate and dependable ~ 
your Draketown Plant keeps that pres- 
sure up when things get rough. 


“ Good Gas Insurance ” 


If you have a gas problem, we can help 
you. We operate from coast to coast and 
overseas. Phone or write today—no 
obligation! 


DRAKE & TOWNSEND 


Consulting * Design * Engineering* Construction 


11 WEST 42ND STREET » NEW YORK 36,N. Y. 





BULK STORAGE 


e 
i %e 


Tailored To Your 
Exact Needs! 


In any field, there’s no - substitute 
for experience! That’s why a SYS- 
TEM NELSON storage plant, en- 
gineered to your exact requirements, 
will give you top operating perform- 
ance under any conditions at the 
lowest possible installation and 
maintenance cost. Our years of ex- 
perience in the design and erection 
of both LP Gas and Anhydrous Am- 
monia storage systems assure peak 
efficiency for any size plant. 
Whether you need a large capacity 
dealer-distributor bulk plant, or a 
smaller bottle gas storage, it will 
pay you to consult a SYSTEM 
NELSON engineer. This expert en- 
gineering service is free. We design, 
furnish all materials, erect your 


storage ready for use, and train. 
your personnel inythe operation of 
the plant. an 


Contact Us For Further Information 


EDWARD S. NELSON, Ltd. 
Clarksdale, Mississippi 
P.O. Box 461 Phone LD 9969 








| 
| 
| 
| 


| 
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CHEERFULATORS 


Customers complaining of high gas 
bills? Cheerfulators will cut that 
heating cost substantially. Vented 
and fully automatic. 


Write for Your Catalog 
ADAMS BROS. MFG. CO., INC. 


hed 1898 


1500 NORTH AVE. W. PITTSBURGH 33, PA 





equipment for the high pressure 
compressed gas and fire extinguisher 
industries. 

Officers of the new company <re 
Frank W. Row, president, and George 
R. Postlewait, vice president. Mr, 
Row has served as a member of the 
National Committee for LP-Gas Pro. 
motion and on the board of directors 
of the L. P. gas Tank Fabricators As. 
sociation. Prior to his appointment 
as president of the Selwyn-Pacific 
Co. of Texas, he served as national 
sales coordinator and manager of 
the southern L. P. gas division of the 
A. O. Smith Corp. 


Alberta To Have 
Petrochemical Plant 


Negotiations are progressing for 
construction of a large petrochemi- 
cal plant in southern Alberta, accord- 
ing to an announcement by T. L, 
Brook, president, New British Do. 
minion Oil. Mr. Brook’s firm and a 
U. S. chemical concern will share in 
the multimillion dollar project. 

Chief product of the plant will be 
anhydrous ammonia. Basic raw ma: 
terial will be derived from natural 


-gas reserves in Southeastern Alberta. 


Fourth Petroleum Congress 


To Meet In June, 1955 


The fourth world petroleum con. 
gress will take place in Rome, Italy, 
June 6-15, 1955, according to a recent 
announcement. The first congress 
met in London in 1933. 

The purpose of the meeting is to 
take stock of the present status of 





Representing 70 years of service as sales 
representatives for Mueller Climatrol of 
Milwaukee, Harry McKee (left) and 
Ernie Liessmann congratulate each other 
upon their retirement. Mr. Liessroann, 
who started with the Mueller firm 43 
years ago, estimates that as a Mueller 
salesman he has traveled more than | 
million miles by railroad, horse and cuto- 
mobile. Mr. McKee retires after 27 years 
of service as Mueller Climatrol’s |!linois 
sales representative. 
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TEST No. 37: AIR TIGHT...GAS TIGHT ! 


There are ten points in each gas thermostat where leakage 4 

could occur. Sam Apner— 26 years with Wilcolator —is here 

to make sure it doesn’t. Using double the pressure ever found i 

in actual service, he subjects each thermostat to a thorough 

immersion test, searches keenly for the revealing bubbles. Only i 

when the thermostat passes this careful scrutiny is it permitted 

to go on—to the many other succeeding tests, and ultimately q 

to the customer. % % 
all 


I. oven thermostats, you can’t afford to guess about relia- 
bility... you have to know. That’s.why Wilcolator takes great 
pains to control the performance of every Wilcolator thermostat 
you'll ever sell. 

20 years ago Wilcolator introduced the liquid-expansion type 
oven thermostat now used throughout the industry. We are far 
{rom content to coast on the reputation for leadership this gave 
us. Today we strive constantly to make each Wilcolator thermo- 
stat as good as quality materials, skilled workmen, and rigorous 
control can make it. 

For this is how we build the word-of-mouth enthusiasm for _ 
Wileolator controls which makes your selling job not only 
easier but more satisfying. 


THE ilcolalor 


COMPANY 


1001 NEWARK AVENUE, ELIZABETH, NEW JERSEY 


15,000,000 units ago Wilcolator first helped the cook out of the kitchen 


JULY, 1954 





YOUR FIRST CHOIC: 


BROAD FLAME 
FOR PREHEATING 
AND MELTING — 
Perfect Combustion 


MUTUAL AIR INDUCTION 
SYSTEM IS WIND PROOF 


3 COOL HANDLE — 
y WELL BALANCED 


MUTUAL — The name to look 
for on a propane torch. 


can easily sell M prod- | 
ucts to plumbers, utility | 
and maintenance teat with ¢ 
absolute confidence. 


and you’ve made a sale. 


PPE ORE IES 


Lym FINGERTIP CONTROL 


() Member LPGA 
Mhilual LIQUID GAS EQUIPMENT CO., Inc. 


3638 WEST IMPERIAL HIGHWAY, INGLEWOOD, CALIF. 
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ACE 


HOSE REEL 


for 


Butane or Propane 





@ ELECTRIC HOSE REEL 


The quality that’s built into ACE HOSE 
REELS pays off in peak performance. 
The Electric Hose Reel is designed with 
a clutch . . . a safety feature that as- 
sures longer life for hose and motor. 
Far handling long hose lengths you'll 
find ACE ELECTRIC HOSE REEL most 
economical. 


ACE HOSE REEL CO. 
5466 Alhambra Ave. 











BOTTLED GAS DEALERS 


Here is a light weight portable demon- 
strator that takes all the work out of 
selling bottled gas installations. 

Let Mrs. Housewife use it to cook on for 
several days then stop back and pick it 
up with your order. 





Also Ideal for Picnics 


A complete unit, the ‘“Campmaster” is 
always ready to go to work for you. Set 
it down and light it. ICC cylinder, 4 Ibs. 
Propane gas, burns 16 hours on one 
burner. 

Your cost Retail 
AL-5 Aluminum Outfit $23.70 $39.50 
UY-5 Cast Iron Outfit 19.85 34.50 


Special for July ! ! 
34’ Flare Nuts — 614 cents each 


Write today for our complete price 
list on all bottled gas equipment. 


HOME GAS EQUIPMENT CO. 


Dept. 7-B, 1301 Carnegie Avenue 

















Los Angeles 32, California Cleveland 15, Ohio SU 1-5717 
We need fittings First See 
QUICK! 
When can you GRIFFITHS 
ship ‘em? 
for 


ships quick...your 
order’s going out 


IMMEDIATELY! 





for fast service on... 


COPPER TUBE 
FITTINGS 


Phone... Wire... or Write TODAY 


SPAN gives the fastest shipping 
service in the industry, because 
SPAN manufactures and stocks a 
eh huge inventory of Copper Tube Fit- 


tings. Write for catalog and price 
list of high quality flared fittings, qep 
compression fittings, and valves. 


Ss RAN 


BRASS MFG 
soo WILSON S$ 
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CONVERSION 
PARTS 


We can supply a wide assort- 
ment of spuds, orifices and 
other parts for converting do- 
mestic and commercial equip- 
ment to any type gas. Also, a 
complete line of repair parts 
for all types of gas meters. - 


Write for Catalog 


E. F. GRIFFITHS 
COMPANY 


350 EAST WALNUT LANE 
PHILADELPHIA 44, PA. 


Serving the Gas Industries 
For Over 40 Years. 














Delivery truck belonging to Peterson & 
Treece of Delano, Calif., has 150-gci. 
capacity. Firm is a distributor and dealer 
in the San Joaquin valley. 





petroleum science and technology, 
and to facilitate the meeting and ex. 
change of ideas and experiences 


- among men who, in different parts of 


the world, are faced with similar pro- 
blems. 

A national committee has been 
formed in the United States, as well as 
in many other countries, to invite 
scientists and experts in the petro. 
leum field to attend the congress and 
to present papers. 

Thirty four countries so far have 
accepted the invitation to participate 
in the congress. 


Worthington Corp. 
Holds Sales Conference 


Worthington Corp. recently held 
district sales managers’ conferences 
in five of the corporation’s plant cit: 
ies, it was announced by T. J. Keh-. 
ane, general sales manager. Purpose 
of the conferences was to bring sales 
managers up-to-date on product im- 
provements, manufacturing facilities 
and plans for the future. 








Pride of achievement is reflected in smiles 
of Harold Tiley (left), general <ales 
manager, Caloric Stove Corp., Topton, 
Pa., and W. Thacher Longstreth, vice 
president, Geare-Marston Inc., Caloric’s 
advertising agency, after receiving Asso- 
ciated Business Publication’s 1953 first 
award in Division 7 for multiple-page ad- 
vertisements. The advertisement for 
which the award was given was a four- 
page color insertion in Electrical /er- 
chandising last October. 
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The Only Complete Reference Book 
on Liquefied Gas Engineering, 
Installation and Operation 








— 
-oran 


presents the new 
peak performance 
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held PART 1. Introduction PART 6. Utilization 
nces Le: ~ rome of Po, incetry of L. P. Gas 
ie °o . Pe * 

, cit. PART 2, euystost and CoM nn Other Ful ¢ Built-in air circulation fan 
<eh. Properties of the Hydrocar- — gives maximum heat output. 
Po Properties of Butane-Propane Domestic. Applications e Exclusive Oran auxiliary cold air returns 
preg BP an ong pr ig AEB Industrial Applications (optional) increase circulation of heat, even 
im- Analytical Determination and Enrichment, Peak Load, and in hard to heat areas. 
ities Testin Standby Uses 








A Fuel for Internal 
Combustion Engines 


PART 7. Regulations 


i] 
Fire. Protection. and Control 


PART 3. Production of 
L. P. Gas 


Tank Cars | 
Marine Regulations 


PART 8. Appendix 


Liquid Metering and a: 
; Interchangeability of Other 
umping Systems Fuel Gases with Natural 
PART 5. Distribution Gas 
f L. P. Gas L. P. Gas Insurance 
Handy Tables for Field Use 


Delivery by Truck, Rail, 
Water, and Pipe Line 

Storage Tank and Pressure 
Vessel Design 


of L. P. 
Installing and Servicing 
L. P son Systems 


coe Regulators 
Semi-Bulk Systems . 
Bottled Gas Systems ee bi ersagtia 
Gas Utility Service from G og eT 
Central Plants lossary of Terms 
Multiple Utility Service from General Index 


a Central Plant Table and Chart Index 


$ 7 50 Per Copy 


We pay postage on orders accompanied by check or 
money order. In California add 23¢ for sales tax. 


Orders from individuals must be accompanied by 
amount of purchase unless credit has been established. 


SEND ORDER TO a 





Les Angeles 57, Calif. 














© 100% safety shut-off valve with 100% auto- 
matic operation — all controls ores aperend 
? 


Natural Gasoline Plants, installed, including automatic f i 
Recycling Plants, Oil N.B.F.U. Pamphlet No. 58 alled, including automatic fan switch, auto- 
Refineries Motor Carrier Tariff No. 7 matic limit switch, silent operating automatic 
PART 4. Transportation and = Freight Tariff No. 4 gas valve with thermostat and transformer. 
Storage Unloading from Railroad 


© Unique, Oran all-steel burner gives clean, hot 
flame — the result of years of engineering re- 
search. Rated at 90,000 BTU input — 67,500 
BTU output. 

e Compact size with beautiful baked enamel 
outside finish for eye appeal and sales appeal. 





Oran also manufac- 
tures three other 
models of Shallo-Well, 
gas-fired floor furnaces 
rated at 


40,000 BTU input 
60,000 BTU input 
80,000 BTU input 
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The Fagan Story 


OE S. FAGAN, president of Mu- 
tual Liquid Gas Co., Inglewood, 
Calif., recent- 
ly returned to 
southern Cali- 
fornia after a 
three months’ 
trip around 
the United 
States. He 
was accom. 
panied by his 
wife. The ex- 
cuse for the 
trip was to 
make a close personal study of 
the market for burning equipment 
and other LPG accessories pro- 
duced by Mutual, and to visit 
many of his long-established cus- 
tomers whom he has never seen. 

But beyond this, Mr. and Mrs. 
Fagan were about 40 years behind 
in their traveling. They wanted to 
visit their former homes, and see 
places where history has been 
made, and where life is being 
lived. 

Joe Fagan’s story is one of the 
fantastic sagas of the LPG in- 
dustry. 

Originally a Boston Irishman, 
Joe came to California before 
World War I by way of Colorado. 
He worked on various unprofi- 
table jobs, mostly in the construc- 
tion industry. By 1934 he had de- 
finitely decided that there was no 
future on the back end of a pick, 
and that he must go into business. 

One day he saw a pick-up load- 
ed with queer looking cylinders, 
which he found on inquiry to be 
gas for rural homes. That looked 
like something in which there 
could be promise of future inde- 
pendence. The day he decided to 
be an independent gas merchant, 
he had $91 and the rent money, 
which was due the following day. 
Ninety dollars went into a used 
Model A pick-up, $1 into enough 
gas to get it home, and the rent 
money was held to finance 10 used 
LPG cylinders. Joe was in busi- 
ness, with no customers, no fuel, 
and the possibility of eviction. 

The Los Angeles waterfront 
was tied up with a strike which 
was violent, bitter, and showed no 


Joe S. Fagan 





By Carl Abell 


signs of early settlement. Strike- 
breakers were housed in three 
ships tied up at the waterfront, 
and they were living on cold ra- 
tions because there was no fuel 
coming on board for the cook- 
stoves. Joe sold the fuel, which 
he did not have, and went over 
to the Petrolane plant and ar- 
ranged to get it. For eight months 
the little red Ford barged into the 
strike zone, delivering butane at 
10 cents per Ib. With only 10 cy- 
linders, daily deliveries were re- 


quired. By the time the strike . 


ended, Mutual Liquid Gas Co. was 
financed and equipped, and ready 
to go after the rural trade. 

Expansion of natural gas mains 
was already becoming a problem, 
and it was apparent that the de- 
livery mileage from his Inglewood 
base would continue to increase 
as time went on. Joe wanted busi- 
ness close to home, so he set about 
looking for industrial uses in the 
various metropolitan manufactur- 
ing and service businesses. These 
were certain potential uses that 
looked practical, such as metal 
cutting, plumbers’ pots, paint 
burning, and similar activities in 
which natural gas was either not 
available, or did not supply the in- 
tense heat required. 

At that time, industrial burn. 
ing equipment for LPG was large- 
ly converted from natural gas or 
acetylene burners, and was not as 
efficient as it should have been. 
Joe figured that if he could offer 
better burners and torches, he 
could increase the local demand 
for bottled gas, and knowing 
where the burners were going, he 
would have first chance to sign 
the customers up for gas service. 

With a drill press, a grinder, and 
a borrowed lathe Joe went to 
work nights developing torches 
and burners to operate on L. P. 
gas. Over the years this branch 
of the business has become na- 
tional in scope. The retail gas de- 
partment of Mutual Liquid Gas 
Co. operates out of a main plant 
in Los Angeles with 90,000-gal. 
storage, and branches at Agoura 
and National City, Calif. and 
Seattle and Bremerton, Wash. 
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A derrick lifts the cap of Delta Tank 


-Manufacturing Co.’s new 2500-ton hy. 


draulic press into place at the firm’s home 
plant in Baton Rouge, La: The 565,000- 
lb press will be used to shape flat steel 
plate into components for liquefied pe- 
troleum gas storage tanks and cylinders, 
When completed, the new hydraulic press 
will tower 31/2 ft above the ground level, 
Its base is sunk 16 ft beneath the sur- 
face. Because of its size, Delta will build 
a special house around the new press, 





Gas Dealers Realize Value 
of Barn Advertising 


Patent medicine and tobacco manu: 
facturers have long known the value 
of the sides of farm barns for adver: 
tising purposes. Only recently, here 
and there, have gas dealers put them 
to equal use. Such a barn advertise 
ment is located near Carrolton, Ky. 

These signs are much more perma: 
nent and need less additional main. 
tenance after first construction than 
any other type of rural sign. The 
large sizes permitted at low cost 
make them even more attractive. 


Rural Doxol, near Carrolton, Ky., he 
made use of a farm barn for adv: 'tising 
purposes. ¢ 
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Trucks of C. A. Petrie Drilling Co., Long Beach, Calif., take on LPG motor 
fuel from Oakford Gas Co. before starting trips — refuel at truck stations 
as needed in other parts of the West. 








Left: Regulator is mounted on outside 
of frame on “‘cab-over-engine”’ job. 


Right: J. L. Brundage, manager of 
maintenance, checks the fuel system 
of a Lee Way converted truck. 


Below: Short wheelbase of the semi- 
trailer tractor makes it necessary to 
mount fuel tanks underneath the cabs. 


je on main line hauls in the 
southwest average from two to ten 
times as many miles per year as those 
in certain other parts of the country. 
Comparatively speaking, truck life 
there is short, and fuel consumption 
is enormous due to the tremendous 
mileages. Trucks there wear out be- 
fore they have a chance to become 
obsolete. And the operators really 
need to do everything possible to 
hold down the two largest elements 
of their operating costs—fuel and 
maintenance. 

Lee Way Motor Freight Inc. of 
Oklahoma City, believes it has taken 
a major step in the solution of both 
these problems by changing from 
gasoline to propane. Starting in 1950 
with four trucks equipped with 
LPG for test purposes, the Lee Way 
fleet now includes 43 White and In- 
ternational trucks which have been 
converted. According to J. L. Brund- 
age, Lee Way’s manager of mainten- 
ance, all of the 200 trucks operated 
by the company will eventually be 
running on propane. 


The Lee Way fleet is in common 


carrier service, covering the territory 
extending from St. Louis to Hous- 
ton, and to other cities farther west. 
It runs into stiff competition not only 
from other trucking outfits, but 
from railroads and air freight serv- 
ice. Rates are regulated by the Inter- 
state Commerce Commission, so the 
various freight operators have no 
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Dependability of LPG Trucks 


Helps Sell Freight Service 


By Bob Hauton 


sales advantages except those which 
arise from their respective compan- 
ies’ policies and methods of opera- 
tion. Dependability of service — the 
ability to get through on schedule 
without unexpected delays and 
breakdowns—can be a potent factor 
in securing freight accounts. Lee 
Way considers that propane has given 
its operation a competitive advan- 
tage in this respect; engine failures 
and engine wear have both been re- 
duced by changing from gasoline to 
LPG. 

In the experience of Lee Way, en- 
gines running on LPG last twice as 
long as those running on gasoline. 
This is related to the condition of 
the engine oil, which stays cleaner, 
and does not. produce the crankcase 
deposits that are characteristic of 
combustion residues from gasoline. 
The oil lasts longer, and does not need 
to be changed so often. Before con- 
version, maximum oil life in these 
engines was 3000 miles. Renewal is 
now made at 6000 miles, and the com- 
pany has reason to believe that this 
can be extended even farther. 

Another noticeable maintenance 
saving concerns spark plugs. With 
the clean-burning propane, there is 
no longer any trouble with fouling 
of plugs. This permits the use of 
“colder” plugs, which are giving 
three times the life of the type that 
it is necessary to use with gasoline. 

Fuel consumption in the conver- 
ted Lee Way trucks is between four 
and five miles per gallon. While this 
is not quite as good as it had been 
with gasoline, the lower cost per gal- 
lon still results in a saving of bet- 


ween 14 and 2 cents per mile. With 
vehicles that run in excess of 100,000 
miles per year, that is a lot of saving. 
Conversion cost runs approximate. 
ly $300 per vehicle. This is generally 
done at the time a new job is recei. 
ved, or when the truck is in the shop 
for an engine overhaul. Thirty-six of 
the engines changed to date. have 
Algas carburetors; the remaining 
seven are equipped with Ensign. 
Tanks are custom made in sizes of 
50, 56, 60 and 65-gal. capacity, depend- 
ing on the structural: details of the 
trucks on which they are to go. 


At the present time Lee Way Motor 
Freight maintains no refueling facili- 
ties of its own, although it does anti- 
cipate installing a storage and dis 
pensing unit in Oklahoma City next 
year. At the present time all fuel for 
the 43 converted trucks is bought at 
service stations. In the southwest 
finding LPG service stations is not 
a problem; the highways are dotted 
with them. Prices vary from 12 to 21 
cents per gallon. 

Complete maintenance facilities 
are provided in the company’s head- 
quarters in Oklahoma City. 

The record of the 43 converted 
White and International trucks in 
the Lee Way- fleet has been so favor 
able to propane that work wil! pro- 
gress on changing or replacing 
the remaining vehicles so all oper@- 
tion will eventually be on LPG. The 
company believes that in addition to 
the saving in operating cost, the 
greater dependability will give them 
an important advantage in soliciting 
freight accounts. 
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Lumber lift truck, fueled with 
butane, has a lifting capacity 
of 15,000 Ib and moves large 
stacks of lumber. 


The Woods 
Are Full 
of Good 
Prospects 


9 





S & R Gas Co. has developed 
a steady and profitable bu- 
tane business with loggers 


and sawmill operators. 


EB CHALE DI 


= woods are full of good butane 
prospects, if these woods are suffici- 
ently prolific to justify-saw milling 
and logging, according to the exper- 
ience of Frank J. Roberson,.owner 
of S & R Gas Co., Coushatta, La., a 
small community in the piney coun- 
try of northwest Louisiana. 

In 10 years Mr. Roberson has built 
up a business covering a considerable 
area of northwest Louisiana, with 
branches at Natchitoches, Cotton 
Valley and Campti. One of the major 
steps in building this business was 
his discovery and development of bu- 
tane business in the woods. 

Seven years ago he approached the 
owner of a portable mill a few miles 
from Coushatta, and discussed the 
man’s fuel problem with him. Mr. 
Roberson persuaded the man to al- 
low the butane company to convert 
he gasoline engine that powered the 
little mill, with the understanding 





butanc-fueled straddle-truck is particu- 
larly useful for stacking lumber in sheds. 


Frank J, Roberson, right, of S & R Gas 


0. in Coushatta, La. Seven years ago he 
Acquired his first sawmill customer. 
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By Ruel McDaniel 
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that conversion would be detached 
and the engine placed back in its ori- 
ginal condition without charge if it 
did not cut fuel costs. An S & R mech- 
anic put on a vaporizer and carbure- 
tor. The sawmill man still isanS&R 
customer, and so are 14 other port- 
able sawmill owners in the area. 

A 1000-gal. storage tank is suffi- 
cient to provide fuel for a week or 
more, depending of course on the 
weather and the consistency of opera- 
tions. Some of the mills are far into 
the woods and are a little difficult 
to find and to reach in bad weather, 
but the surplus fuel generally lasts 


until the roads clear sufficiently after 
bad weather to permit a new delivery 
before the storage tank empties. 
When the roads are too bad for a bu- 
tane truck, they generally are too 
bad for logging trucks also and opera- 
tions must slow down for lack of 
logs. 

To convert the gasoline engine of 
one of these portable mills to the use 
of butane is simple, Mr. Roberson 
stresses. His company does nothing 
more than put on the vaporizer and 
a new carburetor, and the cost ‘to 
the customer runs from $200 to $225. 
High compression is recommended, 








but the company does not add this 
until the engine requires removal 
of the head for other reasons. Then 
high compression is installed to add 
efficiency to the over-all conversion. 

Although the company has 15 
owners of portable sawmills as regu- 
lar customers, this is only the begin- 
ning of butane business obtained by 
S & R Gas Co. from the woods. All 
logs sawed by these little mills must 
be trucked to the mill site. Formerly 
all these logging trucks were pow- 
ered with gasoline engines. Today 
many burn butane, thanks to the per- 


Butane tank is mounted on the side of 





. LOWER FUEL COSTS 


. INCREASED ENGINE 
POWER 


. LONGER LUBE OIL LIFE 


. GREATER ENGINE TORQUE 
MORE LUGGING POWER 


. LESS ENGINE 
MAINTENANCE — 
FEWER OVERHAULS 


. SMOOTH RUNNING 
ENGINE—NO VIBRATION 
—NO PING 


. ENSIGN CARBURETORS Model “R” 
ARE EASY TO ST ‘ART, Vaporizer-Regulating Unit 
EASY TO ADJUST 


LP-Gas Operation At Its Best 


ENSIGN 


Carburetor CARBURETION 


Model “Xg” Gas 


Superior in Performance 


Nationally accepted 


Model “Kgni” 
Combination Gasoline 


and LP-Gas Carburetor LP-Gas Filter 


‘When you convert a gasoline tractor or an industrial engine to 
LP-Gas you show the owner a handsome profit. Furthermore, with 
Ensign Carburetion you improve the operation of his tractor, 
reduce his operating expense and make him a real friend. When 
you convert an engine to LP-Gas insist on Ensign equipment and 
assure yourself and the customer that the carburetion you use is 
the best at any price. Leading tractor manufacturers have adopted 
Ensign for their popular LP-Gas models. Get all the facts from 
Ensign, the pioneer in LP-Gas carburetion. More tractor conver- 
sions are made using Ensign than any other make. Ensign factory 
representatives will be glad to consult with you. 


ENSIGWM corsureror COMPANY 
701 N PARK, CALIF 


010 SOUTH ALAMEDA ST., P.O. BOX 229, HUNTINGTO 
Branch Factory: 2330 West 58th Street hicag é 


the straddle-truck next -to the cab. 








sistent selling of S & R\salesmen. 

The logical step to sell conversions 
for logging trucks is to start at the 
mill. Most mill owners also own one 
or more logging trucks, and generally 
the mill men utilize the services of 
independent logging truckers as well 
to keep a supply of logs rolling to the 
mill. 

The company sold its first logging. 
truck conversion to the owner of a 
sawmill who was enthusiastic about 
his sawmill engine conversion. The 


customer. Try a conversion on one 
truck and if it does not save fuel 
costs and reduce general haulage ex- 
pense, the truck engine will be re 
stored to its original condition with. 
out cost. 

The first job was a success so it 
was not difficult to convince the two 
independent truckers:who were haul. 
ing for this mill that the conversion 
idea was sound, because they could 
see it working. 

There are scores of logging trucks 
in the piney woods around northern 
Louisiana now fueled with S & R bu: 
tane, and the end is not in sight. 

Fueling the trucks is simple. Both 
the mill-owned and independent 
trucks receive fuel from the tank of 
the mill to which they are pe:man- 
ently or temporarily attached. 

And portable mills and trucks still 
are not the end of butane sales for 
S &R, insofar as selling in the woods 
is concerned. 

Besides the small portable mills, 
which are moved from one site ‘o al 
other every few weeks or months 
as the supply of timber in the vicit 
ity dwindles away, there are the lar 
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ger permanent sawmills which util- 
ize 2 great deal of butane for various 
ope: ations. 

The Martin Logging Co. near Ash- 
land, is one of the largest sawmills 
in the area and even though it is too 
larce for the use of butane in the 
main power plant, it finds the fuel 
practical in several other usages. Its 
four yard trucks are butane-powered. 
A Ross carrier with a hauling capa- 
city of 500 ft of lumber per load is 
used to move lumber about the yard 
as it is being sawed, cured and stack- 
ed. A Hyster lift truck, with a lifting 
capacity of 15,000 lb is fueled with 
butane and moves larger stacks of 
lumber. A butane-fueled Hyster 
Yardmaster straddle-truck performs 
many duties in moving of lumber 
from one area to another and parti- 
cularly for stacking it in the sheds. 

This company has several butane. 
powered logging trucks and some of 
its independent haulers have also 
converted as a result of the exper- 
ience of the logging company. The 
big mill is served by a 6000-gal. stor- 
age tank. 

“Every sawmill, whether the small- 


Smaller trucks, which are constantly in 
use in the lumber yard, are also powered 
with L. P. gas. 





est type of portable or the largest 
permanent mill, is a logical butane 
prospect,” Mr. Roberson points out. 
“Butane has proven itself more eco- 
nomical than gasoline for use in yard 
vehicles such as the Martin opera- 
tion, and it is even more attractive 


to the small operators, where utmost 


economy is essential. 


“The woods are full of logging 
trucks, awaiting the proper presenta- 
tion to induce the owners to convert 
them to butane, and the longer the 
mills use butane, the easier it is to 


convince the independent loggers 
that butane is for them.” 

Still another butane market in the 
woods is the tractors used to snake 
out the logs, either to spots where 
they may be loaded onto trucks or to 
the mills if the distance is short. The 
company has made several of these 
tractor conversions and it still is 
working on more prospects. 

“Selling largely is a matter of get- 
ting one installation in a locality,” 
Mr. Roberson says. “Loggers and 
sawmill men visit and talk a lot and 
soon the news gets around.” 

Mr. Roberson knows the owner 
of every sawmill in his territory, and 
from them he keeps his truck and 
tractor prospect list up to date. 

The list of mill men and the truck 
prospects are the basis of outside 
selling for which full-time salesmen 
are employed. Although the outside 
men do not confine their selling to 
a single industry, the problems of 
each industry are closely allied, in- 
sofar as fuel economy is concerned, 
and it has been comparatively easy 
for the salesman to learn the funda- 
mentals of each industry served. 








| WANTED: 


Technical 
Writer 





We need a technically trained man 
under 35 for the editorial staff of 
BUTANE - PROPANE NEWS. He 
should have a background of me- 
chanical engineering. and experi- 
ence in LPG or Gas operations— 
with emphasis on equipment. He 
should be able to write clearly and 
cleanly and have done some work 
in preparing reports. He should 
have an inquisitive mind and like to 
probe into the “Why” of things, and 
be able to explain to others what he 
has found out. 

Experience in magazine or news- 
Paper production as well as photo- 
graphy is desirable, but not essen- 

al. 

Duties will include field trips to 
gather data for original articles. 


'@ 
Application by letter only. 
Send det 
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Complete Conversions Since 1936 
Gambling has its place at the track but 
why gamble with Carburetion? Buy BEAM 
and be a winner! Equipment proven the 
best for superior performance and reliable 
operation. Don't hesitate — act now! Get 
on the road to sure profits using BEAM car- 


buretion equipment. 


SEND IN YOUR ORDER TODAY! 


Manufacturers of 


BUTANE — PROPANE 
CARBURETION 
EQUIPMENT 
¢ SIMPLIFIED 

INSTALLATION 
¢ MORE HORSEPOWER 
° DEPENDABLE 
OPERATION 
¢ GREATER ENGINE 
_ EFFICIENCY 


BEAM LPG PRODUCTS 


6, x. Buy BEAM: THE PARKDALE COMPANY 


3040 ROSSLYN ST 


LOS ANGELES 65, CALIF 











FOR CHEVROLET, GMC 
FORD V-8 AND MERCURY 
SEE THE J & S ENGINEERED KITS 


CHEVROLET - GMC KIT 
WITH ROCHESTER ADAPTER 
e A CUSTOM KIT, engineered for quick, easy installation. The 
special vaporizer casting bolts right on the engine, eliminating 
mounting bracket, water hoses, drilling of holes. Sandwich adapter 
or spudded carburetor bowl furnished. 


FORD V-8 — MERCURY 
CONVERSION UNIT 


g CARBURETOR COMPANY 
bag i P.O. BOX 10391 DALLAS, TEXAS 
“TWENTY YEARS IN GAS CARBURETION” 











Equipment 
for every 


LP-Gas 


conversion 


1900. 
CONVERTER 


For vapor 
conversions, 
the Algas 
vapor 


conversion kit 


No. VK-115 





available. 








Fuel Tube Sloping 
Upward Works Well 


By Carl Abell | 


It has generally been consid: red 
advisable to mount the regulator so 
the fuel tube slopes downward tc the 
carburetor. The reason most fre. 
quently given for this recommenda. 
tion is that if any compressor oil is 
carried through with the fuel, this 
downward slope to the- carburetor 
will carry the oil into the engine and 
burn it, instead of depositing it in 
the regulator chamber, as would be 
the case if the tube sloped back to. 
ward the regulator. 

Accumulation of this oil in the sec. 
ondary regulator chamber is unde. 
sirable, as it leads to, changes in the 
response characteristics of the regu. 
lator, throwing the carburetor mix. 
ture off balance. If the oil is allowed 
to accumulate, periodic draining and 
cleaning of the chamber and dia. 
phragm are necessary. To avoid this 
condition, nearly all manufacturers 
recommend the high location of the 
regulator in relation to the carbure- 
tor, and this recommendation was 
passed on to the industry in the 
Butane-Propane Power Manual. 

Recent experience and investiga- 
tion of the hard starting problem has 
led our technical staff to wonder if 
this conventional installation practice 
is not one of the principle factors con- 
tributing to hard starting. Vaporized 
butane is twice as heavy, and pro- 
pane is one and one half times as 
heavy as air. When the ignition is 
shut off, the fuel vapor in the tube 
between the regulator and the car: 
buretor will settle to the lowest pos- 
sible level. If the fuel tube slopes 
down to the carburetor, and is open 
at the carburetor -end, the fuel will 
flow into the carburetor and down 
into the intake manifold, the fuel 
tube meantime filling the air. In 
order to start the engine, the fuel 
tube must be refilled with fuel. This 
requires a precise job of priming, and 
nothing happens until the mixture is 
right. By the time the correct mix- 
ture strength is obtained, the battery 
is frequently too tired to provide an 
adequate spark. 

Now let’s look at this same situ- 
ation in an installation in which the 
fuel tube slopes up from the regu: 
lator to the carburetor. When the 
ignition is shut off, the tube is full 
of fuel vapor. Where does it go’ 
Nowhere, because it cannot get out of 
the tube. The regulator end o! the 
tube is closed, and to escape ai the 
carburetor end, the fuel would have 
to fldw uphill, which it will nt do 
because there is no force available 
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to move it up the slope when the en- 
gine is not operating. When the time 
comes to start the engine, the fuel 
is in the tube right up to the level 
of the carburetor inlet, and no prim- 
ered IB ing is required. By the time the en- 
r so] gine has turned over a couple of rev- 
> the H olutions, the normal mixture is flow- 
fre. | ing through the manifold. 
nda We have personally checked this 
il is HB out with regulators of two different 
this % types—first, the “leaker” type, which 
‘etor |B is adjusted to flow the correct amount 
and @ of fuel for idling whenever the igni- 
it in tion is turned on and the shutoff 
d be & valve is concurrently opened. In this 
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k to: case it was necessary to start crank- 
ing the engine within two seconds of enn ie vee eve 
sec. & the time the ignition was turned on, ékcoune ie ya ‘ Power ba ane . neg oe 
2 ’ iner transportation that costs less 
inde § or the carburetor would flood, and pt ff $ 5 cor mile.” Seek yee tith on Elis 
1 the fH starting would be difficult. With the #3 - 31/16 : “Bu-Power” Manifold. 
egu. |) cranking properly synchronized with #4-4 
mix. § the ignition switch, the engine almost KIT CONTAINS CONVERTER ONE installation will prove to you 
ywed CARBURETOR ADAPTER that no installation is complete with- 
and STRAINER INSTALLATION out an Ellis ‘‘Bu-Power’’ Manifold. 
die KIT ELECTRIC SHUT-OFFS 
this TRACTOR KITS rap most ~— ~ 
; tafjormation or the For addi ional 
irers J (REGULATOR $19.75 TO $44.13 minumber of unin 
f the Write, wire or call us for your National Distributor 
Catalog today. Contact our home office 
e eateries Boake c0. 
the UNIVERSAL PRODUCTS, INC. 5 
LPG Carburetion Division 2212-A EAST WASHINGTON BLVD. 
stiga- ; 6918 Lindberg Street, Houston 17, Texas LOS ANGELES 21, CALIF. 
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pos: ‘ j . B-P News brings you Facts, New 
lopes always fired on either the third or Developments ' Ideas, New Methods, News and 
open fourth cylinder to come up, even at Reports. You'll want to read every 
| will § temperatures as low as 25°. chapter in the Safety Series. Don’t 
down With a different carburetor sys- Every Month miss an issue! 

fuel # tem on the same engine, this one 

r. In @ with a positive shut-off type regula- SUBSCRIBE TODAY 


fuel § tor equipped with an electric primer, 
This § we found that with the fuel tube slop- 
and @ ing up to the carburetor, priming was 
ire is Never necessary. Some difficulty was 
mix- @ experienced at first in getting the 
ttery |B automatic choke blade of the com- BUTANE-PROPANE NEWS °+ 198 S. Alvarado St., Los Angeles 57, Calif. 
Je an & bination gasoline-L. P. gas carburetor 


properly adjusted so the engine Start my B-P News subscription with the issue 
situ- soy be rich enough to start on. [] 1 Year $2.00 [] Payment Enclosed 
h gasoline, and not too rich to start on ; 
= L. P. gas. ([) 2 Years $3.00 T) Bill Me 
n the With the choke blade set to one (Add $2.00 per year foreign postage outside of U.S.A., Canada, & So. America) 
s full § fourth inch from the airhorn wall at 








t go? & about 50° starting is possible with NAME_ 

out of HF gasoline by a little pumping of the 

1 the & throttle, and perfect with LPG unless MAIL ADDRESS 
t the § the temperature drops to about 30°, 





have @ When it is inclined to “flood” due to CITY ane ee 


t do § the proximity of the choke blade to ae ‘ 
: . My connect th the LP-Gas Indust 
iiable § the wall at that temperature. This ae Oe es sees a ae, as 
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could be overcome very simply by 
substituting a manual choke control 
for the automatic, but in our mild 
climate this is hardly worth while. 


This condition. would not exist at all : 


with a straight LPG carburetor. 
Experience with this engine is in 

general: agreement with reports that 

we have obtained from other sources, 


. most of which agree that if the fuel 


tube remains full of fuel, starting 
problems are minimized and nearly 
all difficulty comes from an inade- 
quate ignition system or too slow 
cranking speed. 

When installing a fuel tube to slope 
up to the carburetor, it is a good idea 
to provide a drain plug at the low 
point of the secondary regulator 
chamber, or in the bottom of the fuel 
tube fitting on the regulator, which- 
ever is lower. This should be drained 
periodically, and if the residue seems 
thick, flushing with kerosene or sol- 
vent should be included. 








Power Products 








CENTORY 


LP-GAS CARBURETOR 


FACTORY INSTALLED 
eo) 

JOHN DEERE 
TRACTORS 


ACCEPTANCE AS FACTORY STANDARD 
PROVES CENTURY’S SUPERIORITY 


Maximum efficiency with full fuel economy at all speeds and 
power ranges is a field proved fact with Century LPG Carbu- 
retors! Their trouble-free design using synchronized gas meter- 
ing valve and butterfly air valve assures a perfect mixture at 
all times—for starting, for idling, for full power and speed. Top 
performance is assured at any altitude, under any temperature 
or weather condition. No multiple adjustments are required— 
just set it, seal it and forget it! That’s why John Deere has 
joined the growing list of tractor, truck and engine manufactur- 
ers who are increasing satisfied customers by factory installing 


Century, LPG Carburetors. 


CENTURY GAS EQUIPMENT CO., 11188 Long Beach Blvd., Lynwood, California 





* SET IT! 
* SEAL IT! 
* FORGET IT! 





To secure further information on 
these ‘products, refer to coupon on 
page 75. 





19. Thermostatic Control 


A new device known as ProMo. 
Stat, designed to control the temper. 
ature of LPG as it passes from the 
vaporizer, is being manufactured by 
the ProMoStat Products Co. 

Control of temperature is accom. 
plished by thermostatic regulation of 
flow of water from the vaporizer back 
to the engine, limiting the flow to the 
amount required to vaporize the fuel 
and hold it at a uniform temperature, 
which is as low as is practical for all 
operating conditions. 

This is said to provide a cooler mix. 
ture of greater density with a result. 


PROMOSTAT AT WATER 
OUTLET SIDE OF VAPORIZER 











ant increase in volumetric efficiency, 
power and economy, and a more con. 
stant air-fuel mixture ratio which 
does not vary with changes in engine 
water temperature. Reports from the 
manufacturer state that with the 
thermostat installed in the water out 
let line from the vaporizer the mix- 
ture seldom varies more than }¥ ratio 
in the full power range, which is ap 
proximately 13 to 1. 

The ProMoStat is installed any- 
where on the outlet side of the vapor 
izer, where it will not be affected by 
the heat of the exhaust. 


ProMoStat Products Co. 


20. Fork Lift Conversion 


Parkdale Co., Los Angeles, manu- 
facturers of Beam butane-propane 
carburetion equipment, has pub 
lished a folder on the conversion of 
gasoline burning fork lifts to liquified 


. petroleum gas. The folder titled 


“Stop Carbon Monoxide Hangover,” 
is available to all users of fork lifts 
and other materials handling e«quip- 
ment, 

The folder points out that the use 
of butane and propane as a inotor 
fuel is becoming increasingly »opt- 
lar for industrial use. L. P. gas offers 
the advantages of safe, indoor ope! 
ation without noxious fumes ‘o em 


- danger the health of equipment ope! 
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atcrs. Tests show that engine life 
mzy be increased as much as three 
times with LPG. L. P. gas allows oil 
to be used up to 10 times longer than 
in gasoline powered engines, and its 
co:iplete combustion reduces sludge 
and carbon deposits to a minimum. 
It is a source of smooth power that 
offers fuel savings up to 40% over 
gasoline, and spark plugs rarely have 
to »e replaced. 

Parkdale Co. 





By-Pass Line Permits 
Ropid Warm-up 


It is common practice in engines 
that are expected to be subject to 
“start and stop” service to design the 
cooling system with ‘a by-pass line 
from the thermostat housing to the 
water pump. This construction per- 
mits rapid warm-up, by recirculating 
the warmed water returning from the 
cooling system until the temperature 
is high enough to open the thermo- 
stat. 

By removing this by-pass line and 
connecting the vaporizer into the cir- 
cuit, quickest possible heating of the 
vaporizer may be obtained, and the 


problem of finding places to connect 
the vaporizer water lines is avoided. 

Engines with this feature are in 
use in tractors, trucks, passenger 
cars, and industrial service. 


LPG Motor Fuel 
Nothing New 


We like to think of the use of L. P. 
gas for motor fuel as something new. 
Actually, this 
was one of the 
first uses made of 
butane and pro- 
pane, way back 
in the early days 
when people 
were just finding 
out how to col- 
lect the product 
from vapors es- 
caping from gaso- 
line storage 
tanks, and from the “drip” liquid in 
natural gas transmission lines. 

In 1912 Franklin P. Peterson drove 
a Packard automobile fueled with L. 
P. gas through the streets of New 
York as a publicity stunt, which fell 
flat and occasioned no newspaper 
notice whatever. 


F. P. Peterson 


Propane Successfully Used 
In Large Diesel Engines 


At the annual meeting of the Iowa 
Association of Municipal Utiilties at 
Des Moines, Glen V. Yarger, super- 
intendent of municipal utilities, Wav- 
erly, Iowa, told of the successful com- 
pletion of tests in burning propane in 
Worthington four-cycle supercharged 
dual-fuel engines. These engines 
were originally designed to burn 
either diesel fuel, or natural gas us- 
ing a small pilot charge of diesel fuel 
to ignite the gas: 

The, Waverly test was the first an- 
nounced successful application of 
commercial propane in large diesel 
engines at full diesel compression 
ratio, with a minimum pilot oil con- 
sumption of approximately 5% of the 
full fuel charge. 

Successful operation with propane 
at Waverly started on Jan. 29, 1954. 
Fuel consumption was better than 
the guaranteed rate made for the 
same engines operating on natural 
gas with minimum consumption of 
pilot oil. With this improved econo- 
my, and considering the difference 
in the delivered prices of propane 
and diesel oil, Mr. Yarger estimates 
the net saving in fuel costs at 20%. 








LOOK — Amazing New Device Increases Power, 
Economy and Engine Life 
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PROMOSTAT PRODUCTS CO. 
P. O. Box 27, Altadena, California 


The PROMOSTAT limits the flow of hot water 
from the LP-Gas vaporizer, thereby reducing 
temperature of the air-fuel mixtures. This per- 
mits a cooler mixture of greater density with 
resultant increase in volumetric efficiency, pow- 
er and economy and a more constant air-gas 
ratio which does not vary when engine water 
temperature is attained. 

Install the PROMOSTAT in the water outlet line 
from the vaporizer, lean down your mixtures and 
begin immediately to profit from this real engine 
saver. Get complete information and prices. 





COUPON—MAIL TODAY 


Please mail me without obligation 
complete details and prices on the 
PROMOSTAT. 














CLASSIFIED Advertising 


All Classified Advertising payable with order. 
Copy must reach publisher’s office prior to 
the fifth of the month preceding publication. 
Address: Classified Advertising Material, 
BUTANE-PROPANE News, 198 S. Alvarado 
Street, Los Angeles 57, Calif. 





DISPLAY CLASSIFIED 


$12.00 a column inch per issue. Choice of 18, 
14, 12, 10 pt display type for headlines. Set 
with 1 pt border. Maximum ad size 3”. No 
cuts permitted. Publisher will set ad for maxi- 
mum effect in space purchased. , 











UNDISPLAYED CLASSIFIED 15¢ a word. 
Set in 7 pt type without border. $3.00 minimum 
charge per insertion. If Blind Box number care 
of B-P News is used, count as five words. 








HELP WANTED 


SOUTH FLORIDA SALESMAN WANTED: 
Aggressive salesman to call on retail and whole- 
sale accounts for newly -established company. 
Grow with us. Give complete details. All replies 
in confidence. Box 615, BUTANE-PROPANE 
News, 198 S. Alvarado St., Los Angeles 57, 
Calif. 








SALESMAN WANTED: RETAIL SALES 
in Eastern Oregon, car allowance, propane car- 
buretion, and guaranteed salary furnished. 
Box 710, BUTANE-PROPANE News, 198 S. 
Alvarado St., Los Angeles 57, Calif. 





HELP WANTED—L. P. GAS CARBURE- 
tor men. Opportunity to live in Arizona. Must 
have had 3 to 5 years field experience in Car- 
buretor Sales and Service. Flame Cultivation 
experience desirable. Good jobs with old well- 
established Arizona L. P. Gas concern. Address 
Box 725, BUTANE-PROPANE News, 198 S. 
Alvarado St., Los Angeles 57, Calif. 





AS MANUFACTURERS OF HIGHEST 
quality gas boilers, furnaces, conversion burners 
and floor furnaces, we have territory available 
for additional sal on ioned basis. 
We prefer men who now are traveling territory 
with allied, non-competitive lines. Applications 
will be strictly confidential. State your quali- 
fications and territory preferred. Box 720, 
BUTANE-PROPANE News, 198 &. Alvarado 
St., Los Angeles 57, Calif. 








SITUATIONS WANTED 


EXPERIENCED L. P. GAS COMPANY 
manager wants to change climate; 12 years same 
company and have increased dollar sales 3 times, 
gallon sales 6 times with same number of per- 
sonnel. College graduate; registered public ac- 
countant, California. Energetic, hard working, 
Christian, will invest, prefer salary and commis- 
sion, confidential. Box 735, BUTANE-PRO- 
PANE News, 198 S. Alvarado St., Los Angeles 
57, Calif. 








SELL MORE 


with Display 
Classified 
Ads 


This is an example of the attention getting 
type faces available in display ads in the BPN 
Classified Section. Cost is only $12.00 a col- 
umn inch per issue, an ad this size (3”) is 
$36.00. The large lines above are set in 18 pt. 
Other available sizes are. shown below. 


14 POINT DISPLAY 
12 POINT DISPLAY 
10 POINT DISPLAY 


Body type is set in 7 pt like this sample. An 
average of 7 words to the line. 








FOR SALE—MISCELLANEOUS 





FOR SALE— TRUCKS AND TRAILERS 





SACRIFICE — 300 25-GALLON PROPANE 
tanks with 3 valves. First class condition. Any 
reasonable offer accepted. Indio Gas Company, 
Indio, Calif. 


100 ROCKWELL MODEL OO LPG ME- 
ters. Direct reading dials in cu. ft. Only $14.00 
each, lots of six. Northern Okla. Butane, Inc., 
Box 309, Perry, Okla. 








WEATHERHEAD H-108 HIGH PRESSURE 
hose, %” I.D., 2500’ at $.20 ft. Also swivel 
couplings for same. Used LPG carburetion sets, 
$5.00 each. Omar Inc., 1910 Harney St., 
Omaha, Nebr. 





FOR SALE—USED PROPANE TANK, 1200 
gallons, single barrel, streamlined skirting, 
$750.00. Southwest Gas Equipment Co., Box 
390, Liberal, Kansas. 


FOR SALE—SMITH LPG PUMP, NEW, 
Model MC1044 with 2 hp 110 volt motor, 
$395.00; also strainer globe valve, etc. Wisconsin 
Gaservice Inc., Box 619, Oshkosh, Wis. 








FREE FREE FREE 
With purchase of six (6) “Leak Detecto 
Brushes” at $3.75 each, Free: one gallon De- 
tecto Solution. For limited time. Gas Appliance 
Stores, Inc., Box 5057, Columbia, S. C. 





3 HP SINGLE PHASE MASTER EXPLO- 
sion proof motor, 60 cycle, 3450 rpm. Corken 
Model 40 LP pump mounted on base, also ex- 
plosion proof motor starter, strainer, valves, etc, 
Everything needed to start pumping gas. Pumped 
less than 8,000 gallons. Excellent condition. 
Faxibault Bus Service, 310 Park Ave., Faribault, 
Minn. 


SERVEL GAS REFRIGERATORS, 4 cu. ft. 
Model M400 @ $22, L400 @ $20, K410 @ $16, 
J410 @ $15. Used, in perfect operating condition. 
Clean, attractive, complete. Quantities only. Low 
delivery cost anywhere. Call collect for further 
information. BEACH REFRIGERATOR CO., 
196-11 Northern Blvd., Flushing 58, N. Y. Phone 
New York City: FLushing 7-6161. 








FOR SALE—IMMEDIATE DELIVERY! 
Eureka Smokehouse Burner Assemblies! For 
meat smoke houses using bottled gas. Completely 
automatic. Clean filtered smoke. Distributes 
heat uniformly. Low gas consumption. Auto- 
matic temperature and pilot control. Less pro- 
duct shrinkage. Easily installed. ay for de- 
scriptive pamphlet. Eureka Equip pany, 
P. O. Box 396, Beloit, Wisconsin. - 








LINES OFFERED 


OFFERING THE MANUFACTURER A 
unique service in New England. We sell only to 
stocking wholesalers and jobbers (and assign 
them exclusive territories) on a straight com- 
mission. We can give you results. Northeast 
Utilities Equipment Corp., 77 South Street, 
Stamford, Conn. 








WHATEVER IT IS 
YOU HAVE FOR SALE, WANT TO 
BUY OR TRADE OR FIND — you can 
do it quickly, easily, with a B-P News 
classified ad. 











1946 TWIN PROPANE TANKS FORD 
with Smith pump, Neptune meter, platform 
for bottles on back. Make offer. Indio Gas Com. 
pany, Indio, Calif. 





FOR SALE—1952 DODGE 2 TON, 2 SPEED 
rear axle, 825x20 tires, new, engine. Equipped 
with 1460 gallon twin tanks, carburetion, fuel 
tank, new Viking pump, hoses, lights, reflectors. 
Ready to deliver gas, only $2995.00. Southwest 
Gas Equipment Co., Box 390, Liberal, Kansas, 





NEED A MEDIUM SIZE TRANSPORT? 
1951 International LPG equipped L}85 Tractor 
with only 27,000 miles use complete with Butler 
twin barrel U-69 4200WG semi-trailer unit. This 
is an excellent rig. Write Box 730, BUTANE- 
PROPANE News, 198 S. Alvarado St., Los 
Angeles 57, Calif. 





PROPANE TRANSPORT — FRUEHAUF, 
twin tank, 4758 gallons capacity, tandem axles, 
torsion suspension—better than average 11 :00 x 
20 tires on trailer and tractor, two spares, fire 
extinguishers, hose, etc., complete. Tractor is 
Mack LFT, new engine installed last year. Com- 
plete with PTO pump, $6,500.00. L-P Gas Co., 
Box 745, Marfa, Texas. 





BUYING YOUR FIRST DELIVERY 
truck tank? Get the facts on Trinity’s New 
Model #104 Twin 1400 WG capacity 250# WP 
complete with pump, printometer, hose, plumb- 
ing, etc., installed on new 1954 135 HP Chevro- 
let chassis—ready to haul gas today—$4,300.00 
F.O.B. Trinity Steel Co., Inc., 3301 S. Lamar 
St., HUnter 8321, Dallas, Texas. 





NEW: IMMEDIATE DELIVERY, 1400 WG 
U69 propane extra lightweight twin barrel de- 
livery unit. Mounted on new 1954 2-ton, 2-speed 
Chevrolet truck with big engine. Fill and vapor 
hose assemblies—Viking Mechanical Seal Pump 
—Power take-off assembly and motor fuel tank. 
READY TO GO FOR $3970.00 tax paid. Also 
available at low extra cost: meters, fire extin- 
guisher and L. P. carburetion. American Tank 
& Manufacturing Co., 2136 West Commerce 
Street, Dallas, Texas. P. O. Box 5525. Tele 
phone Riverside 9183. 





REAL SAVINGS ON COMPLETE PACK- 
AGE UNIT FOR IMMEDIATE DELIVERY. 
1400 WG U-69 twin delivery unit with trim 
skirting, mounted on new 1954 factory LPG 
powered International, RP-162 chassis. Two 
speed axle, 50-gallon recessed fuel tank, P.T.O., 
splines jack shaft, Viking mechanical seal pump, 
50’ filler hose and ICC lights. Painted gleaming 
aluminum over red oxide. Ready to start making 
you money for only $4,085.00, including «axes, 
F.O.B. Denton. Meters, fire " extinguishe: and 
cabineting available at low. extra cost. Call 
NOR-TEX PRODUCTS COMPANY cllect, 
C-5416, Denton, Texas. 





SOLD 


AN LPG APPLIANCE BUSINESS 


COST—$8.40 
Just one 8-line classified ad in a single i sue 
of BUTANE-PROPANE News sold ‘his 
business. This is typical of the quick res Its 
you get from classified ads in B-P N:ws. 


—— 
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FOR SALE—TRUCKS-TRAILERS - Cont. 


FOR SALE—TRUCKS-TRAILERS - Cont. 


‘BUSINESS OPPORTUNITIES OFFERED 





TRINITY’S NEW EXCLUSIVE MODEL 
#106 with sectional skirting - 1700 WG capa- 
city W-250 - ICC MC-330 complete with pump, 
printometer, remote Okadee valves, clutch, pow- 
er take-off and throttle. Completely installed on 
new factory LPG powered RP-162 International 
chassis. Immediate delivery, $5,100.00 F.O.B. 
Trinity Steel Co., Inc., 3301 S. Lamar St., 
HUnter 8321, Dallas, Texas. 


BEFORE YOU BUY A NEW PROPANE 
delivery truck, call us collect for prices. IM- 
MEDIATE DELIVERY, EASY TERMS, Five 
Models to choose from, 600 to 2000 gallon. 
Furnished with or without truck. All makes and 
models of trucks are sold by us at prices that 
save you up to $600.00. Our delivery trucks 
are being used the WORLD OVER by dealers 
large and small. WHITE RIVER DISTRIB- 
UTORS, INC., Phone 570, Batesville, Ark. 


COMPARE OUR PRICES! NEW 1400 W. G. 
twin Model 100 propane tank, piped complete with 
Viking mechanical seal pump, P.T.O. and spline 
jack shaft, lights, filler hose, white enamel, Nep- 
tune No. 431 meter. Mounted on NEW, 1954 
Chev. 2 ton, Model 6403, 2-speed axle, ready to 
use! $4,195.00, excise tax paid. EASY TERMS. 
White River Distributors, Inc., Batesville, Ark. 











THIS IS IT—NEW 1954 INTERNATIONAL 
RP-162, factory equipped for LPG, 2-speed axle, 
complete with 1400 W.G. twin Model 100 pro- 
pane tank, Viking mechanical seal. pump, filler 
hose, P.T.O. and spline shaft, piped complete, 
painted, clearance lights installed, $4,095.00, ex- 
cise tax paid. White River Distributors, Inc. 
Phone 570, Batesville, Ark. 





1700 W. G. TWIN MODEL 100 PROPANE 
tank, P.T.O., spline shaft, Viking mechanical 
seal pump, Neptune No. 433 Print-O-Méter, 
complete, piped and installed on NEW 1954 In- 
ternational RP-162, LPG powered, long wheel- 
base, 2-speed axle, ready to use. $4,790.00. 
SAVE $400.06 to $800.00 on this unit. EASY 
TERMS. WHITE RIVER DISTRIBUTORS, 
INC., Batesville, Ark. 





THIS IS THE ONLY PROPANE TRUCK 
ON THE MARKET TODAY with all of these 
features: Model 200 with rear cabinet which 
houses hose reel, meter, hose, and all control 
valves in rear for easy operation. Why -have 
your meter, hose, reel, etc., installed on the side 
and have to drag the hose under, over or around 
truck to service customer that is on the ‘“‘wrong 
side of the street”? This unit is available in 
sizes from 1250 to 1600 W. G. twin, with any 
make or model pump, meter, hose reel, etc., that 
you choose. PRICE? From $100.00 to $500.00 
savings under competitive makes that do not 
have these features. WEIGHT? From 200 to 
1000 Ibs. under competitive makes that do not 
have these features. Call today. Easy terms! 
White River Distributors, Inc. Phone 570, 
Batesville, Ark. 

FROM JAPAN TO ITALY OUR TRUCKS 
are known as the WORLD’S FINEST. All 
units are completely tested for performance and 
leaks by PUMPING GAS before they leave our 
shop. We train your drivers to use all equipment 
which you buy from us. We are in the gas busi- 
ness. let our years of experience work for you 
and SAVE YOU MONEY. IMMEDIATE 
DEL VERY—EASY TERMS. White River 
Distri\utors, Inc., Batesville, Ark. 





USED PROPANE DELIVERY TRUCK 
FOR SALE. L-162 International, 2-ton, with 
Modei 100, 1400 gal. twin. tanks, mechanical 
seal pump, Ensign propane carburetion, hose, 
Piped complete. This unit was placed in service 
new 15 months ago and is in good condition with 
approximately 19,000 miles. Easy terms. $3,- 
195.00 plus meter cost if one is wanted. White 
River Distributors, Inc., Batesville, Ark. 





JULY, 1954 


FOR SALE—1950 DODGE 2 TON, 2 SPEED 
axle, 825x20 tires, Ensign carburetion, fuel tank, 
1200 gallon single barrel tank, new pump, hose, 
lights, new white paint on tanks. Priced to sell 
$1995.00. Southwest Gas Equipment Co., Box 
390, Liberal, Kansas. 


SPECIAL: AMERICAN “BETTER-BILT” 
extra lightweight 1500 water ‘gallon U69 pro- 
pane twin barrel delivery unit, with Viking Me- 
chanical Seal Pump—Neptune Print-O-Meter— 
fill and vapor hose assembly—mounted on new 
1954 2-ton, 2-speed GMC chassis with 8.25 tires 
—READY FOR SERVICE. PRICED AT 
$4475.00 tax paid FOB Dallas. Other sizes avail- 
able at comparable low cost. American Tank & 
Manufacturing Co., 2136 W. Commerce Street, 
Dallas, Texas. P. O. Box 5525. Telephone 
Riverside 9183. 


FOR THE BIG HAUL... NEW 1800 WG 
U-69 NOR-TEX twin delivery unit. Equipped 
for service with trim skirting, 50-gallon re- 
cessed fuel tank, ICC lights, Viking mechanical 
seal pump, P.T.O. and splines jack shaft. Mount- 
ed on brand new factory LPG powered Interna- 
tional RP-172 chassis with the big 282 LPG 
engine. 5th overdrive transmission, two speed 
axle, 9:00 tires all around, heavy duty rear 
springs. All ready te start delivering gas for 
only $5,125.00, including taxes, F.O.B. Denton. 
Call NOR-TEX PRODUCTS COMPANY col- 
lect, C-5416, Denton, Texas. 


WANTED — MISCELLANEOUS 


WANTED —1 USED BUTANE-PROPANE 
tank trailer, 3000 to 4000 gal. capacity. Quote 
price and location. Hysan Products Co., 932 
W. 38th Pl., Chicago 9, Ill. 

















USED PROPANE STORAGE TANKS, 6000 
gallons and larger bought and sold. Azar & 
Associates, 1987 Connecticut Ave., Cincinnati 24, 
Qhio. 





WANTED TO LEASE 
LONG TERM 


LPG transport tanks, preferably with. trac- 
tors and drivers. Steady work. Texas R.R.C. 
rates. Please give full description of your 
equipment and date available by letter. Box 
715, BUTANE-PROPANE News, 198 S. 
Alvarado St., Los Angeles 57, Calif. 











FINANCING 








LP-GAS Companies 
FINANCING 


We finance through the sale of 
securities established L. P. Gas 
companies. Must show annual 
profit in excess of $50,000. 
Underwriting Department 
Eisele & King, Libaire, Stout 
& Co. 
50 Broadway 
New York 4, N. Y. 











FOR SALE — PROPANE GAS BULK 
plants. Selected properties throughout the mid- 
west. We specialize in Petroleum Properties. 
PETROLEUM MARKETERS, 605 Produce 
Bank Bldg., Minneapolis 3, Minn. 


BUTANE-PROPANE & APPLIANCE BUSI- 
ness in most beautiful part of Texas; $35,000 
gross; excellent net. Large storage—equipment 
in A-1 shape—valuable franchises. Qualified 
buyers only. Write Box 740, BUTANE-PRO- 
PANE News, 198 S. Alvarado: St., Los Angeles 
57, Calif. 








BUSINESS OPPORTUNITIES WANTED 





INTERESTED IN PROFITABLE PRO- 
pane gas business located in central Kentucky. 
Contact us. Olson’s Gas Co., Versailles, Ky. 


WANTED TO BUY—PROPANE BULK 
and bottle business in Illinois, Nebraska, Mis- 
souri or Iowa. In order to save time I want: 
number of bottle and bulk customers, size of 
town, snapshot of bulk plant, age of equipment, 
financial statement, cash price. Write Box 75, 
BUTANE-PROPANE News, 198 S. Alvarado 
St., Los Angeles 57, Calif. 
































PROFESSIONAL SERVICES 


A. C. MAYNARD—L. P. GAS CONSUL- 
tant. 17 years marketing and technical experi- 
ence with LPG market surveys, safety, inspec- 
tions, technical advisor. 64 Lower Crescent Rd., 
Sausalito, Calif. Phone 469. 


ASSURE MORE PROFITS BY METHODS 
developed over 26 years. Property appraisals. 
Revised sales plans. Floyd F. Campbell, Man- 
agement Counselor, 821 Crofton Ave., Webster 
Groves, Missouri. 











GAS SERVICE CORP. 
L. P. Gas Consultants 
13090 NW 7 Ave., Miami, Fla. 
Phone 84-5451 








INDIVIDUALLY DESIGNED 
BULK PLANTS 


H. Emerson Thomas 
& Assoc., Inc. 
Westfield, N. J. 








L. P. GAS 
INSURANCE 


Have your agent write us about our Com- 
plete and Comprehensive Coverage for Ade- 
quate Limits of Liability at Reasonable and 
Normal Rates with Specialized Safety En- 
gineering and Claim Service> Available only 
in Alabama, Arkansas, Arizona, Kansas, 
Louisiana, New Mexico, Oklahoma and 
Texas. 


PAN AMERICAN CASUALTY 
COMPANY 
T. E. Gammage, Sr., Pres. 
P.O. Box 1662 Houston, Texas 
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TELL AT A GLANCE 


HOW your engine is performing ! 


with DIX simplified 
ECON-O-METER 


DEALERS, don’t A up this unusual oppor- 

tunity! A vast field of Econ-O-Meter users is 

open to you. It’s an accurate engine analyzer, 

spots engine trouble, pays ten itself. Only 
5.95 complete kit soot to install (reg. dealer 
iscounts). Order NOW 


DIX MANUFACTURING CO. 





maar E. Pico Bivd. 
Los Angeles 23, Calif. 


There’s a SPECIAL DIX LPG 
CARBURETOR for every Make 
and Model of Auto, Truck, 
Tractor, Taxicab, Stationary 
Engine, Etc. — but 

JUST ONE PRICE! 


gqu & 


INCLUDES — * Shut-off Valve 


* Regulator * Mixer » Filter 
* Electric Solenoid Switch 

* Idle Tube Adaptor and Connectors 

* Ignition Seal and Rust Inhibitor 


TODAY fe 


DIX MFG. CO. 


3447 E. Pico Blvd., Los Angeles 23 
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information on their products in the 
1954 Butane-Propane Catalog. 
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